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This advertisement is part of Great American's campaign featuring the local independent agent...and the first in a series promoting 
the new NAIA insignia. Look for it in The Saturday Evening POST of February 16th and in NEWSWEEK of February 18th. 


A good point to remember 
when you buy insurance... 
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This insignia is the hallmark of 
the agent who is qualified to provide 
superior service, sound protection 
... and more for your money. 


Great American 
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FIRE - MARINE - AUTOMOBILE - CASUALTY - SURETY 


Great American - Great American indemnity - American National Fire - Detroit Fire & Marine - Massachusetts Fire & Marine - Rochester American 
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Holland-America 
Offers You 


Protection 
with their 


New 
ERRORS and 


One mistake...one overlooked renewal...can 
bankrupt you and close your office door 
permanently. You may...or someone in 
your office may...forget to renew a policy, 
overlook a clause or misinterpret a phrase 
in a policy. And you may be legally liable 
...not only to your client, but also to the 
companies you represent. This new 
Holland-America Errors and Omissions 
Policy for Insurance Agents and Brokers 
can protect you from that danger. Ample 
policy limits availiable. You can cover the 
negligent acts of yourself and your employ- 
ees for an amazingly low premium. 


Protection advantages for you are: 


* Holland-America pays cost of settling, 
defense or negotiation of any claim. 

% Holland-America provides coverage for one 
year after policy period ends. 

% = Holland-America does not require court judge- 
ment before coverage applies...no publicity. 

% Holland-America does not retain right of recovery 
against employees under subrogation clause. 


%* Subject to policy provisions 


“Practice What You Preach”. Give yourself the peace of mind that goes 
with good insurance coverage. Agency appointments are now being made 


in states where the Holland-America Insurance Company is licensed. 







WRITE FOR SAMPLE POLICY 


May we send you without obligation a sample policy and 
available literature? Just a note on your letterhead will 
bring a reply by return mail. Holland-America Insurance 
Company, 1013 Central, Kansas City 5, Missouri, 
Phone BAltimore 1-3216 
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NATIONAL BOARD 
TV and RADIO 
ADVERTISING CAMPAIGN 


BEGINNING IN MARCH 


Featuring 
INSURANCE TO VALUE 
ADEQUATE COVERAGE 
LOCAL AGENCY SERVICE 


We are proud to participate 
as a Service to our Agents 





Fzre Association 
Insurance Group 


INSURANCE COMPANIES OF PHILADELPHIA e FIRE ASSOCIATION 
@ RELIANCE 
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Says Agency System Holds New Orleans Exchange Guilty of 
Group Boycott, Exchange May Appeal 


Producing Creeping 
Rigor Mortis 


State Farm V-P Blames 
Uniform Rates and 
Ownership of Expirations 


A searching analysis of competition 
in the fire and casualty business was 
offered the CPCU 
all-industry lunch- 
eon at Minneapo- 
lis last week by 
Thomas C. Morrill, 
vice-president of 
State Farm Mutual 
Auto and State 
Farm Fire & Cas- 
ualty. He urged 
agents and insur- 
ers to re-examine 
their operations 
“in the light of the 
realities of the 
marketplace.” i 

Discussing the role of competition in 
the marketing of insurance, he said: 
“Insurance groups have been organ- 
izing to control or eliminate competi- 
tion for at least 138 years.” He con- 
tended that these efforts have failed 
and will continue to fail because of the 
nature of the agreed-rate system and 
the principle of agency ownership of 
expirations. 

Uniform rates plus ownership of ex- 

(CONTINUED ON PAGE 30) 


Fights unauthorized reinsurance tax in Pennsyl- 
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T. C. Morrill 











Mutual agents push publicity program ..Page 7 
Largest floater policy claimed by North Amer- 
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Travelers praised for weather service ....Page 15 


Mutual casualty companies hold annual fire 
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Arkansas legislature considers mass of insur- 


I NID ~ adil. accencecedechecentusnassibesndbotecnabishes Page 12 
Record premiums, underwriting loss for Aetna 
TER EIR ee can are Ree ae ae Page 9 





National Fire advances Rowe, McDermott in 
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Pass bill to permit life affiliates in Minneso- 
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Government is an insured under auto policy of 
employe, U. S. district court decides .Page 3 
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Judge Wright of the federal court 
at New Orleans has held New Orleans 
Insurance Exchange guilty of group 
boycott, in the suit brought by the De- 
partment of Justice against the Ex- 
change which charged violations of 
the Sherman anti-trust act. 

Members of the Exchange met 
Tuesday evening to discuss the deci- 
sion. The group is studying the opin- 
ion “with a view to a prompt appeal.” 
However, as of Monday the court had 
not issued its decree, and as a pro- 
cedural matter no appeal can be taken 
until the decree has been recorded. 

John A. Barry, Exchange president, 
issued a public statement pointing out 
that the Exchange was organized in 
1915 when chaotic conditions existed 
in the business in that area. “Not only 
does our charter set forth high prin- 
ciples of conduct, which we believe 
corrected this situation, but over the 
years our by-laws have kept pace 
with the times in prescribing rules 
for the continual ethical conduct of 
our members. Many of these rules 
have been accepted and adopted as 
part of the Louisiana insurance code.” 
He emphasized that the Exchange ex- 
ercises no influence whatever over 
rates. 

In Washington, Edward R. Kenney, 
Department of Justice attorney who 
handled the New Orleans case, indi- 
cated that it is possible other local 
boards and similar organizations over 
the country might be in trouble “if 
they do not amend their by-laws.” 
It has been understood for some time 
that disposition of the government’s 
intention with respect to the Baton 
Rouge board would stand or fall in 
the outcome of the New Orleans suit. 

Judge Wright in his opinion states 
that the Exchange admits the boycott 
charged by the government but de- 
nies that it restrains trade unreason- 
ably or tends toward monopoly. The 
Exchange also denies that its mem- 
bers engage in interstate commerce 
and asserts that the McCarran act ex- 
cludes insurance from operation of 
the federal anti-trust laws. 


The court found that the group boy- 
cott is effected through the Exchange’s 
by-laws under which members agree 
to boycott any stock company which 
plants through any except Exchange 
agents in the New Orleans area, to 
boycott any stock company which sells 
directly to the public, to boycott mu- 
tual companies irrespective of how or 
by whom the insurance is sold, and 








New Free Life 
Insurance Tie-In 
MINNEAPOLIS—Cargill Ine., the 


prominent grain and seed company, is 
offering life insurance on chickens in 
Minnesota and other states. Chicken 
life insurance is being given to farm- 
ers at no cost if the prescribed feeding 
program is used. The farmers get 
reimbursement for loss of the chickens 
and the seed in case of disaster. This 
is believed to be the first chicken life 
zinsuranee ever put on the market. 


to boycott non-member agencies so 
that the facilities of the companies 
planting exclusively through Ex- 
change outlets are denied such agents. 

These by-laws, the court states, are 
rigidly enforced. Violation may sub- 
ject a member to being expelled, in 
which case he is stripped of his rep- 
resentation of Exchange controlled 
companies and is thus required to op- 
erate outside the Exchange subject to 
the group boycott. 

The effect of the boycott, Judge 
Wright ruled, is that practically all 
major stock insurers plant exclusively 
through Exchange outlets and deny 
their facilities to non-Exchange mem- 
bers, though in other areas uncon- 
trolled by similar boycott, the same 
insurers plant through agents repre- 
senting all types of companies, in- 
cluding mutuals. 

“In fact,” the judge stated, “some 
of the stock companies whose method 
of operation is controlled by the boy- 
cott of the defendant Exchange sell 
directly to the public in uncontrolled 
areas.” 

Non-member agents are relegated 
to handling risks which do not re- 
quire the capacity of controlled com- 
panies, the opinion reads. Insurers, 
such as mutuals and direct writers, 
are excluded from the 75% of the mar- 
ket—$20 million to $30 million of pre- 
miums a year—controlled by the Ex- 
change. “That part of the public which 
has placed its confidence concerning 
insurance matters with members of 
the Exchange is denied access to low 
cost insurance,” the court stated. 

The group boycott unreasonably 
coerces, restrains and controls inter- 
state commerce in insurance, the 
judge ruled. The Exchange “sits 
astride the stream of interstate com- 
merce in insurance in the New Or- 
leans area and directs its flow.” It 
relegates the numerically superior 
non-member agencies to the discrim- 
inatory position of scrambling for the 
remaining 25% of the business. The 
boycott “takes away the freedom of 
action of its own members by re- 
quiring them to participate in the boy- 
cott and to reveal to the Exchange the 
intimate details of their individual af- 
fairs to insure that they do. 

“The Exchange is in reality a 
private super-governmental agency 
which prescribes rules for the regula- 
tion and restraint of interstate com- 
merce, provides extra-judicial tribu- 
nals for determination and punish- 
ment of violations, and thus trenches 
beyond the power of the national and 
state legislatures, in addition to violat- 
ing the Sherman act,” the judge as- 
serted. 

_ . . 

Merchandise, he went on, must 
stand “the cold test of competition, 
and services in connection with its 
sale must be submitted to the same 
test” so the public has a free choice 
in spending its money, and businesses, 
willing and able to compete for that 
money, may have a free opportunity 
to do so. Combinations indulging in 
group boycotts, then, must be put to 

(CONTINUED ON PAGE 39) 
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Business Opposes 
UJF as Proposed by 


N. Y. Administration 


Seek Year of Compulsory 
Trial with UM Cover, Several 
Testify at Hearing 


NEW YORK—The state administra- 
tion’s proposed legislation to stop the 
gaps in compulsory by a motor vehicle 
accident indemnification fund was 
strongly opposed at a hearing of the 
joint legislative committee on unsatis- 
fied judgment funds and compulsory 
auto insurance. Sen. Rath of Utica 
was chairman. Michael Thorgan is 
counsel of the committee. 

Among those who appeared to tes- 
tify were Richard C. Wagner of Assn. 
of Casualty & Surety Companies; 
Thomas C. Morrill, vice-president of 
State Farm Mutual Automobile; Ar- 
thur L. Schwab of Staten Island, state 
national director of New York State 
Assn. of Insurance Agents; Roderick 
L. Geer, executive secretary New York 
State Assn. of Mutual Agents; Charles 
E. Cheever, president of United Ser- 
vices Automobile Assn. and president 
of National Assn. of Independent In- 
surers; Daniel J. Reidy of Guardian 
Life, representing New York State 
Bar Assn.; Joseph P. Craugh, general 
counsel of Utica Mutual, representing 
American Mutual Alliance; John Don- 
nelly, executive deputy of the state 
motor vehicle bureau; Michael J. Mur- 
phy, manager of Assn. of New York 
State Mutual Casualty Companies, and 
George H. Ort, executive vice-presi- 
dent of Insurance Brokers’ Assn. of 
New York State, who recorded that 
organization’s opposition to the pro- 
posed fund. 

. . _ 

Superintendent Leffert Holz of the 
insurance department outlined the 
proposed legislation, which he and the 
administration believe will piece out 
compulsory for the benefit of innocent 
victims of negligent uninsured motor- 
ists. This would include out of state 

(CONTINUED ON PAGE 36) 








Zone II Commissioners 
Will Meet April 23-24 


Zone II of National Assn. of insur- 
ance Commissioners will hold its an- 
nual meeting April 23-24, in Greens- 
boro. Commissioner Gold of North 
Carolina is zone chairman. Gov. 
Hodges of North Carolina will address 
a dinner meeting. 


Compulsory Bill in Mo. 

Rep. Geary Jr., Democrat of St. 
Louis, has introduced a compulsory 
automobile insurance bill in the Mis- 
souri house. At the same time he 
wants to repeal the financial respon- 
sibility law. The Geary bill would call 
for 10/20/5 limits as a prerequisite 
to the right to operate a motor vehicle. 

Other bills in the legislature include 
unfair trade practices act and a meas- 
ure to increase the guaranty funds for 
reciprocals. 





The Fritz agency of Denver has moved to 
new offices at 3355 Adams street. 
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File HIAA Brief in 
Appeals Court in 
Natl. Casualty Case 


Health Insurance Assn. of America 
has presented a brief to U. S. court 
of appeals at Cincinnati asking Fed- 
eral Trade Commission to reverse its 
decision in the case of National Cas- 
ualty of Detroit and reiterating its 
contention that FTC erred in its de- 
cision that it has jurisdiction over in- 
terstate advertising of A&S compa- 
nies. 

HIAA’s argument followed substan- 
tially the reasoning of the brief it 
filed in the U. S. court of appeals at 
New Orleans in the American Hospital 
case: That because of the McCarran act 
and subsequent court opinions, FTC 
cannot substantiate its claim to juris- 
diction. 

The brief filed at Cincinnati em- 
phasized that FTC, in its majority 
opinion in the American Hospital & 
Life case, did not even acknowledge 
the 1946 case of Prudential Insurance 
Co. v. Benjamin and the interpreta- 
tion of the McCarran act in that de- 
cision. 

Although any possible question as 
to the efficacy of the McCarran act 
to express Congressional consent to 
state regulation and taxation was laid 
to rest by Prudential v. Benjamin, 
an examination of the commission’s 
opinion in the American Hospital case 
will show that the commission major- 
ity did not even acknowledge the ex- 
istence of that decision, the brief 
stated. The opinion repeatedly resorts 
to the concept that there is a breed 
of transaction which is purely in in- 
terstate commerce and therefore sub- 
ject only to regulation by Congress. As 
to this area, the commission majority 
asserts a continuing and unimpaired 
jurisdiction. 

According to the commission major- 
ity, the brief continued, Congress 
could not have intended to do more 
than preserve to the states their pow- 
er to regulate insurance in the tradi- 
tional manner and did not intend to 


- add to that power, or impair the juris- 


diction of the commission except 
in matters fundamentally intrastate 
which ‘affect’ commerce. The fact is 
that the commission never has had 
jurisdiction over intrastate commerce 
whether or not it affects interstate 
commerce. The results therefore of 
the majoricty’s reasoning are to leave 
the commission with jurisdiction over 
insurance as broad as it has over any 
other industry, and to deprive 

the (McCarran) act of any effect at 
all on the federal trade commission 
act. 

The HIAA brief also pointed to the 
case of Miley v. John Hancock Mu- 
tual Life Insurance Company. This 
case involved an attack on the activi- 
ties of a commission appointed pur- 
suant to state law to purchase insur- 
ance for employes of the state. The 
allegation was that the commission 
and several insurance companies had 
conspired in violation of the Sherman 
act. The court dismissed the complaint 
on the ground that the McCarran act 
had rendered the Sherman act inap- 
plicable. Not only, said the court, were 
the activities of the commission au- 
thorized and regulated by the statute 
which created it, but the state had 
comprehensively provided for the reg- 
ulation of insurance generally, and 
these general regulations constituted 
“an additional ground for holding” that 
the Sherman act did not apply. 


Texas Governor Wants 
Reorganization of 


Insurance Board 

AUSTIN—Reorganization of the 
Texas board of insurance commission- 
ers along the lines of other state agen- 
cies, with three appointive members as 
a policy board and one executive head, 
was recommended by Gov. Daniel in 
a statement Feb. 11. 

Gov. Daniel said the board has failed 
to carry out a law passed two years 
ago for its three members to act as a 
board, rather than individually. Prior 
to 1955, the law called for separate di- 
visions of life, fire and casualty, but 
these distinctions were abolished by 
the law. 

“It is freely admitted and well known 
that the commissioners continued to 
operate their separate divisions,” said 
Gov. Daniel. “Now is the appropriate 
time for reorganization, before other 
commissicners become wedded to the 
old and inefficient operation. We can- 
not longer run the risk of divided re- 
sponsibility in this critically important 
field of such high public interest.” 

Gov. Daniel added that his decision 
to call for reorganization was made 
“long before the recent proceedings 
against ICT Ins. Co., and the timing 
has no relation to these proceedings.” 

A reorganization bill along the lines 
advocated was filed in the senate Feb. 
11 by Sen. Fly of Victoria. 


Griffiths, Tate Enlarges 


Its Staff at Chicago 


John C. Gibson has been appointed 
a special representative for Griffiths, 
Tate Ltd., Chicago, following his re- 
lease from U. S. navy intelligence ser- 
vice. He is a graduate of Beloit college 
and received his master’s degree in 
anthropology from University of North 
Carolina. Mr. Gibson is the son of Jo- 
seph P. Gibson, president of American 
Mutual Reinsurance. 

William C. Rinne, formerly with 
Stewart, Smith (Illinois) in Chicago 
has joined the underwriting staff of 
Griffiths, Tate. He was at one time 
with the Chicago office of Jones & 
Whitlock. 

Griffiths, Tate are representatives of 
London Lloyds and operate nationwide. 








General Adjustment Bureau offices 
in Fort Myers, Fla., are now located 
at 1520 Carson street. W. P. Carter is 
branch manager. 








Appended to HIAA’s brief are the 
minority opinions of the commission 
in the American Hospital case, in 
which Chairman John W. Gwynne 
and former member Lowell B. Mason, 
who dissented, stated “we are unable 
to agree with the views expressed 
in the majority opinion. The reasons 
for our dissent are: First, the opinion 
completely ignores the intent of Con- 
gress in adopting public law 15 (Mc- 
Carran act); second, it would return 
the insurance business to the uncer- 
tainty and confusion which followed 
the decision in U. S. v South-Eastern 
Underwriters Assn. It was to remove 
this uncertainty and confusion that 
the McCarran act was adopted.” 

Also appended are additional views 
of Mr. Mason regarding the American 
Hospital case. He stated that the is- 
sue resolved itself basically into the 
fundamental question of states’ rights 
versus centralized government. 

“To transfer in one fell swoop the 
control of every phase of the business 
of insurance, whether regulated or not 
by state law, to the federal govern- 
ment when crossing state lines is to 
flout the expressed intent of Con- 
gress,” Mr. Mason said. 


Reno Blasts, Fires 
Destroy Six Buildings, 
Two Agencies Wrecked 


The gas explosion and ensuing fires 
last week at Reno totally destroyed six 
buildings and damaged two others. 

One of the observers at the scene 
was F. M. Price, adjuster in charge at 
Reno for Brown Bros. adjusters, who 
was eating lunch with one of his staff 
members in a restaurant facing Bank- 
ers Trust building and Biltz building. 
He writes: “At the time it appeared as 
we were looking up seeing falling de- 
bris, that the Biltz building had dis- 
integrated. Immediately thereafter 
there was a second explosion. The 
remnants of the Biltz building imme- 
diately caught fire and in going out- 
side we could see flames pouring from 
the Elks Club. 

“The information to date is little 
fact and lots of theory and rumor. In 
any event, there has been definitely 
established that there was an explo- 
sion apparently underneath «the Biltz 
building and Paterson’s Men’s Store 
and possibly a flashback explosion un- 
der the Elks Club and Gray Reid’s de- 
partment store. 

“The best observation locally is that 
the propane and air-mixed gas had es- 
caped from some source and worked 
underground below this area. Inciden- 
tally, there is an old underground 
stream bed that goes under this area 
and the gas may have collected in 
that.” 

The explosions and fires totally de- 
stroyed the Bankers Trust building, 
occupied by Ben Edwards insurance 
agency and various small offices, the 
Biltz building, occupied by shops and 
small offices, Paterson’s Men’s Store, 
the J. E. Slingerland general agency, 
the Elks Club, and Gray Reid’s de- 
partment store. 

Most of the buildings were ade- 
quately insured under fire policies, and 
nearly all of the tenants and occupants 
had adequate coverage for furniture 
and equipment. 

Nevada Life Underwriters Assn. was 
holding a meeting in a club in the out- 
skirts of town when the explosion oc- 
curred, and at the time of the first 
blast the key to the city of Reno was 
being presented by Mayor Harris to 
W. B. Stannard, vice-president and 
agency director of Occidental Life of 
California. Among those attending the 
meeting was Commissioner Paul Ham- 
mel of Nevada and Richard G. Ham- 
ilton, Pacific Coast manager of the Na- 
tional Underwriter Co., who a short 
time before had made a visit to the 
Slingerland general agency. 





Joliet Agents Fete Legislators 


Joliet Assn. of Insurance Agents 
were host to a dinner recently for 
legislators in their area, and the gath- 
ering drew 200 agents, legislators and 
representatives of the press and radio. 

Among those on hand was Warren 
Wood of Plainfield, speaker of the 
house, who spoke briefly, as did Thom- 
as Sprague, former president of the 
Joliet association; E. J. Dirksen, sec- 
retary-manager of the Illinois associa- 
tion, and Joseph F. Prola, Springfield, 
chairman of the Illinois association. 

The general chairman of the meet- 
ing was Donald Harper of Joliet, and 
Arthur Smith was in charge of ar- 
rangements. 





“Good Year” for Mont. Hail Fund 

HELENA—Montana Hail Insurance 
board reported “another successful 
year” in 1956. Losses paid on wheat 
were $217,277 and premiums totaled 
$211,302 which is recorded as a loss 
ratio of 6.7%. 


Fletcher Succeeds 
Brill as Northwestern 
Mutval President 


L. D. Brill, president since 1944 of 
Northwestern Mutual of Seattle, has 
relinquished the office in keeping with 





L. D. Brill 


J. D. Fletcher 


the company policy of providing op- 
portunities and promotions for men 
within the ranks. He is succeeded by 
James D. Fletcher. 

Mr. Brill, who has been with North- 
western Mutual 46 years, will continue 
as a director and member of the ex- 
ecutive and finance committees. He 
will continue to represent Northwest- 
ern Mutual in American Mutual In- 
surance Alliance, Federation of Mu- 
tual Insurance Companies, and other 
associations to which the company be- 
longs. 

Mr. Fletcher was graduated from 
Williamette university law school. He 
began his career with Northwestern 
Mutual in 1923 and in 1944 was made 
vice-president and western division 
manager. He was elected a director in 
1945 and executive vice-president in 
1954. 

At the annual meeting, a report was 
made on operating results for 1956, 
showing $46,912,333 in net premiums, 
a gain of $2,155,235. Mounting fre- 
quency and severity of losses were a 
problem to last year, the report stated, 
as they were to the industry as a 
whole. The company paid out $19,852,- 
415 in losses, but added $1,338,013 to 
policyholders surplus. Assets were in- 
creased by $2,680,229. 





Agent License Bill 


Progressesinlowa 

DES MOINES—lIowa Assn. of In- 
surance Agents’ licensing bill moved 
forward in the legislature with the 
house insurance committee reporting 
the bill out favorably and placing it on 
the calendar for floor consideration. 

The bill was amended by the com- 
mittee to make it clear that an agent 
shall only be required to furnish “rea- 
sonable proof of character and com- 
petency” once and not each year when 
his license is renewed, and to furnish 
such proof in respect to the type and 
kind of insurance he proposes to sell, 
and to provide for a hearing before 
declining to issue a license. 

The house insurance committee also 
brought out as a committee bill a 
proposal to give the commissioner 
control over “free advertising.” The 
bill would make it illegal to give away 
insurance as an inducement for mak- 
ing a purchase. 

A bill was introduced in the senate 
to permit cities of more than 10,000 
population to provide group A&§ in- 
surance payable entirely by employe 
contributions. 





Charles E. Vursell has been appoint- 
ed assistant secretary of Leslie H. 
Cook Ine. at Chicago. 
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U. S. District Court 


Holds Government Is 
an Insured Under Auto 
Policy of Employe 


In what may be only the second case 
of its kind, U. S. district court at Sioux 
Falls, S. D., has held that the U. S. 
government is an “insured” under an 
auto policy carried by one of its em- 
ployes, and is entitled to receive up 
to the limits of the coverage’ if the 
government is required to pay a judg- 
ment under the tort claims act. 

The case, Irvin vs U. S. vs State 
Auto of Des Moines (third party de- 
fendant), arose from a collision be- 
tween the automobile driven by a ru- 
ral mail carrier, Robert B. Troup (car- 
rying 100/300 limits), and a car driv- 
en by Robert J. Irvin. Troup crossed 
the center line on the highway to make 
a turn and was held to be responsible 
for the accident by his negligence. 
Troup was killed and Irvin was seri- 
ously injured. 

* . . 

Irvin brought suit under the federal 
tort claims act for $125,000 and the 
government impleaded State Auto as 
a third party defendant. The court 
awarded a judgment of $42,505 against 
the government and at the same time 
awarded the government that amount 
in a judgment against State Auto. 

State Auto said that since the action 
was brought under the tort claims act 
and the government has no right of 
indemnity against an employe, there 
could be asserted no claim against an 
insurer under the insured employe’s 
legal liability policy. 

The court noted, however, that un- 
der the definition in the policy, insured 
“includes the named insured and also 
includes any person while using the 
automobile and any person or organi- 
zation legally responsible for the use 
thereof. . .” 

The U. S. government contended it 
came within the definition of the un- 
qualified word “insured” as a “person 
or organization legally responsible for 
the use” of the automobile. The court 
cited the recent case of Rowley vs U.S. 
vs American Casualty (third party de- 
fendant), decided in April, 1956, in 
which the court was asked to approve 
a settlement in an action substantially 
identical to the Irvin case. In that case, 
a pro rata settlement was asked for, 
but the court did not agree and award- 
ed the government indemnity up to 
the policy limits. The court at Sioux 
Falls agreed with this reasoning and 
said the Rowley case is “strong au- 
thority for holding in the case at bar 
that the U. S. is an ‘insured’ under the 
terms of the policy.” 





e oe e 

In the Irvin case, the court said it 
could reach “no other conclusion but 
that the third party defendant intend- 
ed to include the U. S. government as 
an insured under the terms of the pol- 
ley which it issued to Troup. Had it 
intended otherwise, it could have clear- 
ly indicated such intention by endorse- 
ment to the policy.” 

“In the passage of the tort claims 
act, Congress made the U. S. respon- 
sible in money damages for injury or 
loss of property and personal injury 
or death casued by the negligence or 
Wrongful act or omission of any em- 
Ploye of the government while acting 
within the scope of his office or em- 
ployment,” the court went on. “This 
was a generous and more or less gra- 
tuitous act on the part of the U. S. 


Underwriting Gain 
of $2.6 Million 
for F.&D. in 1956 


Net operating earnings in 1956 of 
Fidelity & Deposit and American 
Bonding amount- 


ed to $2,870,922 
after taxes, or 
$7.18 a share, 


largest in history. 
This compares 
with $2,460,760, or 
$6.15 a share, in 
1955. Underwrit- 
ing profit was $2,- 
601,406, up $396,- 
642 from 1955, ac- 
cording to B. H. 
Mercer, president. 
Net premiums 
were $17,834,343, and earned premi- 
ums $18,103,949, up $665,457. 

Surety writings accounted for ap- 
proximately 50% of premiums in 1956, 
and fidelity 23%. The remaining 27% 
was made up of miscellaneous prop- 
erty and liability coverages. 

Incurred losses and loss expenses in 
1956 were slightly higher than in 1955 
and produced a ratio to earned pre- 
miums of 27.8 compared with 25.7. 

Income from interest, dividends and 
rents, less expenses and depreciation, 
increased by 12.1% and amounted to 
$1,847,465, or $4.62 a share. The com- 
parable figure in 1955 was $1,648,082, 
or $4.12 a share. F.&D.’s dividend pay- 
ments in 1956 amounted to $3.60 a 
share. However, the company’s stock 
was placed on an annual basis of $4 a 
share last December, with a quarterly 
dividend of $1 a share. 

Assets of the companies were $69,- 
602,748 and policyholders surplus $41,- 
275,733 at year end. Convention value 
ef bonds and stocks was $58,477,740, 
an increase of $1,127,023. 





B. H. Mercer 








government toward its employes and 
those who might be damaged by their 
negligent or wrongful acts or omis- 
sions. In my opinion, however, such 
action by Congress should not be con- 
strued by the courts as an intention 
to relieve a government employe of ‘all 
legal or moral responsibility for his 
negligence .... Troup... filled his 
rightful responsibility of such an em- 
ploye, and instead of allowing the U.S. 
government to be held liable to re- 
sponent damages for his negligence 
arising out of his employment, pur- 
chased this policy of insurance. This 
demonstrated a laudable sense of moral 
and legal responsibility on his part, 
and the courts should be hesitant to 
discourage such commendable action 
on the part of government employes. 
Insurance companies are engaged in 
this business, and for a stated premi- 
um are eager to insure the legal lia- 
bility of persons owning, operating and 
maintaining motor vehicles. For a pre- 
mium paid by the government employe 
Troup, the third party defendant in- 
sured the liability of Troup and of the 
U. S. arising out of the ownership, 
maintenance and use of Troup’s auto- 
mobile Plaintiff could have 
brought this action against the per- 
sonal representative of the estate of 
Troup, and the insurer. . . would have 
been obligated to defend such suit on 
behalf of decedent’s estate and pay all 
damages. . . . Plaintiff, however, elect- 
ed to bring suit under the tort claims 
act against the U. S., but in my opinion 
this should in no manner permit the 
third party defendant to escape lia- 
bility which it contracted to assume 
and which it was paid to assume.” 


To Discuss What to 
Do With Bureau's 
Auto Market Survey 


Representatives of producer groups 
will meet Feb. 19 with the research 
committee of National Bureau of Cas- 
ualty Underwriters at the latter’s 
headquarters in New York to go over 
the results of the auto insurance mar- 
ket survey which has been completed 
under sponsorship of the bureau. 

At that meeting the research com- 
mittee and producers will discuss what 
to do with the findings of the survey, 
how they should be used, whether 
they are to be publicized, etc. 





Insurance Department 
Investigation Voted 
by N. J. Legislature 


The New Jersey legislature has 
voted that an investigation of alleged 
malpractices in the insurance depart- 
ment be made by the law enforce- 
ment council, a legislative agency. 

The step was taken on the basis of 
an anonymous letter charging bribery 
in connection with the issuance of in- 
surance licenses and regulation of in- 
surers, which were recently received 
by Gov. Meyner, Commissioner Howcl! 
and five New Jersey newspapers. Ear- 
lier, the governor had asked that a 
probe be made by Attorney General 
Richman. The letter alleged 10 specif- 
ic violations by the department, ac- 
cused several persons including em- 
ployes of taking part in illegal actions, 
and mentioned several insurance com- 
panies. 


Ill. Organizations Plan 
Luncheon for Gerber 


Six Illinois insurance producer or- 
ganizations have combined forces to 
sponsor a luncheon March 4 honoring 
Joseph S. Gerber, the new director of 
insurance. 

It is expected that more than 1,000 
company and producer representatives 
will be present to hear Mr. Gerber 
speak in the grand ballroom of the 
Palmer House. 

There will also be present the in- 
surance commissioners from several 
neighboring states. 

Organizations sponsoring the joint 
luncheon are Insurance Brokers Assn. 
of Illinois; Illinois Assn. of Insurance 
Agents; Illinois Assn. of A&H Under- 
writers; llinois Assn. of Life Under- 
writers; Chicago Board, and Chicago 
Assn. of Life Underwriters. 

Tickets priced at $4.25 apiece are 
available at room 516, Insurance Ex- 
change building. Reservations can be 
made by calling HArrison 17-0782. 
Checks should be made payable to 
Illinois producers luncheon committee. 
Reservations for tables of 10 may be 
made. 





Employers’ Group Names 


Chicago Fire Manager 


Kenneth W. Sharpe has been ap- 
pointed fire manager in the western 
department of Employers’ group in 
Chicago. With the group since 1941, 
he has successively been a fire un- 
derwriter, special agent, and state 
agent. 





A. H. Otto has been named manager 
of the statistical tabulating department 
in the Kemper companies’ eastern of- 
fice at Summit, N. J. He has been sta- 
tistical tabulating supervisor in the De- 
catur (Ill.) office of American Farm- 
ers Mutual. 


SS 


Outline Operation 
Plan of Continental 
Casualty-National 


Following conferences of top offi- 
cials of the Continental Casualty and 
National Fire in Chicago, a general 
plan of operation of the two groups 
has been announced by Roy Tuch- 
breiter, chairman, J. M. Smith, vice- 
chairman of National Fire and presi- 
dent of Continental Casualty, and E. 
H. Forkel, president of National Fire. 

The Continental-National group, as 
it will be known, will offer its full 
combined facilities to agents. The pro- 
gram calls for the casualty, fidelity 
and surety, and A&S business. to be 
written by Continental Casualty. Fire 
and allied lines, automobile physical 
damage, marine and multiple peril 
business will be written by both com- 
panies but supervised and serviced 
by National Fire. 

National Fire agents thus will have 
the advantage of being able to write 
the many special coverages written by 
the Continental Casualty, including 
Continental’s special retrospective 
plans, such as complete package cov- 
erage on long haul truck and bus 
lines, large taxicab risks, rent-a-car, 
and other normally limited market ac- 
counts. The group also will provide a 
special market for reinsurance, ex- 
cess of loss covers, competitive mer- 
cantile block form, package family 
protection policy, beauty parlor pro- 
fessional liability and the most com- 
plete A&S facilities including group 
special risks, aviation and mortgage 
protection. All agents of the group 
will have available the full field and 
branch office service of Continental- 
National, including underwriting pools 
and associations. The full facilities of 
the life company, Continental Assur- 
ance, will be available to all agents 
of the group. 

A full Continental branch office will 
be established in the home office 
building of National Fire at Hartford 
to service casualty business of the 
New England area. Casualty business 
of the group countrywide will be han- 
dled through existing branch offices 
and additional branches to be estab- 
lished, thereby providing local service 
to agents on casualty, fidelity and 
surety and A&sS, including claim of- 
fice service. National Fire’s casualty 
personnel will be utilized in Hartford 
and in the field and branch offices 
throughout the country. 

These plans will be put into oper- 
ation in the various states as soon as 
possible and full details will be an- 
nounced to agents as the program 
progresses. In the meantime the two 
groups will continue to operate as in 
the past. 

In 1956 Continental Casualty wrote 
more than $213 million of net premi- 
ums while National Fire’s volume was 
more than $79 million and Continen- 
tal Assurance wrote $122 million, pro- 
ducing combined premiums of approx- 
imately $414 million, placing this 
group among the _ three largest 
multiple line operations in the coun- 
try. 





Two New Employers Re Directors 


Paul Sunderland, chairman of Ash 
Grove Lime & Portland Cement Co., 
and Raymond W. Hall, chairman of the 
Federal Reserve Bank at Kansas City 
and vice-president of Hallmark Cards, 
have been elected directors of Em- 
ployers Reinsurance. 
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Springfield Stockholders 
to Vote on Employe 


Stock Purchase 

Stockholders of Springfield F.&M. 
at the annual meeting March 12 will 
vote on a recommendation of the di- 
rectors to set up a stock purchase plan 
for employes under which employes 
and officers will be allowed, by pay- 
roll deduction up to 10% of annual 
salary in excess of $3,500, to have stock 
purchased by a trustee in the open 
market. The company would make a 
contribution equal to 20% of the em- 
ployes’ contribution and this would be 
turned over to the trustee to add to 
the employe contribution. 

e . . 

Based on present payroll, it is esti- 
mated the maximum annual cost of 
such a plan to Springfield F.&M. will 
be $35,360 if all elligible employes 
participate to the fullest extent. Figur- 
ing a probable 50% participation, the 
annual cost is estimated at $17,680, 
a tax deductible expense to the com- 
pany and representing a fringe bene- 
fit of .028 of total current payroll. 


Louisville Board Goes 
Multiple Line, Kills 
In-and-Out Rule 


Louisville Board of Insurance Agents 
at a special meeting Feb. 8, voted to 
adopt a new constitution and by-laws 
which puts the organization on a mul- 
tiple line basis. One of the principal 
changes is that the “in-and-out rule” 
has been eliminated. Under the new 
rules solicitors become associate mem- 
bers. 

The -hanges are effective as of Jan. 
1, 1957 

The new constitution and by-laws 
eliminate the limitation as to how 
many companies an agent may repre- 
sent. Years ago the board rule was two 
to a company, later it was four, and 
now it is unlimited. The company field 
men are understood to be hot on the 
track of agents this week and it is 
almost a certainty that there will be a 
good many appointments made in the 
next few days. 





United Pacific Transfers Webber 
Val T. Webber, assistant vice-pres- 
ident and supervisor of production 


and underwriting for United Pacific 
in Oregon, Idaho and Utah has been 
transferred from the home office to 
Portland. Mr. Wegber has been with 
the United Pacific for 22 years, and 
has served as manager of branch of- 
fices at Salt Lake City and Seattle. 





Assn. of Casualty & Surety Com- 
panies has elected Munich Re and State 
Capital of Raleigh to membership. 





New Rocky Mountain 
Hand-Book Published 


A new Underwriters’ Hand-Book 
of Colorado, Idaho, Montana, New 
Mexico, Utah and Wyoming has 
just been published by the National 
Underwriter Company. It provides 
complete and up-to-date informa- 
tion on the agencies, companies, 
field men, general agents, groups 
and other organizations affiliated 
with insurance throughout these six 
states. Copies of this new Hand- 
Book may be obtained from the Na- 
tional Underwriter Company at 420 
East Fourth street, Cincinnati 2, 
Ohio. Price $12.50 each. 
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$5,000,000 WORTH 


Although almost one-third of Chicago’s total 
fire fighting equipment was called into action, 
the recent grain elevator fire involved a loss 
estimated at $5,000,000. The loss was reported 
to be adequately insured. 


involved, 


R. B. Jones. 


> WAbash 2-8544 


> TUrner 6-9231 


Adequate Fire insurance, including Excess or Sur- 
plus, is a definite “must” for modern day enter- 
prises, particularly with fire losses on the increase. 

Illinois R. B. Jones offers producers exceptional 
markets — both American and London — for the 
placement of Fire risks. Whether large amounts are 
unusual exposure, 
present carrier cannot handle the case . . 
on the facilities and services offered by Illinois 


Illinois H. B. Jones Ine. 


175 WEST JACKSON BOULEVARD « CHICAGO 4, ILLINOIS 


612 GARY NATIONAL BANK BUILDING e GARY, INDIANA 





or whether your 


. call 


Restraining Order 
on ICT of Dallas 


DALLAS—Under a “show cause” 
order issued in Austin Feb. 7, ICT Co. 
of Dallas, owned largely by union la- 
bor groups and members, was tempor- 
arily restrained from further opera- 
tion after a convention examination 
report on its condition had been re- 
leased by the board of insurance com- 
missioners. 

The action was taken on the exam- 
iners’ report that the company “ap- 
peared- to be insolvent.” Attorney 











Early this week, President James 
Cage of ICT was negotiating to secure 
adequate financing. The strongest ‘pos- 
sibility is that control of the company 
may be bought for $1% million, the 
amount needed to put the company 
in shape, and this would be ac- 
complished through the issuance of ad- 
ditional stock. ICT has 34 million au- 
thorized shares, but fewer than half of 
them have been issued. 

ICT owns about 85% of ICT Life of 
Dallas, about which there has been no 
concern as to solvency. 





General Wilson, who filed the suit, 
placed the estimated deficit at $4,- 
460,243, including claims of $2,115,- 
015. Unearned premium reserves were 
given as $3,865,781. 

President James Cage blasted the 
previous management of the company 
by BenJack Cage & Co., which had 
been headed by his cousin, BenJack 
Cage. He said the company had been 
“so mismanaged that there were in- 
sufficient assets to handle the claims 
resulting from the unsatisfactory and 
unprofitable business put on _ the 
books. The record will show that dur- 
ing the past year the company has 
been efficiently operated, but prior 
management and the heavy load of 
bad business written by previous 
management have put us in an ex- 
tremely critical position.” 

According to Mr. Wilson’s position, 
ICT “has engaged in pledging valu- 
able assets for the purpose of borrow- 
ing money to pay certain of its credi- 
tors and policyholders, thus rendering 
such pledged assets unavailable for 
the protection of those general credi- 
tors and policyholders whose claims 
remain unpaid at the present time. 
Such liabilities to general creditors 
and policyholders exceed the aggre- 
gate of all assets owned by the com- 
pany, exclusive of those assets which 
have been pledged.” 

The record of the suit included in- 
formation that the Texas board re- 
licensed the company last year during 
its “solvency call” because the com- 
pany was then undergoing convention 
examination. An effort was made dur- 
ing the summer to get a company re- 
port on its investments and, it was 
said, when the report was not filed 
the examiners resumed their investi- 
gation, submitting their findings Feb. 
5. 

The temporary restraining order 
will expire Feb. 15 and the board has 
set Feb. 19 as the date for its “show 
cause” hearing, with cancellation of 
the company’s license at stake. 

In both the court proceedings and 
President Cage’s statement emphasis 
was placed on the fact that the order 
does not apply to or affect ICT Life, 
which is a separate corporation “about 
which there is no question of solven- 
cy.” 





Family protection coverage became 
effective in Pennsylvania Feb. 4. 
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FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


ORGANIZED 1885 


* 


GIRARD INSURANCE COMPANY OF PHILADELPHIA, PA. 


ORGANIZED 1853 


* 


NATIONAL-BEN FRANKLIN INSURANCE COMPANY OF PITTSBURGH, PA 


ORGANIZED 1866 


¥ 


MILWAUKEE INSURANCE COMPANY OF MILWAUKEE, WIS. 


ORGANIZED 1852 


w 


ROYAL GENERAL INSURANCE COMPANY OF CANADA 


ORGANIZED 1906 


w 


THE METROPOLITAN CASUALTY INSURANCE COMPANY OF NEW YORF 


ORGANIZED 1874 


wv 


COMMERCIAL INSURANCE COMPANY OF NEWARK, N. J. 


ORGANIZED 1909 


* 


YALTY GROU 


Home Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 
Western Department: 120 South La Salle Street, Chicago 3, Ill 
Pacific Department: 220 Bush Street, San Francisco 6, Calif 
Southwestern Department. 912 Commerce St., Dallas 2, Tex 


Canadian Departments: 800 Bay Street, Toronto 2, Ontario 
535 Homer Street, Vancouver 3, B.C 


Foreign Departments: 102 Maiden Lane, New York 5, New York 
206 Sansome St , San Francisco 4, Calif 
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Fights Unauthorized Reinsurance Tax 


The suit by Pennsylvania to collect 
from Millers Mutual Fire of Harris- 
burg a premium tax on reinsurance 
in Farmers Alliance Mutual of Mc- 
Pherson, Kan., and London Lloyds, 
neither of which is authorized to do 
business in Pennsylvania, is now un- 
der consideration by Dauphin county 
court. Millers Mutual settled the tax 
with the state on total gross premiums 
of $51,611—$435 in Farmers Alliance 
and $51,175 in Lloyds—and paid $949 


in tax, but under protest and with a 
denial of liability for the tax. 

Last year, Millers Mutual sought to 
have the action of the state depart- 
ment of revenue reviewed by the 
board of finance and revenue, but the 
review was denied, and Millers Mu- 
tual appealed to the court. 

At the trial, the state and Millers 
Mutual stipulated as to facts. 

The insurer argues that the tax set- 
tlement is invalid since the act under 


which the tax was collected, which 
went on the books in 1917, and the 
action of the revenue department of 
the state to collect it are invalid under 
the due process clause of federal and 
state constitutions, the equal protec- 
tion clause of the constitution, etc. The 
insurer argues that the act of 1917 
cannot be construed to impose a tax 
on the making of contracts for rein- 
surance with unauthorized insurers. 
The statute never has been judicial- 
ly construed by Pennsylvania courts, 
but the insurer argues that age does 
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PHILADELPHIA DEPARTMENT 
PHILADELPHIA 5, PA. 


MICHIGAN-OHIO DEPARTMENT 
DETROIT 26, MICH. 


SOUTHERN DEPARTMENT 
ATLANTA 8, GA. 
MIDWESTERN DEPARTMENT 
CHICAGO 6, ILL. 
WESTERN DEPARTMENT 
KANSAS CITY 41, MO. 


PACIFIC DEPARTMENT 
SAN FRANCISCO 4, CALIF. 
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INSURANCE GROUP 
Established 1809 
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NCREASING YOUR PREMIU 





NORTH BRITISH and MERCANTILE Insurance Company Limited 
The PENNSYLVANIA FIRE Insurance Company 
The COMMONWEALTH Insurance Company of New York 
The MERCANTILE Insurance Company of America 
The HOMELAND Insurance Company of America 
Administrative Office: 150 William Street, New York 38, N. Y. 

The OCEAN MARINE Insurance Company Limited 
Administrative Office: 55 John Street, New York 38, N. Y. 
CENTRAL SURETY and INSURANCE CORPORATION 
Home Office: 1737 McGee Street, Kansas City 41, Mo, 





According to the consensus, continued economic growth will 
characterize 1957, bringing greater opportunities for 
increased premium volume. Forecasters agree that business 
will be good countrywide. Retail trade and automobile 
industry look for growing sales. More than one million new 
homes are being planned. The nation’s disposable income, 

it is estimated, will surpass 1956's record high. 


This picture points up a multitude of sales opportunities and 

a multiplying prospect list for you. The newer homeowners 
and tenants coverages, increasing in public acceptance day by 
day, show the way to better, more profitable selling. 


Contact our Advertising Department for aid in planning your 
advertising program for ’57. They'll be glad to help. 

We write Fire and allied property coverages, Automobile, 
Fidelity and Surety Bonds, all Casualty lines, Ocean and 
Inland Marine. Comprehensive facilities in all categories. 
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not make the act constitutional. The 
brief of the insurer notes that in 1923 
the attorney general advised the de. 
partment of revenue that the act was 
unconstitutional. Apparently for this 
reason the state has made no effort to 
enforce the act according to its terms, 
but has collected the tax only from 


“the unwary” and from insurers such | 


as Millers Mutual which are readily 
accessible to the taxing officials. 





Total receipts to the state from the 


act in 1954 were $19,618, making it 
obvious that the statute was not en. 
acted as a revenue raising measure, 
Apparently the purpose of the legis. 
lature in enacting the measure was 
to discourage residents from dealing 
with unauthorized out of state insurers 
in preference to registered out of state 
insurers. Statutes such as this uni- 
formly have been held unconstitution- 
al. A state cannot in any manner de- 
prive a person of his constitutional 
right to enter any contracts of insur- 
ance valid in the state of the contract, 
the brief argues. As respects Millers 
Mutual, the act is unconstitutional be- 


cause it deprives it of its constitu. ' 


tional right to contract for reinsurance 
valid in the state of contracting and 
not contrary to the public policy of 
Pennsylvania. 

The statute imposes the tax on the 
person making contracts of insurance 
or reinsurance with unauthorized in- 
surers. But in lieu of such a deduction, 
insured or reinsured must pay the tax 
to the state. The incidence of the tax 
is therefore not on the person entering 
into the contract of insurance or on 
the unauthorized insurer, which is be- 
yond the reach of the state’s judicial 
and legal powers, but clearly upon the 
making of the contract of insurance 
or reinsurance itself. 

One stipulation in the case is that 
Millers Mutual is not able under its 
contracts of reinsurance to deduct the 
tax on unauthorized contracts from 
premiums paid for reinsurance. Con- 
sequently, the insurer is an unwilling 
collection agent for the state, and the 
state thus is attempting to extend its 
taxing power beyond its territorial 
limitations. 

The insurer cites a number of cases, 
but relies chiefly on Connecticut Gen- 
eral Life vs Johnson, who was then 
commissioner of California. The Su- 
preme Court held that the tax levied 
by California on premiums paid by 
California insurers for reinsurance to 
Connecticut General under reinsurance 
contracts entered into in Connecticut 
violated the 14th amendment. The 
state’s tax limits, the court said, are 
to be ascertained by reference to the 
incidence of the tax upon its objects 
rather than the ultimate thrust of the 
economic benefits and burdens of 
transactions within the state. 

In interpreting the Pennsylvania act 
of 1917, the Millers Mutual brief 
states that the legislative purpose 1s 
best implemented by construction 
which imposes no tax on reinsurance 
premiums. The brief also argues that 
since there is no tax on premiums re- 
ceived for reinsurance, the rate of tax 
on premiums paid for reinsurance 
must be zero. 

One section of the Pennsylvania law, 
adopted in 1921, specifically authorizes 
the reinsurance of Pennsylvania risks 
in any insurer authorized to do busi- 
ness in any of the United States. Thus 
the legislature recognized that there 
is no difference in reinsuring risks 
with a domestic or authorized out of 
state insurer and an unauthorized out 
of state insurer. No loss of revenue Is 
incurred by the state if a domestic 
insurer reinsures its risks with an un- 


(CONTINUED ON PAGE 29) 


a 
~e 








— Ky 


Seog Ss Ss 


TI ct 6M me eS OO eS es eI 








. 1957 
l. The 
n 1928 
ne de. 
ct was 
r this 
fort to 
terms, 
’ from 
S such 
readily 


ym. the 
cing it 
ot en- 
-asure, 
legis- 
e was 
lealing 
surers 
f state 
S uni- 
tution- 
er de- 
itional 
insur- 
ntract, 
Millers 
1al be- 
nstitu- 
urance 
ig and 
‘icy of 


on the 
urance 
ed in- 
uction, 
he tax 
he tax 
itering 
or on 
is be- 
idicial 
on the 
urance 


s that 
ler its 
ict the 

from 

Con- 
villing 
id the 
nd its 
itorial 


cases, 
. Gen- 


; then 
s 


e Su- 
levied 
id by 
nee to 
irance 
-cticut 
. The 
d, are 
to the 
bjects 
of the 
ns of 


ia act 

brief 
ose is 
uction 
irance 
s that 
ns re- 
of tax 
irance 


a law, 
orizes 
risks 
busi- 
Thus 
there 
risks 
nut of 
-d out 
nue is 
nestic 
n un- 











February 14, 1957 


HeNATIONAL UNDERWRITER 


7 








Mutual Agents Push 
Publicity Program 


National Assn. of Mutual Insurance 
Agents is pushing the countrywide 
publicity campaign outlined and rec- 
ommended by the publicity committee 

of the company-agent conference. 

The program includes establishing 
a film library in the association office 
in Washington, the distribution of a 
speakers’ kit for local agents, an an- 
nual public relations contest, distrib- 
ution of a public relations manual, and 
a program of increased merchandising 
for association publications and serv- 
ices, particularly increased distribu- 
tion of the new booklet, “Frank Ques- 
tions and Honest Answers.” 

Arthur Levy, a local agent in New 
Orleans, heads a committee appointed 
to develop the speakers’ kit, which 
will be reviewed at the midyear meet- 
ing of the association in New Orleans 
March 9. A subcommittee, of which 
Robert Hoadley of Preferred Mutual 
of Chenango County, N. Y., is chair- 
man, will formulate the proposed pub- 
lic relations contest. Earle Heffley, 
assistant secretary of Lumbermens 
Mutual Casualty, is in charge of pre- 
paring the public relations manual, 
which will be printed in installments 
in the association monthly, Mutual Re- 
view. 





Phoenix of Hartford 
Makes R. I., N. E. Changes 


Phoenix of Hartford group has pro- 
moted State Agent T. E. Hopkins to 
manager of the new district office in 
Providence, and has expanded opera- 
tions at the New England service office 
in Boston for agents in Maine, New 
Hampshire and Vermont. 

Mr. Hopkins went with the group 
in 1944 as a special agent in Illinois. 
Appointed a special agent in Rhode 
Island in 1946, he was named state 
agent there in 1949. He previously was 
with Underwriters Service Assn. in Il- 
inois, and is a past president of Rhode 
Island Fieldmen’s Assn. Special Agent 
John F. Berry, Underwriter John P. 
Tobin Jr., and Adjuster Andrew A. 
Keines will be associated with him. 

The expanded operations of the New 
England office will be directed by 
Manager Stanley A. Gibson. State 
Agent Edwin C. Butcher and Special 
Agent Andrew M. Havey will super- 
vise Maine and State Agent Robert H. 
Schmid New Hampshire and Vermont. 





Van Brunt Named by 


Fireman's Fund in N. Y. 


Fireman’s Fund group has ap- 
pointed John Van Brunt manager of 
the New York metropolitan fire de- 
partment. He entered the business in 
1937 with Norwich Union and joined 
Viachos & Co., underwriting inspec- 
tors, in 1946. He joined Home as spe- 
cial agent in New Jersey in 1947. He 
served in the central New York field 
for Home 1952 to 1955 when he be- 
came assistant manager of the metro- 
politan department of that company. 

He succeeds Donald G. Munsie, who 
is entering the local agency business 
in Allentown, Pa. 





Faulkner Is Promoted 


by American Casualty 


James M. Faulkner II, American 
Casualty ocean marine manager, has 
been named an assistant secretary of 
the company. He has been with Amer- 
ican Casualty since 1945. 





Suggests WC Deductible in Mass. 
Implying workmen’s compensation 
insurance costs are too high and could 
be reduced, Gov. Furcolo of Massachu- 
setts has asked that the state legisla- 
ture make an analysis of rates charged 
by insurers for WC. He suggested an 
immediate study of a plan which will 


enable employers wishing to do so to 
pay the first 21 days of WC directly 
to the employe, after which the insur- 
er would assume payments in accord- 
ance with WC law. This would be a 
form of deductible. 





Ousts Deputy Pa. Commissioner 


Gov. Leader of Pennsylvania has re- 
moved Emanuel Weinburg as deputy 
insurance commissioner at Philadel- 
phia. The governor said the ouster was 
the result of “certain readjustments 
of the personnel picture at the mid- 
point of my administration.” The post 
paid $11,000. 


Pa., Mich. and Ind. 
Shifts by Ind. of N. A. 


Indemnity of North America has ap- 
pointed Horace E. Mowrey manager of 
the Philadelphia metropolitan office, E. 
Ross Hopkins manager at Detroit and 
John D. Blum manager at Indianapo- 
lis. 

Mr. Mowrey joined the company in 
1938, trained at Philadelphia, and was 
named special agent at Pittsburgh. 
Transferred to Harrisburg in 1940, he 
became manager there in 1944, and 
was appointed Detroit manager in 


1948. Mr. Hopkins became a special 
agent for the company in 1948, agency 
superintendent in Philadelphia in 1953, 
and in 1954 was named assistant man- 
ager, then manager in Indianapolis. 
Mr. Blum has been with the company 
since 1946, was appointed special agent 
in Cleveland in 1947, and assistant 
manager there in 1953. In 1954 he 
transferred to Pittsburgh as assistant 
manager. 





Ohio Fire Prevention Assn. will in- 
spect Mogadore Feb. 20 and Canfield 
March 22. 


Ae cae 
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A bonanza for wide-awake agents—that’s the only way 
to describe American Surety’s Broad Form Store- 
keepers Policy. It’s designed for the one-location mer- 
chant customarily employing not more than four other 
persons. There are plenty of such enterprises in your 
community! 


This convenient “package” coverage gives merchants 
all the protection of the standard Storekeepers Burglary 
and Robbery Policy . . . plus Employee Dishonesty and 
Depositors Forgery features, insurance against Coun- 
terfeit Money hasards, and damage by Vandalia and 
Malicious Mischief, and other protection. 

Storekeepers who now have the older form will 
welcome the new policy’s added features. Storekeepers 


AMERICAN SURETY 
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FIDELITY « SURETY - CASUALTY » FIRE » INLAND MARINE 
HOMEOWNERS + ACCOUNTANTS LIABILITY ~ AVIATION 
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whose business is not large enough for the C-3-D 
Policy will like the similar broad, low-cost coverages of 
this new policy. 

FREE POLICY COMPARISON CHART 
Current issue of “Mailroad to Profits” features a com- 
parison chart of the Broad Form Storekeepers Policy 
—gives you a clear, point-by-point comparison with 
the ordinary Storekeepers Burglary and Robbery form. 

It’s just one of our many selling 
aids to help you make the most a 
the profitable storekeeper market. 
Mail coupon below today. 
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* AMERICAN SURETY COMPANY | @ 
s Agency & Production Department - 
o ; a s * 
<a Broadway, New York 5, N. Y. ‘ 
@ Please send a copy of the current “Mailroad to Profits,” with the © 
e comparison chart of the new Broad Form Storekeepers Policy. 7 
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Bill to Permit 


Lite Aftiliates 


in Minnesota 


ST. PAUL—Fire and casualty com- 
panies will be permitted to enter the 
life insurance business under bills rec- 
ommended for passage by the Minne- 
sota senate insurance committee. The 
bills are understood to have the back- 
ing of St. Paul F.&M. 

The sponsoring senator said the bills 
do not permit casualty companies to 


write life insurance directly but per- 
mit them to amend their charters so 
they can buy stock and controlling in- 
terest in life companies. A companion 
bill sets up a procedure whereby a 
minority stockholder in a casualty com- 
pany who objects to the procedure can 
be forced to sell his stock at an ap- 
praised fair price. 

Commissioner Cyril C. Sheehan has 
submitted to the senate insurance com- 
mittee for study a proposed bill setting 
up new laws regulating A&S insur- 
ance. The commissioner said present 
regulations on this type of business 








THE HOMEOWNERS POLICY 


Are you getting the utmost from it in new business and 
new profits? Here are some points to consider: 


@ It makes dwelling insurance big business, instead of—as can often 


. . . ° ” 
be the case—a troublesome, time-consuming “convenience item. 
@ It allows you more selling time to devote to other kinds of insurance. 


@ It is a door-opener for you, providing a real reason to rediscuss cover- 


age with present policyholders, and an opportunity to contact new 


names. 


@ It is an office work-saver for you, since it reduces the time you spend 


in writing separate policies and in billing. 


@ It protects you from possible ill-will on the part of a client who 


suffers loss and who, not having this policy, may have thought he 


was covered—and wasn’t. 


@ It can help safeguard the business on your books against the inroads 


of competition. 


PLM OFFERS YOU: 


A Homeowners Ponicy with especially attractive pro- 
visions certain to appeal to you and your prospects. Your 
assureds pay 20% less for this package policy; and they 
may also anticipate a generous dividend on top of that. 
Thus you offer them a double saving. And—we offer you 


effective selling helps free. Why not drop us a line. 


Writing FIRE and ALLIED LINES 
**In the Birthplace of American Mutual Insurance’”’ 
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& ® PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY © PLM Building Phila. 7; Pa, 
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were issued in 1912 and are outdated. 

Of interest to compensation insur- 
ance writers is the action of the lower 
house labor committee in killing a bill 
which would have prohibited employed 
women from lifting more than 25 
pounds. There was strong opposition to 
it from industry, stores, hospitals and 
even women themselves. 





Employers Re Makes 
Head Office Promotions 


Carl F. Wymore has been promoted 
to vice-president of Employers Re- 
insurance. In oth- 
er advancements, 
Harold Woodhead 
has been named 
assistant vice- 
president; Thomas 
D. Kennedy be- 
comes comptrol- 
ler; William B. 
Harding becomes 
assistant secre- 
tary; Richard E. 
Griffith becomes 
assistant secretary 
and Joseph W. 
Mayers has been named assistant vice- 
president at New York. 

Mr. Wymore has been assistant vice- 
president in the claims department for 
several years. He joined Employers Re 
in 1947 and was on the law staff of 
Missouri compensation commission for 
some years before that. He will become 
head of the claim department of Em- 
ployers March 1. 


Carl F. Wymore 





Loser in Mass. Employes 


Group Case Files Appeal 


BOSTON—J. Thomas Miley has 
filed notice of appeal following a de- 
cision by Federal Judge Ford allowing 
defendents’ motion to dismiss. 

Mr. Miley sued eight Massachusetts 
life companies under the Sherman 
anti-trust act on the ground that they 
conspired to get the state of Massa- 
chusetts to insure its employes with 
them by letting them revise their bids 
down to that of Mr. Miley’s company, 
Minnesota Mutual Life. Minnesota 
Mutual, however, was not a party to 
the suit. 





Travelers Promotes 
Gehris in Hartford 


Travelers has appointed Joseph L. 
Gehris superintendent of the expense 
allocation unit of the methods and 
planning department in Hartford. 
Methods and planning supervisor since 
1948, he joined the group at Philadel- 
phia in 1934, transferred to the Hart- 
ford accounting department in 1935, 
and was named assistant office man- 
ager in Philadelphia in 1941. 





St. Louis Agents, Brokers 


Install Paul E. Kummer 


Associated Insurance Agents & 
Brokers of St. Louis have installed 
Paul E. Kummer, president; John A. 
Reardon, vice-president; Fred E. Graf, 
treasurer, and William Dietz, secre- 
tary. 





Bradford Adjustment Expands 


Bradford Adjustment Service of 
Piqua, O., has opened an office at Day- 
ton with John D. Davis as manager. 
He has been in the adjusting field for 
12 years specializing in fire, marine 
and allied lines. A casualty adjuster 
will be added to the Dayton staff 
shortly. 





General Adjustment Bureau offices 
in Sumter, N. C., are now located in 
the Shelor building, 118 North Sum- 
ter street. H. L. Crocker is branch 
manager. 


Hartford Fire Group 
Has New Northwest 
Department in Minn, 


Hartford fire group has organize 
a new northwest department, with of.’ 
lices in Minneapolis to service Towa,| 
Minnesota, Nebraska, North Dakota, 
South Dakota, and a 19 county area in| 
northwest Wisconsin. C. W. Hall has! 
been named general manager. John ¢.| 
Bowers will supervise casualty. Mich. 
ael Schweihs and Frederic D. Welg 
will supervise fire and marine. 

Business is being transferred to the 
new office now from the western de- 
partment in Chicago. 

The new offices, located in a four- 
story building at 15 South Ninth 
street, Minneapolis, will be staffed by 
approximately 400 employes. It is 
scheduled to be in full operation prior 
to the end of the year. 








Illinois Brokers 


Reelect Siewers 1 


Insurance Brokers Assn. of Illinois 
at its annual meeting in Chicago re- 
elected John S. Siewers, president, 
and all other officers. Speaker at the 
meeting was Joseph S. Gerber, the 
new Illinois director of insurance. 

The other officers of the brokers 
association are: Spencer S. Willison, 
lst vice-president; Thomas R. John- 
son, 2nd vice-president; Glenn H, 
Koch, secretary, and F. C. Stiles, 
treasurer. 

The directors, also reelected, are: 
C. S. Mack, W. L. Dopheide, W. E. 
Loewe, Fay Gliatto, E. T. Tillman, 
W. W. Stafford, L. E. Andrews, C. J. 
Bassler, H. H. Holcomb III, J. S. 
Caughlin, L. A. Fleck, Howard Kolb, 
D. J. Levin, Douglas Millard, G. P. 
O’Toole, and Donald Carpentier. 

Richard J. Thain, executive direc- 
tor, reviewed plans for the year, put- 
ting emphasis on expansion of mem- 
bership. 





Swift, Reever Transferred in East 

Worcester Mutual Fire has assigned 
Charles Swift to New Jersey, in addi- 
tion to his present Long Island-Man- 
hattan territory. 

Mr. Swift will replace Melvin E. 
Reever, who will represent the com- 
pany in Maine and New Hampshire. 





Joseph A. Wall has joined Allstate 
as advertising manager of the eastern 
zone. He was formerly acting assistant 
advertising manager of Dun & Brad- 
street. 


The Charles M. Jackson agency of 
Los Angeles has been merged with the 
H. F. Metcalf Co. agency with offices 
at 115 West 7th street. 


TOP POSITIONS for 
TOP FIELDMEN 











Account Ex. Chgo. $1,250. 
Cosualty Penna. 625. 
Fire & Cas. Tl. 600. 
Fire & Cas. Conn 600. 
Fire & Cas. Wisc. 550. 
Fire & Cas. Ind. 550. 
Boiler & Mach. N. J 550. 
Casualty Ill. 550. 
Casualty Ohio 550. 
Casualty Mo. 500. 
Casualty Okla 500. 
Casualty Colo. 450. 
Casualty Florida 450. 
Casualty Va. 450. 


These are a few listings. Where would 
you like to locate? 
All inquiries handled confidential. 


FERGASON PERSONNEL 


330 S. Wells Street Chicago 6, Ill. 
HArrison 7-9040 
We Broker Insurance Agencies. 
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Record Premiums, 
Underwriting Loss 
for Aetna Fire 


Aetna Fire group wrote $149,688,243 
in premiums in 1956, an increase of 
7.3% over 1955, 
and in spite of 
rising competition, 
a new high. How- 
ever, the adverse 
loss experience 
and mounting un- 
derwriting ex- 
penses which be- 
set the entire 
business during 
the year resulted 
in an underwrit- 
ing loss of $7,965,- 
229. 

Investment income reached a new 
high of $6,022,361, up $252,010, and 
assets at year end were $265,750,912, 
compared with $259,606,213. Unearned 
premium reserve rose from $117,772,- 
835 to $123,532,230. 

President Clinton L. Allen pointed 
out that though underwriting losses 
amounted to slightly less than $8 mil- 
lion, the decline in policyholders sur- 
plus was limited to $2,571,455, equaling 
$75,105,815 at Dec. 31. Losses and loss 
expenses incurred were $88,975,001, up 
$10,907,661, and underwriting expens- 
es incurred rose from $53,681,247 to 
$58,538,849. 

Of premiums, fire and allied ac- 
counted for 49.7% of total writings, 
ocean and inland marine 13.9%, and 
casualty and surety 36.4%. Earned to 
incurred loss ratios, by class of busi- 
ness, were 55.3% for fire and allied, 
59.2% for ocean and inland marine, 
and 54% for casualty and surety. 

The adverse loss experience was not 
due to any individual cause or class of 
business, but rather rising loss cycles 
on the majority of classes coincided 
to produce the over-all unfavorable re- 
sult, Mr. Allen commented. 


Liberty Mutual Has 
$244 Million of 


Premiums in 1956 

Liberty Mutual wrote $244,261,386 
in premiums in 1956 compared with 
$225,842,388 in 1955. Assets reached 
$464,272,328. Policyholders surplus 
stood at $87,791,449, a $3,898,652 in- 
crease. 

The company wrote $110,001,338 of 
workmen’s compensation, increase 
6.1%, and $72,649,228 of automobile, 
compared with $68,888,362. 

General liability premiums were 
$29,554,418, a 16.6% increase, A&S $26, 
843,107, up 17.2%, and $5,213,235 in 
other lines. 





Clinton L. Allen 





Wolverine Has Sales 
Rally at Head Office 


Sales managers and field men of 
Wolverine of Battle Creek attended. a 
mid-winter sales conference last week 
at the home office. In addition to get- 
ting results for 1956, and planning for 
1957, several new policies were intro- 
duced in the casualty and A&S lines. 
A new motel policy and a service sta- 
tion policy have been added to Wol- 
verine’s line. The storekeepers policy 
has been revised to provide greater 
coverages, and a new hospital and sur- 
8ical policy is ready for marketing. 
Main interest of the meeting centered 
on a new broad form auto policy that 
corporates family coverage and oth- 
fr innovations. 

Sales personnel changes, include the 


addition of Jack Henthorn to the Indi- 
ana staff, replacing Richard Ankney 
who has transferred to the claim de- 
partment in Michigan. Mr. Henthorn 
formerly was an Indiana representa- 
tive for Fireman’s Fund. Merlin C. 
Davis Jr. has transferred from Co- 
lumbus to the Ohio service office at 
Dayton. 


The meeting was held under the di- 
rection of Vice-president Harold Moore 
and assistant Vice-presidents William 
Traver and Howard Linkfield. 


National Fire 
Advances Rowe, 
McDermott in West 


National Fire has made _ several 
changes in the western department. 
Ray J. McDermott, underwriting su- 
perintendent, is advanced to agency 
superintendent, and Franklin B. Rowe, 
marine superintendent, is promoted to 
marine and ‘multiple peril manager. 

The greater portion of Mr. McDer- 


mott’s business career has been with 
National, starting as assistant exam- 
iner in 1926. He was made examiner 
in 1947 and in 1956 was advanced to 
underwriting superintendent. He wi_i 
continue to have charge of the group’s 
fire underwriting and will assume 
other administrative duties. 

Mr. Rowe joined National Fire in 
1943 as associate superintendent of the 
inland marine department, having 
previously had experience both in lo- 
cal agency and company work. He was 
appointed marine superintendent in 
1943. 








Number 47 of a series. 








THEY READ IT 


The readability of The National Underwriter is comparable 
to that of a daily newspaper. Its very contents demand that it be 
read now, at once. As with a daily newspaper, the value and im- 


portance of what it contains is reduced by the passing of time. 


And so it is that subscribers watch for the arrival of The 
National Underwriter each week. They are impatient and dis- 
appointed if its delivery is delayed. They are in need of and ben- 
efit by what is in it each week. 


When it comes, they put aside whatever they are doing to read 
the news, the editorials, the comment and trend pieces, all of it 
including the advertisements down to the want ads. It is mever 


relegated to a pile on the desk for “future reading.” 


The eager and thorough consumption of its contents makes 
The National Underwriter the livest kind of an advertising me- 


dium. For confirmation of this, ask any subscriber, anywhere. 


FlLeNATIONAL 
UNDERWRITER. 


Largest Circulation of Any Weekly Insurance Newspaper 
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-+-to MAKING YOU 
A NATIONAL FIGURE 


E mpiovers’ GROUP 
national advertising will have 
one goal in 1957, as it did in 
1956, and that single aim is the 
preservation and promotion of 
the American Agency system 
of insurance selling and 


servicing. 


Our 1956 advertising program 
in The Saturday Evening Post 
was enthusiastically endorsed 
by our agents...and again in 
1957 Employers’ agents will be 
able to reap the benefits of 
impressive full page Post ads 
by identifying themselves as 
“The Man With The Plan” in 
their community — the man 
who offers not only valuable 
counsel as to a complete plan 
of insurance protection, but a 


man whose by-word is service. 


INSURANCE 


HE’S YOUR MAN 


When a special situation arises, and you need someone to 
counsel you, someone with a personal interest in your insurance 
affairs ... HE'S YOUR MAN. 

Across the country, in every city and town, he’s known as 
“The Man With The Plan” — The Plan that helps you to 
properly, and systematically arrange your insurance program, 
whether it's for your home or your business, so that it provides 
the greatest coverage at the lowest cost. Anytime that you 
require expert guidance and counsel on insurance matters — 
and these days that’s often — He's YouR MAN. 


He's your man because he is his own man — running his 
own insurance agency, placing your interests and welfare first. 
depend P one of The Em- 


As a local “inde; ” agent, 
ployers’ Group Insurance Companies, he is an integral part of 





the American Agency System —the system that preserves the 
all important human side of insurance selling and servicing. Most 
certainly —he’s The Man for you! 

Write us now, and we'll be happy 
to send you the name of the E. G. 
agent most convenient to you. 


tue Employers Group 7% 
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COMPANIES 


110 MILK STREET, BOSTON 7, MASSACHUSETTS 


AMERICAN EMPLOYERS’ INSURANCE CO. * 


THE HALIFAX INSURANCE CO. OF MASSACHUSETTS 





PE MALIPAN INSUBANCE CO OF MASSACHUSETTS 
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Ark. Legislature 
Considers Mass of 


Insurance Bills 


LITTLE ROCK—As the Arkansas 
general assembly completed the 
fourth week of its 1957 session, a doz- 
en bills or.more,.ranging from legisla- 
tion recommended by the insurance 
departm nt te “hose hardv verennials— 
compulsory insurance and measures 
to weaken authority of the workmen’s 
compensation commission—were occu- 
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pying the attention of fire and casual- 
ty insurance interests. 

Two days after the session opened, 
the senate by unanimous vote con- 
firmed Gov. Faubus’ reappointment of 
Commissioner Harvey G. Combs for a 
second four-year term. He was first 
appointed commissioner in April, 1953, 
by former Gov. Cherry and was asked 
to continue in office when the present 
governor took over in 1955. 

About half the bills now before the 
legislature were prepared and recom- 
mended by Mr. Combs and his staff 
and were introduced by the insurance 


committee of the house. Most impor- 
tant among these is a bill to author- 
ize the issuance of surplus line insur- 
ance in non-admitted insurers and the 
licensing and regulation of surplus 
line brokers. Such brokers would be 
charged an annual license fee of $150 
and required to post a penal bond 
with the state in the amount of $20,- 
000. The_billL.also.sets up a 4% pre- 
mium tax on surplus lines placed with 
non-admitted insurers with the bro- 
ker responsible to the state for collec- 
tion and remittance of the tax. Each 
broker is required to maintain com- 
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plete records on all surplus line con- 
tracts open to review by the depart- 
ment and is also required to make qa 
complete annual statement to the de- 
partment on March of each year of all 
of his surplus line transactions. 

Under the proposed bill surplus line 


contracts may be procured only after © 





diligent effort has been made to ob. | 


tain coverage from a “majority of in- 
surers” licensed in Arkansas. But such 
contracts may not be issued at rates 
less than those charged by admitted 
companies nor may the terms and 
conditions of such surplus line con- 
tracts differ from those authorized to 
be written by admitted companies, 
And, surplus line contracts may be is- 
sued only by duly qualified surplus 
line brokers. 

Passed unanimously was a measure 
to increase agent license fees from 
$2 annually to $3. This increase in 
revenue is to help defray an increased 
budget for additional department per- 
sonnel. 


Under a bill in the senate, sponsored 
by Arkansas Assn. of Insurance 


Agents, the local agents qualification } 


law would be strengthened. The bill 
eliminates the authority of county 
school superintendents to give agents’ 
qualifying exams, requiring that all 
examinations shall be given by the 
commissioner or a person in his de- 
partment at quarterly intervals. Now, 
exams may be given at any time. Ex- 
aminees, henceforth, would be re- 
quired to take a general examination 
on all phases of property and liability 
insurance. At present an applicant 
may select a particular field of insur- 
ance for which he wishes to be li- 
censed. The bill has been rec- 
ommended “do pass” by the insurance 
committee. 

Compulsory automobile liability in- 
surance has made its appearance in a 
bill requiring a car owner after July 1, 
1957, to show evidence of carrying li- 
ability insurance with 10/20 limits and 
$5,000 PDL as a prerequisite to ob- 
taining a motor vehicle license. The 
bill also provides for the deposit of a 
$25,000 bond with the state in lieu of 
insurance. The burden of establishing 
“fair classifications” and rates for au- 
to liability insurance on or before 
Sept. 15 of each year is saddled upon 
the commissioner. The bill now is 
lodged in senate judiciary “B” com- 
mittee and has not moved since its 
introduction early in the session. 

Another house bill provides that ap- 
peals from decisions of the workmen’s 
compensation commission to the cir- 
cuit courts shall be on a “de novo” ba- 
sis thereby overriding the final find- 
ings of fact by the commission. 

A measure has been introduced in 
the senate to require compulsory auto 
liability insurance for all political sub- 
divisions of the state with 10/20/5 lim- 
its. 

Another “repeater” which shows up 
at each legislative session is a bill to 
permit liability insurers to be sued as 
direct parties to liability actions with 
the purpose to bring insurance cover- 
age “into the open” in court proceed- 
ings. This is drawing vigorous opposi- 
tion in insurance ranks. 

A measure to penalize  so- 
called “chiseling” insurance compa- 
nies which refuse to pay small third 
party property damage claims result- 
ing from motor vehicles collisions, 
when such claims are $200 or less and 
when the liability of the insurer is 
unquestioned, was introduced as the 
week closed. Under this proposal, such 
an insurer would be liable for twice 
the amount of the claim if not paid 
within 60 days plus not less than $50 
attorney’s fees and court costs. 
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Mutual Casualty Companies Hold 
Annual Fire Conference in Chicago 


More than 110 mutual company rep- 
resentatives attended Conference of 
Mutual Casualty Companies’ annual 
fire conference in Chicago last week. 
oO. C. Griffith, Shelby Mutual, presi- 
dent, opened the meeting and intro- 
duced Ray R. Swaziek, Market Men’s 
Mutual, chairman. 

Donald F. Raihle, American Hard- 
ware Mutual, the keynote speaker, 
listed a number of problems facing the 
industry in the present, the immedi- 
ate, and the long-range future. Among 
these, he explained, is the need for an 
effective public relations campaign 
based on an appeal to policyholders 
and prospects stressing benefits accru- 
ing through the purchase of mutual 
insurance as opposed to other types, 
and not based on mutual insurance 
history, which is of lesser interest and 
appeal. 

Other problems outlined by Mr. 
Raihle included the need for greater 
emphasis in production on selectivity 
in underwriting and economy of oper- 
ation; the need to meet increased com- 
petition, especially that being encoun- 
tered from unlicensed companies; the 
need for increased employe and agent 
education, and the need for clear, cre- 
ative thinking. 


Featured on the first morning’s pro- 
gram was a debate on the merits of 
separated and integrated fire-casualty 
organization operations. Speaking for 
separate departments were Frederick 
M. DuBois, Employers Mutual Casu- 
alty of Des Moines, and William O. 
Cole, Auto-Owners. Lawrence Benson, 
Mutual Service Casualty, and John S. 
Munsell, Beacon Mutual Indemnity, 
spoke for integrated operations. 

Mr. DuBois stated that to provide 
efficient fire and casualty underwrit- 
ing companies must not rely on a 
trained fire underwriter to’do as ex- 
perienced, acceptable job as a casualty 
underwriter, and conversely, a casu- 
alty underwriter cannot be expected 
to underwrite fire and allied lines. Al- 
though many underwriters of one class 
or the other know a little of the other’s 
line in addition to his own, Mr. DuBois 
emphasized that for maximum effi- 
ciency and a profitable operation it is 
necessary to have experienced under- 
writers in both fields, thus necessi- 
tating separate underwriting depart- 
ments. 

Mr. Cole acknowledged that inte- 
gration of fire and casualty facilities 
is desirable, but he stated that when 
a fire company goes into the casualty 
business or vice versa, certain advan- 
tages of separate department operation 
become immediately apparent. 

First of all, Mr. Cole contended, the 
big hazard in combining all operations 
ls a tendency on the part of casualty 
men to minimize the hazards in fire 
underwriting, and that of fire men to 





FIDELITY & SURETY UNDW.—Some contract 
experience. Minimum 5 years. Company or 
branch office. $7,000. +- 


SURETY CLAIMS SUPT.—5 yrs. exp. All types 
of Surety losses including contract. Midwest, 
not Chicago. ’ 


CASUALTY CLAIMS SUPT.—Chicago. New op- 
eration. Stock Co. Supervise activities of 
Independence. $7,000 


Call or Write 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 


South State St. Chicago, Ill. 
WAbash 2-4800 














overlook casualty problems. Therefore, 
he concluded, it is necessary in 
underwriting to utilize. fully trained 
operating personnel, at least in the be- 
ginning of multiple-line operation. 
Economy of primary operation is al- 
so a factor. The premium collected in 
the first few months of a multiple line 
operation will not justify the use of 
an underwriter in each underwriting 


section. By using separate depart- 
ments, underwriters and clerks can be 
trained as the new line of business 
increases. 


Separate departments contribute to 
ease of operation, since a combined 
facility cannot be closely supervised, 
and since rate filings, bureau connec- 
tions and field correspondence can be 
handled more efficiently by small sep- 
arate departments than by a number 
of underwriting groups within a single 
department. 

Mr. Benson, in arguing for integra- 
tion, noted that one way to attract and 


-_ — = 


hold qualified employes is to offer them 
an opportunity to broaden their scope 
of knowledge by an integrated depart- 
ment operation. Also, he painted out, 
since the demands of policyholders 
force agents to be qualified in many 
lines, underwriters, to. adequately rep- 
resent the company, must be exposed 
to broader underwriting understand- 
ing, such as integrated departments 
provide. 

New coverages and policies advance 
integration, since they demand a 
knowledge of both lines on the part 


(CONTINUED ON PAGE %8) 





DO YOU USE 
TO MEASURE 
LEADERSHIP. ..? 


Ocean and Inland Marine ° 











Transportation ° 
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of leadership. 


‘The tape measure may provide an 
accurate measurement of girth ... but girth is no 


a 
$ 







accurate measurement of leadership. In this highly 
technical age “‘close tolerances’’ are every-day 
standards... whether gauging the accuracy of a 
fine moving part in a precision instrument... or 
evaluating the services rendered by a business 
organization. The philosophy of Chubb & Son for 
almost three-quarters of a century is characterized 
by the development and expansion of the 
individual phases of its services ...each a 
precision part of a precision function. Its leadership 
is the natural result of its “close tolerance”’ 
performance. Chubb & Son squarely meets today’s 
exacting methods of gauging ...a true measure 


CHUBB & SON, Underwriters 
90 John Street, New York 38, New York 


Managers 
FEDERAL INSURANCE COMPANY ¢ VIGILANT INSURANCE COMPANY 
THE MARINE INSURANCE CO., LTD. « THE SEA INSURANCE CO., LTD. 


LONDON ASSURANCE (MARINE DEPT.) * ALLIANCE ASSURANCE CO., LTD. 


Fire and Automobile . 


Casualty « Surety ° 


Aviation Insurance through Associated Aviation Underwriters 
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THEY MOVE FAST 


when trouble strikes! 


You'll find AFIA claims experts hot on the heels 
of the firemen if loss hits your client’s business 
abroad. Whatever, wherever the trouble, more 
than 600 AFIA offices in 69 countries worldwide 
put speedy help right next door. 


Consult AFIA on all foreign insurance problems 





AMERICAN FOREIGN INSURANCE ASSOCIATION 
161 William Street e« New York 38, New York 


CHICAGO OFFICE . . Insurance Exchange Building, 175 West Jackson Blvd., Chicago 4, Illinois 
DALLAS OFFICE....... . 400 Vaughn Building, 1712 Commerce Street, Dallas 1, Texas 
106 APIGELES OPPS 6 6 in sem ox 3277 Wilshire Boulevard, Los Angeles 5, California 
SAN FRANCISCO OFFICE . . Russ Building, 235 Montgomery Street, San Francisco 4, California 
WASHINGTON OFFICE . . . Woodward Building, 733 15th Street N.W., Washington 5, D.C. 


An association of 22 American capital stock fire, marine, casualty and 


surety insurance companies providing insurance protection in foreign lands 





| April 28-May 1, 


Convention Dates 





Feb. 18, West Virginia I-Day, annual, Frederick 
hotel, Huntington, W. Va. 

Feb. 20-22, Michigan Assn. of Insurance Agents, 
midyear, Statler hotel, Detroit. 

Feb. 28-Mar. 2, Tri State Mutual Agents Assn., 
annual, Penn Harris hotel, Harrisburg, Pa. 

Mar. 4-5, New Jersey Assn. of Insurance 
Agents, midyear, Berkeley-Carteret hotel, As- 
bury Park. 

Mar. 6-7, Fire Underwriters Assn. of the Pacif- 
ic, annual, Sheraton-Palace hotel, San Fran- 
cisco. 

Mar. 7-9, National Assn. of Surety Bond Pro- 
ducers, annual, Mayflower hotel, Washington, 
dD. 'S. 


Mar. 10-14, National Assn. of Mutual Insurance 
Agents, midyear, Jung hotel, New Orleans. 
Mar. 12, Pittsburgh I-Day, Penn-Sheraton ho- 

tel, Pittsburgh. 

Mar. 17-19, Eastern Agents emerge of 
NAIA, Statler hotel, Washington, D. C. 

Mar. 20, American Marine Hull Insurance Syn- 
dicate, annual, Board room, 99 John street, 
New York City. 

March 24-26, Southern Agents 
Jung hotel, New Orleans. 

March 24-26, Midwest Agents Conference of 
NAIA, French Lick-Sheraton hotel, French 
Lick Springs, Ind. 

Mar. 25, Rhode Island Assn. 
Agents, mid-year, 
Providence. 

Apr. 3-4, National Assn. of Independent In- 
surers, workshop, Mark Hopkins hotel, San 
Francisco. 

April 4-5, National Assn. of Casualty & Surety 
Agents, directors semi-annual, Ambassador 
hotel, Chicago. 

April 7-9, Mutual Agents Assn. of New York, 
annual, Syracuse hotel, Syracuse. 

April 11-12, Ohio Assn. of Mutual Insurance 
Agents, annual, Neil House hotel, Columbus. 

April 15-17, Iowa Assn. of Insurance Agents, 
annual, Savery hotel, Des Moines. 

April 18-19, Zone 5 of NAIC, annual, 
hotel, Cheyenne, Wyoming. 

April 25-26, Minnesota Assn. of Insurance 
Agents, midyear, Leamington hotel, Minne- 
apolis. 

April 28-May 1, Chamber of Commerce, insur- 
ance department, annual, Washington, D. C. 


Conference, 


of Insurance 
Sheraton-Biltmore hotel, 


Plains 


| April 28-May 1, Colorado Insurors Assn., an- 
| 


nual, Cosmopolitan hotel, Denver. 

Rocky Mountain Territorial 
Conference of NAIA, annual, Cosmopolitan 
hotel, Denver. 


| April 28-May 1, National Board of State Direc- 


tors of NAIA, midyear, Cosmopolitan hotel, 
Denver. 


| May 1-5, National Assn. of Public Insurance 


Adjusters, annual, Saxony hotel, Miami 
Beach. 
| May 2, Midwestern Independent Statistical 


Service, annual, La Salle hotel, Chicago. 

May 2-4, Louisiana Assn. of Insurance Agents, 
annual, Edgewater Gulf hotel, Edgewater 
Park, Miss. 

May 2-4, North Carolina Assn. of Insurance 
Agents, annual, Carolina hotel, Pinehurst. 
May 5-7, Alabama Assn. of Insurance Agents, 

annual, Battlehouse, Mobile. 

May 5-7, New York State Assn. of Insurance 
Agents, annual, Syracuse hotel, Syracuse. 
May 6-8, National Assn. of Independent In- 
surance Adjusters, annual, El Mirador hotel, 

Palm Springs, Cal. 


| May 6-8, Health Insurance Assn. of America, 


coos. Sheraton-Park hotel, Washington, 
May 7, Assn. of Casualty & Surety Companies, 
aan, Waldorf-Astoria Hotel, New York 
ity. 
May 9, Surety Assn. of America, 


annual, 
Sheraton-Astor hotel, New York City 


May 10-11, Oklahoma Assn. of Insurance 
a. annual, Biltmore hotel, Oklahoma 
ity. 


May 13-15, National Assn. of Insurance Brok- 
ers, annual, St. Louis. 

May 16-17, Arkansas Assn. of Insurance Agents, 
annual, Arlington hotel, Hot Springs. 


| May 17-18, Texas Assn. of Insurance Agents, 


annual, Statler-Hilton hotel, Dallas. 


May 19-21, Tennessee Assn. of Mutual Insur- 
ance Agents, annual, Gatlinburg. 


| May 20, Vermont Assn. of Insurance Agents, 


midyear, Woodstock Inn, Woodstock. 

May 20-22, Georgia Assn. of Insurance Agents, 
annual, Bon Air hotel, Augusta 

May 20-22, Insurance Accounting & Statistical 
Assn., annual, Palmer House, Chicago. 


| May 20-24, National Fire Protection Assn., an- 


nual, Statler hotel, Los Angeles. 


May 21, Society of Fire Protection Engineers, 





annual, Statler hotel, Los Angeles. 
May 21-22, Illinois Bureau of Casualty Insurers, 


annual, St. Nicholas hotel, Springfield, Il. 

May 22, National Automobile Underwriters 
Assn., annual, Roosevelt hotel, New York 
City. 


May 23, National Board of Fire Underwriters, 
annual, Commodore hotel, New York City. 
May 23-24, Casualty Actuarial Society, spring 
meeting, French Lick-Sheraton hotel, French 

Lick, Ind. 
May 23-25, Florida Assn. of Insurance Agents, 
annual, Fontainebleau hotel, Miami Beach. 
May 26-29, American Assn. of Managing Gen- 
eral Agents, annual, Fontainebleau hotel, 
Miami Beach. 


— 
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“May 9 Have A 
Wond With You?” 


We intro- 
duced a new 
direct mail 
plan on the ° 
package poli- 
cies last year, 
and we've 
been trying to 
keep up with 
the response 
ever since. 

Our agents 
were told we'd 
mail individu- 
ally typed and personally signed 
letters to their prospects. In these 
letters we point out the advantages 
of a package policy, and recom- 
mend the prospect see his local 
Buckeye Union _ representative. 
Then we fill in the name and tele- 
phone number of the agent. 

Naturally, an individually typed 
letter gets special attention. When 
the letter carries the signature of 
the executive vice-president of an 
insurance company, it carries a lot 
of weight. 

This direct mail plan is one of 
the most successful promotions we 
have ever undertaken. Since our 
original announcement, we have 
been busy mailing prospect letters 
for many of our agents. 

One agent from Upper San- 
dusky, Ohio, credited eight Home- 
owners Policies to these letters. An 
agent in Columbus, Ohio, sold four 
policies from 25 letters. A Detroit, 
Michigan agent said she also sold 
eight package policies, but that 
she was still receiving calls from 
her prospects about other forms of 
insurance. One agent uses the let- 
ters every month with his renewals, 
and there are a lot of other special 
letters we produce for individual 
agents. 

We do everything we can to 
earn our agents’ continued ap- 
proval. We've made a Buckeye 
Union contract the most attractive 
available. 

It pays off, too. Our agents 
know their request for special 
services will be honored if at all 
possible. They know they're deal- 
ing with a strong stock company 
that lists the independent agent as 
its most valued asset. They know 
they'll receive the latest and best 
sales material on the market. We 
know they'll send a good portion 
of their business to us. 

Interested? We are currently 
operating in Ohio, Pennsylvania, 
West Virginia, Michigan, Indiana 
and Kentucky. | invite you to con- 
tact our nearest branch office or 
our agency superintendent in the 
home office. 





F. E. Jones 


PRESIDENT 


BUCKEYE UNION 


INSURANCE COMPANIES 
Fire — Casualty 
Columbus 16, Ohio 
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Travelers Cited for Weather Service 


NEW YORK—The 1957 award for 
outstanding service in the advance- 
ment of meteorology was presented to 
Travelers companies by American 
Meteorological Society at a ceremony 
here. J. Doyle DeWitt, president of 
Travelers, accepted and Henry T. Har- 
rison, chairman of the society’s award 
committee, presented the citation. 

Travelers was the unanimous choice 
of the award committee. Last year it 
went to New York Times. 

Mr. Harrison said Travelers was 
recognized for its foresight, initiative, 
and courage in opening up a new field 
of specialized weather service to the 
general public. 

Mr. DeWitt said he had often been 
asked why Travelers is so interested 
in the weather. He pointed out that 
many factors affect the business of 
an insurer—health and longevity, fire, 
accidents, and weather. 

“Our efforts toward a better under- 
standing of health and longevity, fires 
and accidents, and the application of 
this better understanding to our com- 
pany’s operations, have proved to be 
rewarding to us, and we believe gen- 
erally helpful to our national com- 
munity. The results of a brief two 
years of work in meteorology already 
have confirmed our premise that such 
an effort would be fruitful. In fact, 
when we consider the problems 
encountered in the science known as 
meteorology and the almost limitless 
number of ways in which the weather 


affects business and industry, it is sur- 
prising to me that the base of support 
for meteorological research and de- 
velopment is not broader.” He said 
he hoped others would be encouraged 
to join in the task of extending the 
frontiers of meteorological knowledge 
and developing the application of in- 
formation already at hand in a useful 
manner. 
. . . 

Accompanying Mr. DeWitt to ac- 
cept the award were Harry Barsantee, 
manager of the public information 
and advertising department and foun- 
der of the company’s weather research 
center and weather service in 1954, 
and Dr. Thomas F. Malone, director of 
research of Travelers and first direc- 
tor of the weather research center. 

The citation pointed out that Trav- 
elers found wide gaps in weather 
knowledge that might be filled if fa- 
cilities, time and money were made 
available. One objective of the re- 
search center was to improve the ac- 
curacy and presentation of forecasts, 
and to improve public education in 
better understanding and use of fore- 
casts. The service introduced the use 
of probability forecasts in studies of 
ways to improve the communication 
of weather information. Worthwhile 
findings or improvements resulting 
from research are made available to 
the public through the weather ser- 
vice and to the entire meteorological 
profession for application. 








Agent Sees Plenty of 
Evidence that Insured 
Need Much Higher Limits 


Richard Thompson of Valley Stream, 
N. Y., who edits the Bulletin of the 
Nassau County Assn. of Insurance 
Agents, comments in a recent issue 
that automobile BI and PDL continues 
sour—especially with verdicts such as 
the one in New York City last week 
of $150,000 to a boy age 6 and $65,000 
to his parents. 

The policy was for $50,000, Mr. 
Thompson understands. It was inter- 
esting right after the verdict was an- 
nounced to sit in on a round table 
discussion when those attending were 
asked what auto limits they carried, 
he comments. About half didn’t know 
their limits and on checking one had 
20/40 and the highest around the table 
was 50/100. Big market for increased 
limits, Mr. Thompson suggests. 

Mr. Thompson read about a case the 
other day in which a young man was 
killed and left two children and a wife. 
Figuring a minimum wage of $4,000 a 
year from age 32 to age 65, the least 
to be paid will be $130,000. “So sell the 
highest limits you can as you never 
know what your client will need,” Mr. 
Thompson advises. 





London Group Solves 
Odd Holiday Problem 


London group has a new personnel 
policy for holidays not observed uni- 
formly throughout the nation. Be- 
lieved to set a precedent in the field 
of office management, the plan pro- 
vides that holidays other than national 


dates occurring during the week will 
be celebrated by members of the 
London staff on Friday or Monday 
following the holiday. Half the staff 
will be released for a holiday on a 
Friday, the remainder Monday. 

The new procedure went into effect 
with Lincoln’s birthday and will ap- 
ply to memorial day, which falls on 
Thursday this year. 

The plan assures all employes of 
three-day weekends when such holi- 
days occur midweek, Kenneth J. Bid- 
well, U. S. manager, said. It also means 
that agents and brokers throughout 
the country can be sure of getting im- 
mediate home office attention and ser- 
vice even on days recognized as hol- 
idays in New York state and not 
elsewhere. 


Wellington Fund Sells 
Insurance Holdings 


To maintain stabilization of its as- 
sets Welungton Fund has reduced its 
stock holdings in industries experi- 
encing readjustment and where profits 
have not kept pace with the improve- 
ment in sales and gross revenues. 
Stocks released include those of in- 
surance and textile groups, and con- 
tainer, food, merchandise and rail 
groups. 





N. Y. Accidents Rise 


New York bureau of motor vehicles 
reports October automobile personal 
injury accidents totaled 12,163, up 
1%; deaths 218, up 4%, and property 
damage accidents 19,035, down 5%. 
The estimated total property damage 
was $9,297,000, down 3%. 


Aetna Casualty’s 
Drivotrainer Plays 
to TV Audience 


Drivotrainer, classroom driver train- 
ing device developed by Aetna Cas- 
ualty, played a key role in “No Li- 
cense to Kill,” a TV drama presenting 
a plea for highway safety, recently 
seen on a national network by an 
estimated 30 million viewers. 

The TV play was written around the 
investigation of a tragic accident oc- 
curring on Merritt parkway near 
Greenwich, Conn. Drivotrainer was 
used in a sequence illustrating the 
detection of faulty driving habits and 
poor judgment causing the fatal crash. 
The Aetna Casualty motion picture 
bureau supplied the filmed highway 
scenes used on the program. 





Mich. Driver Training 
Law Watched With Interest 


LANSING—Michigan officials report 
other states are expressing keen inter- 
est in results of the compulsory driver 
training law which became effective 
in this state Feb. 2. 

Under terms of the act, no Michigan 
resident under age 18 may be issued 
an operator’s license without proof of 
satisfactory completion of an approved 
driver education course. 

The act was passed in 1955 during 
a special traffic safety session of the 
legislature. Incorporated in the legis- 
lation was provision for state aid to 
public, private or parochial schools in 
their administration of. driver training 
courses. Training courses for instruc- 
tors were set up at Michigan State 
university and the University of Mich- 
igan. 

School officials, at a meeting here 
last month, said they were now pre- 
pared to provide training for all appli- 
cants and rejected a proposal to post- 
pone effective date of the act for a 
year. The delay was asked because 
some Detroit schools were not pre- 
pared to service all training applicanis. 

Dr. Clair Taylor, superintendent of 
public instruction, estimated that 
Michigan schools will train 70,000 
young drivers during the current 
school year. He said it is the intent of 
the law and its administrators to 
“bring up a generation of young people 
who will be better and safer drivers 
than their parents.” 

The insurance industry generally 
gave strong support to the new law 
and considerable cooperation from that 
quarter has helped the schools in 
adapting themselves to the training 
task. 





Indianapolis Assn. of Insurance Women 
heard Bernard Brissman and Warren Kennedy 
of American States discuss new insurance 
coverages. 


Key to Auto Safety 
Is Public Official, 
Not Driver: Bennett 


A more effective approach to traffic 
safety than investigating why motor 
ists do not drive safely could be the 
determination of why responsible pub- 
lic officials do not fight the accident 
toll with strict law enforcement, ac- 
cording to Richard O. Bennett of Na- 
tional Assn. of Automotive Mutual In- 
surance Companies. 

Speaking to the annual meeting of 
Institute for Safer Living in Boston 
last month, Mr. Bennett asked why 
governors, mayors, traffic judges and 
police officers fail to execute their re- 
sponsibilities. He urged that investi- 
gation be made into the causes of this 
apparent apathy of public officials to- 
ward traffic safety. 

a . . 

Mr. Bennett suggested that traffic 
engineering be concentrated on those 
factors which would increase appre- 
hension of violators and that: educa- 
tional efforts be directed toward in- 
forming motorists that violators will 
pay. 

“We've been concerning ourselves 
too long with the things which mo- 
tivate drivers and pedestrians,” Mr. 
Bennett asserted. “It is high time we 
give a little attention to the public 
official who has the authority and the 
opportunity to control traffic accidents, 
but doesn’t.” 


Local Truck Theft 
Booklet Available 


Local Trucks Face Huge Theft Haz- 
ard, a booklet published by Babaco 
Alarm Systems, provides brokers with 
sales material, and underwriters with 
up-to-date information on losses. It 
gives 17 reasons why trucks in metro- 
politan and suburban areas are prone 
to theft. The booklet points out that 
bakery and other trucks formerly con- 
sidered free from theft are now 
equipped with burglar alarms. Crime 
— leaders are quoted in the book- 
et. 

Copies are available free from Bab- 
aco at 723 Washington street, New 
York 14. 








Human Relations Course 


A new course dealing with the prin- 
ciples and practices of human rela- 
tions in business management has 
been added to the spring curriculum 
of New York Insurance Society school. 
Scheduled to meet once a week, on 
Monday evenings, the course will be 
conducted by Nelson J. Eliscu, man- 
agement training expert. 











BOGE ee oS ae os a ee 


North America group has opened this new service office for the lowa-Nebras- 






ka territory. Managed by E. J. White, it is located at 2501 Grand avenue, Des 


Moines. Providing service for North America agents in the two-state area, the 
office is headquarters for Special Agents J. A. O’Donovan, George B. Crawford, 


G. R. Wolf, Donald K. Hunter and Jack R. Hughes. 
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loss of Time 
Accident and 
Sickness 

° 
Hospital Medical 
and Surgical 

. 
Non-Cancellable 
and Guaranteed 
Renewable to Age 
65 Accident and 
Sickness 

o 
Major Medical 

. 
Cancer and 
Specific Disease 
Expense 

° 
Franchise Group 
and Key-man 
Loss of time Plans 











Write 

Home Office: 
411 Liberty 
Peoria, Illinois 


GUARANTEED RENEWABLE 
TO AGE 65 ACCIDENT AND SICKNESS 
POLICY provides 


the MODERN Way to protect against 
loss of income when 


ABILITY TO EARN 


is abruptly stopped by Disability from 
Accident or Sickness 


WITH THIS POLICY 


1. The insured alone can effect its can- 
cellation 


2. It cannot be re-underwritten 
3. Waivers cannot be added 


4. Rates cannot be increased 





Openings Avail- 
able in the 
Following: 


Arizona 
INinois 
Indiana 
lowa 
Kentucky 
Florida 
Colorado 
Michigan 
Minnesota 
Missouri 
Nebraska 
N. Dakota 
Ohio 
Wisconsin 


Make Illinois 
Mutual Your 
Accident and 
Sickness 
Company 








We will welcome your inquiry concerning Direct Contract and Brokerage Arrangements. 


VELANOAS MUTUAL 


CASURLTY COMPARY 





WOWASSESSABLE 


E. A. McCord, 
President 
C. C. Inman, 
Executive 
Vice-President 


Dependable Accident, Sickness, and Hospital Insurance Since 1910 








Buy Mutual Cover 

LOUISVILLE—Circuit Judge Lampe 
has ruled that the county board of 
education has the right to buy fire in- 
surance from mutual companies. The 
issue was brought up in a suit filed 
by the Louisville board. 

The judge said the Kentucky stat- 
utes clearly authorize the board to be 
a member of a mutual insurer and the 
court could intervene only if the stat- 
ute clearly violates the state constitu- 
tion. 

The school board can save $38,000 
in three years by buying mutual cov- 
erage, a representative said. 

The judge went on to say he was 
not deciding relative merits of stock 
or mutual insurance, such choice be- 
ing up to the school board. 

The city of Louisville recently re- 
jected a mutual bid for fire insurance 
on its properties on the advice of its 
attorneys. 





Donald L. Pass and Lawrence B. 
Mulvaney have been made partners of 
Policy Holders Union of Chicago. 





SECURITY « STRENGTH « SERVICE 


UNITED STATES RESOURCES AS OF DECEMBER 31, 1956 





ASSETS LIABILITIES CAPITAL POLICYHOLDERS 
- (Includes Capital) 
Year —_— aaa i ae 
Estab- =.” hated Admitted Peso vee 
lished by Law Assets ‘a Basis ARE Basis 
1896 American and Foreign Insurance Co. $ 421,000 $ 25,171,689 $ 25,592,689  $ 15,272,596 $ 1,500,000 $ 10,320,093 $ 8,798,238 
1863 *The British and Foreign 1,000,000 15,315,811 16,315,811 9,643,766 * 500,000 6,672,045 5,679,720 
Marine Insurance Co. Ltd. 
1911 Globe Indemnity Company 1,094,310  78,458408 79,552,718 45,799,717 2,500,000 33,753,001 29,480,282 
1836 *The Liverpool and London and 1,266,199 54,862,387 56,128,586 33,805,705 * 500,000 22,322,881 18,752,533 
Globe Ins. Co. Ltd. 
1811 Newark Insurance Company 782,000 32,270,825 33,052,825 20,016,449 2,000,000 13,036,376 11,220,760 
1891 Queen Insurance Company of America 800,151 82,752,161 83,552,312 50,529,213 5,000,000 33,023,099 27,789,659 
1910 Royal Indemnity Company 1,138,911 88,905,820 90,044,731 53,751,632 2,500,000 36,293,099 31,527,097 
1845 *Royal Insurance Company, Ltd. 1,219,321 63,390,680 64,610,001 40,508,301 * 500,000 24,101,700 20,721,007 
1896 Star Insurance Company of America 421,000 27,507,919 27,928,919 16,747,415 1,000,000 11,181,504 9,484,586 
1860 *Thames and Mersey Marine 1,000,000 9,047,057 10,047,057 5,837,559 * 500,000 4,209,498 3,648,042 
Insurance Co., Ltd. 
1832 Virginia Fire and Marine 421,000 9,612,362 10,033,362 5,902,199 1,000,000 4,131,163 3,588,756 


t Group Total-Consolidated 


Insurance Company 





$9,563,892 $484,561,917 $494,125,809 


tConsolidated Group total eliminates ownership of Virginia Fire 
and Marine Insurance Company stock by Globe Indemnity Company. 


CASUALTY —SURETY —FIRE— MARINE 


ROYAL-GLOBE INSURANCE GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK 38, N. Y. 


SURPLUS TO 











* United States Branch. The amount shown under “Capital” is the 
statutory deposit required to transact business in the U. S. A. 


$297,814,552 $16,500,000 





$196,311,257 $167,957,478 





Irresponsible in Ohio 


COLUMBUS—The Ohio financial 
responsibility law has practically elim- 
inated financially irresponsible motor- 
ists from the state’s highways, accord- 
ing to Insurance Federation of Ohio, 
Harry T. Minister, Columbus local 
agent and president of the federation, 
says the number of financially irre- 
sponsible motorists found on Ohio 
highways in the last four years are 
about two-tenths of 1% of the 4% mil- 
lion licensed drivers. 

The financially responsibility law 
became effective in Ohio four years ago 
and at that time it was estimated that 
approximately 50% of the motorists 
were uninsured and many of them 
could be considered financially irre- 
sponsible. It is now estimated that 
about 90% of the drivers are carrying 
insurance and most of them who do 
not are meeting their financial respon- 
sibilities in some other way. 

Mr. Minister notes that records of 
Ohio bureau of motor vehicles show 
that since the law went in on the books 
more than one million persons have 
been involved in reportable accidents, 
and of these slightly more than 10,000 
have lost their licenses because they 
failed to prove themselves financially 
responsible and have legally and theo- 
retically been ruled off the roads. 

Of the one million persons involved 
in reportable accidents, more than 57,- 
000 originally lost their licenses be- 
cause of apparent financial irrespon- 
sibility; but 30,500 of these people got 
their licenses back when it was found 
that they had insurance or some other 
means of establishing responsibility, 
such as cash deposits, bonds, etc. An- 
other 16,500 who originally suffered 
license revocation had their licenses 
restored after a wait of 12 months dur- 
ing which no judgments were returned 
against them and no suits were pend- 
ing. The remaining 10,000 could meet 
neither test nor qualification and these 
represent, for all practical purposes, 
the number of financially irresponsible 
motorists discovered in Ohio in the 
last four years. 


To Hold Hearing 


on Fla. Legislation 


Commissioner Larson of Florida has 
scheduled a series of eight one-day 
hearings on a proposed program of leg- 
islation affecting state insurance laws. 

Fire and casualty legislation will be 
the morning topic at the meetings, with 
life, A&S being discussed in the after- 
noon. 

The meetings will be held in Orlan- 
do, Feb. 13; West Palm Beach, Feb. 14; 
Miami, Feb. 15; Tampa, Feb. 20; Jack- 
sonville, Feb. 21; Tallahassee, Feb. 22; 
Pensacola, Feb. 27; and Panama City, 
Feb. 28. 


Atlantic Mutual of Ga. 


Advances Two To V-P 


Atlantic Mutual Fire of Georgia has 
elected Armand D. Wells and J. Wal- 
lace Aggett vice-presidents of the 
company. Mr. Wells formerly was an 
assistant secretary. Mr. Aggett was 
agency supervisor. 











Agents Plan Education Sessions 

Ohio Assn. of Insurance Agents will 
hold educational conferences as fol- 
lows: Feb. 13, Bowling Green; Feb. 14, 
Lima; Feb. 15, Wilmington; Feb. 20, 
Kent; Feb. 21, LeRoy; Feb. 22, New 
Philadelphia. A local board confer- 
ence will be held March 13-14 at Gran- 
ville, and a property insurance work- 
shop March 17-22 at Kent State unl- 
versity, Kent. 
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Package Policy Rush Complete Card for 
to Begin in Texas Mich. Agents’ Midyear 


AUSTIN—Texas is blossoming out 
all over now with “package” dwelling 
forms, with the announcement last 
week by the board of insurance com- 
missioners that it is at work on amend- 
ing the three homeowners policies so 
as “to meet statutory requirements and 
poard rules and principles.” According 
to Commissioner Mark Wentz, the 
poard hopes to have the forms avail- 
able by March 1. 

The action came one week after the 
comprehensive dwelling policy became 
available and was a prompt follow-up 
of an opinion from the attorney gen- 
eral’s office that “if the board had au- 
thority to approve the CDP, it has the 
authority to authorize use of the home- 
owners policy.” The homeowner forms 
had been officially submitted to the 
board at a hearing in mid-December. 

The problem of homeowner policies 
under Texas laws and board rules lies 
in the indivisible premium for the 
coverages included in the package. It 
is now proposed that the board prom- 
ulgate the rate for each coverage, with 
the total of the separate rates to be 
the indivisible premium. 

In the background of the new “pack- 
age” plans are the deviation filings of 
six companies for the graduated rating 
system, with rate deductions varying 
on the amount of excess over $5,000. 
This is now before the courts, with 
trial of the suit on its merits set ten- 
tatively for April 1. 





LANSING—Program details have 
been completed for the midyear con- 
vention of Michigan Assn. of Insur- 
ance Agents Feb. 20-22 at Hotel Stat- 
ler, Detroit. 

Theme of the meeting, for which an 
exceptionally heavy advance registra- 
tion is reported by Waldo O. Hilde- 
brand, secretary-manager, is to be 
“Production Pointers.” 

Main speakers for the first morning 
general session, Feb. 21, will be War- 
ren A. King, insurance manager Life 
magazine, on “Opportunities Unlim- 
ited for the Insurance Industry,” and 
R. Perry Shorts, Saginaw, president 
Second National Bank & Trust Co., on 
“American Business and Its Promise 
for Tomorrow.” 

Greetings will be extended by M. 
Robert Olp, Marsh-McLennan, presi- 
dent Detroit association, and M. Frank 
McCaffrey will report as chairman of 
the conference committee. Association 
President Robert G. Schirmer, Sagi- 
naw, will preside. 

Discussion of the driver problem 
will mark the afternoon meeting with 
Philip R. Mongeau of Michigan de- 
partment of state, talking on “Should 
This Man Lose His Driving Privilege?” 
and Harold L. Smith, St. Clair Shores, 
driver education consultant, discussing 
“Visual Perception; The Key to Safe 
Driving.” Eugene F. Gallagher, Chica- 
go manager of Planet, will provide his 
presentation: “They Went Thataway.” 


The Friday morning session will 


Low is Assistant Head of touch on several timely topics in the 
‘ general field of ‘Production Pointers 
Employer s Personnel from Producers,’ with William J. 


Employer’s group has appointed 
William Low Jr. as assistant super- 
intendent of the personnel department. 
He has been with the companies since 
1943, as division superintendent, avi- 
ation underwriter, surety underwriter 
and personnel assistant. He succeeds 
Miss Frances Whitaker, who is retir- 
ing. 





Northern Va. Agents Elect 


Northern Virginia Assn. of Insur- 
ance Agents has elected Timothy 
Swett of Alexandria, president; Jack 
Neumann of Arlington, vice-presi- 
dent; Milton Thorne of Arlington, sec- 
retary-treasurer; and Luther Gilliam, 
Don Bauman and Edward K. Uhler, 
directors. 


Mundus, Ann Arbor, serving as mod- 
erator. Donald Karcher, Dearborn, will 
speak on “Automobiles Are Here To 
Stay;” Robert J. Malhoek, St. Joseph, 
on “Anyone for Homeowners;” Robert 
E. Currier, St. Clair, on “Does 
Inland Marine Pay;” Herbert F. Bunt- 
ing, Ypsilanti, on “Making Crime 
Pay;” William J. Phillips, Flint, on 
“Liabilities Are an Asset,” and James 
E. Thornton, Plymouth, on “Proper 
Uses of Tools at Hand.” 

Commissioner Navarre of Michigan 
will address the closing luncheon 
meeting on “Production Pinnacles,” 
and President Schirmer will report on 
his administration. 





COMPANY 
MANAGERS 


a 
INSURANCE 


AND 
REINSURANCE 











GENERAL LIABILITY 


There’s a world of experience goes into the writing of 
Unusual lines of Insurance. 


TAXICABS 


WORKMENS COMPENSATION 
FINANCIAL RESPONSIBILITY 
HARD TO PLACE RISKS 


TRUCKS - BUSSES 
NON-STANDARD AUTOS 
SURPLUS LINES 


Kurt HITKE 6 COMPANY. INC. 


General Insurance Agents 
HOME OFFICE 





175 W. Jackson Boulevard Phone WAbash 2-3622 


Chicago 4, Illinois 
WITH ADDITIONAL OFFICES IN 


1401 Peachtree St.,N.E. 601 Munsey Bldg. P.O. Box 8046 905 Central Bank Bidg. © 1535 Wilshire Blvd. 7950 Biscayne Blvd. 
ATLANTA, Ga. 
TRinity 4-1635 


233 Sansome St. 407 E. Washington St. 
BALTIMORE 2, MD. DALLAS 5, TEXAS DENVER 2, COLO. LOS ANGELES 17, CALIF. MIAMI 38, FLA. SAN FRANCISCO 4, CALIF. SPRINGFIELD, ILL. 
MUlberry 5-2504 LAkeside 6-8683 AMherst 6-0243 DUnkirk 8-3161 Plaza 7-7658 EXbrook 2-8842 8-4305 
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Sees Comprehensive 
Major Medical as Big 


Improvement in A&S 


CHICAGO—Comprehensive major 
medical with an initial.deductible, co- 
insurance, broad coverage and high 
maximum benefits is the best ap- 
proach developed yet toward improv- 
ing the calibre of A&S, Ray McCul- 
lough, assistant group underwriter of 
Equitable Society, told the first group 
forum sponsored by Health Insurance 


Assn. of America for three days at 
Chicago. 

One of the most important advan- 
tages of this coverage, as originally 
proposed and sold, was its simplicity. 
However, Mr. McCullough warned 
that the conglomeration of different 
types of such plans offered today has 
prevented it from realizing its full 
sales potential. 

Due to a highly competitive, com- 
plex market, Equitable Society be- 
lieves the key to the promotion of 
comprehensive major medical is a 


thorough and continuous educational 
program for its sales force. The com- 
pany uses educational meetings, group 
department releases, and_ regional 
sales clinics. 

The type of comprehensive major 
medical expense plan which seems to 
have gained the widest acceptance, 
Mr. McCullough noted, is one with 
an initial deductible ranging from $25 
to $50 on an all cause, calendar year 
basis, a limited area of full coverage 
for hospital charges with all other cov- 
ered expenses reimbursed on a 75%- 











PACKAGED POLICY PRINTING 





lifts 2 heavy besureace loads! 


PACKAGED INSURANCE ACCOUNTING 
EVERYTHING IN ONE PACKAGE 









“Short Write” provides ONE SIMPLIFIED 
POLICY FORMAT FOR ALL LINES YOU 
WRITE! Automobile — Liability — INLAND 
MARINE (Personal Lines) and the new 
HOMEOWNERS set-ups. 25% SAVINGS in 
processing time are common. Personnel turn- 
over is greatly reduced because “SHORT 
WRITE” policies are so easy to prepare! 
SAMPLE POLICIES for any and all of the 
lines you write are available on request to Dept. 
N-2 New York office, or from the Danville 
plant — (no obligation of course.) 


“Your key to better insurance accounting 


and printing since 1911” 








for processing the Accounting & Statistical needs 
of any company regardless of its size. THE 
PACKAGE CONTAINS ALL OF THESE — 
Agents’ Statements * Expiration Statements ° 
BY LINE OF BUSINESS Company Income, 
Losses Paid and Incurred * IN FORCE, Contri- 
butions and Unearned Premiums * OUT- 
STANDING LOSSES, detailed and verified 
with loss files © ANNUAL STATEMENT 
FIGURES ° Boards, Bureaus and Tax Filing 
Information * Underwriting Experience, Earned 
to Incurred, w/ratios . . . AND, we supply all 
forms! No machines to buy and R & S instructs 
your personnel in the simple procedures for re- 
porting your source material to us. PROVEN 
by two years of field testing, this standardized 
package program is geared to provide a low cost 
service to companies large and small. 





® 

















J RECORDING & STATISTICAL CORP. 
REGIONAL STATISTICAL OFFICES 
CHICAGO: 223 W. Jackson Blvd., HArrison 7-7357 * NEW YORK: 100 Sixth Ave., WOrth 6-2700 


BOSTON: 55 Wm. T. Morrissey Blvd., AVenue 2-3925 « 


PRINTING PLANTS 


Boston, Mass. © Danville, Ill, ¢ 


WRITE — W. R. Slaight, Manager, Chicago 
office, headquarters for this money- and time- 
saving program. OR, if your company requires a 
tailor-made program, contact any of our Regional 
Offices — DO IT TODAY! 


Toronto, Canada 







Also Montreal and Toronto 





— 
— 


25% or 80%-20% coinsurance basis, 
The plan has a lifetime maximum for 
all causes with the right to reinstate 
by furnishing satisfactory evidence of 
insurability. 

Considering some current under- 
writing problems, he pointed to the 
difficulty in establishing a rate struc- 
ture when a regular base plan is con- 
verted to comprehensive major medi- 
cal. In evaluating the experience un- 
der the base plan, Equitable attempts 
to determine what the claim ratio un- 
der the base plan would have been at 
the company’s manual premium rates. 

“Our major medical expense rate 
structure,” said Mr. McCullough, “is 
designed to weigh more sensitively 
than the rate basis used for conven- 
tional hospital and surgical expense 
plans, the characteristics of the group 
which may affect the claim ratio, tak- 
ing into account the ages, earnings, 
and location of the employes, as wel] 
as the female and dependent distri- 
butions. In addition, we believe that 
the deductible and coinsurance may 
help correct adverse claim ratios 
which can be attributed to a high 
claim frequency.” 

. _ . 

Equitable’s efforts in extending 
comprehensive major medical to re- 
tired employes and dependents are 
made difficult by the absence of an 
adequate statistical base on which cost 
estimates can be made. He said that 
from the company’s limited experience 
in continuing basic hospital and sur- 





a 


gical expense benefits for pensioners, 


this is a very expensive area of cov- 
erage, and it is anticipated that it 
will be at least proportionately as cost- 
ly to underwrite comprehensive bene- 
fits for these older lives. 

In proposing pensioners’ plans Equi- 
table recommends that the scope of 
covered charges be the same as that 
for active lives, Mr. McCullough con- 
cluded. “Our plans for retired em- 
ployes include a deductible of at least 
$50 which is applicable to all covered 
charges. We believe that all expenses 
should be reimbursed on a 75%-25% 
or 80%-20% coinsurance basis, elimi- 
nating in the pensioners’ plan any 
area of full coverage for hospital 
charges that may be in force for the 
active employes. As a further con- 
trol on cost we limit the pensioner 
and separately each of his dependents 
to a maximum of $2,500 for all causes. 
This maximum benefit which cannot 
be reinstated is in addition to any 
benefit paid to the pensioner or his 
dependents during the employe’s years 
of active employment.” 





Casualty Underwriters 


Organize at Providence 


Casualty Insurance Underwriters 
Assn. of Providence has been organ- 
ized to offer local underwriters an op- 
portunity to discuss common problems 
and to become acquainted with each 
other. 

At its first meeting, the association 
elected Paul F. McLaughlin, Rhode Is- 
land Mutual, president; Wilbur J. Mes- 
sier, Springfield F.&M., vice-presi- 
dent and John Tobin, Phoenix of Hart- 
ford, secretary. 





McCarthy to Employers 


John P. McCarthy has been named 
special agent for Employers’ group in 
northern New Jersey. He formerly was 
special agent and casualty claims ex- 
aminer for Royal Exchange group. 





Detroit Adjusters Elect Coles 
Detroit Adjusters Assn. has elected 

F. F. Coles president; Burt L. Striph 

vice-president; J. Leslie Andrews 


secretary and William Devers treasur- 
er. 
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Find 100% Increase 
in Group A&S Plans 
for Retired Employes 


A study of 129 group A&S plans 
representing a cross-section of the 
types of coverage in force among 
many U. S. industries shows a 100% 
increase in the last four years in the 
number of plans which help pay hos- 
pital and doctor bills after retirement, 
according to Health Insurance Insti- 
tute. 

The comparison study of the sample 
number of health insurance plans re- 
vealed that as of last December, 62 of 
the plans, affecting 3.1 million work- 
ers, offered insurance at the retire- 
ment age. This figure represents an 
increase of 1.6 million persons over 
January, 1953, when only 25 of 106 
plans surveyed, affecting 1.5 million 
employes, offered similar coverage. 
Since the majority of the 62 plans 
also continue protection for depend- 
ents of retired employes, the number 
of people eligible for such coverage 
can be more than double the 3 mil- 
lion figure. 

An upward trend in the types of 
medical care benefits for retired em- 
ployes was further revealed in the 
survey. During the past four years, 
the number of plans in this sampling 
providing for in-hospital medical ex- 
penses has nearly tripled, while at 
least 16% of them now provide major 
medical coverage at retirement. In 
January, 1953, no protection for re- 
tired employes was available against 
major medical expenses. In addition, 
this coverage includes the dependents 
of the retired worker. 

Growth in the number of medical 
care plans offering continued cover- 
age for retired workers through indi- 
vidual policies also was noted. Two 
plans in January, 1953, provided cov- 
erage by a change from group to in- 
dividual policies. Last December, 11 
plans offered this conversion. Now 73 
of 129 plans provide A&S coverage for 
retired workers, as against 27 of the 
106 plans in January, 1953. 

The study of group health insur- 
ance plans in force through insurance 
companies among the cross-section of 
American business indicated that the 
types and amounts of medical care 
benefits provided to active employes 
have also broadened and increased 
during the last four years. The num- 
ber of plans providing for  in- 
hospital medical expenses (non-sur- 
gical) doubled between January, 1953, 
and December, 1956. The number of 
plans providing major medical in- 
creased 6-fold during the 4-year pe- 
riod. These broader coverages have 
been made available to dependents as 
well as the. active employes them- 
selves. 

Four years ago, 78% of the plans 














Miss Catherine Nachel of HIA staff 
at the group forum in Chicago with 
Joseph O’Regan of HIA and James E. 
Powell of Provident Life & Accident. 


paid $10 or less for daily room and 
board and only 10% paid $14 or more 
or the full cost of semi-private ac- 
commodations. Today, only 29% pay 
$10 or less and 50% pay $14 or more 
per day or the full cost of semi- 
private rooms. In January, 1953, 46% 
of the plans paid less than $200 for 
special services and only 22% paid 
over $400 or set no limits for such 
services. Currently, only 17% of the 
plans pay less than $200 and 41% 
pay over $400 or set no limit for 
special services. 

Earlier, 37% of the plans set limits 


of 31.days for benefit payments under 
basic hospital contracts, and only 15% 
provided for 120 days or more. By 
December, 1956, only 12% of the plans 
were for 31 days’ duration and 37% 
were for 120 days or more. As of 
January, 1953, 21% of the plans paid 
a maximum of $200 or less for the 
cost of operations, and only 18% pro- 
vided for a maximum of $300 or more. 
Today, only 4% are paying a maxi- 
mum of $200 or less for surgery, and 
49% pay $300 or more to cover the 
cost of operations. 

The 4-year comparison of medical 


care benefits provided to active em- 
ployes and employes at retirement 
throuzh group in-urance plans was 
conducted to measure the trend in the 
growth and expansion of voluntary 
A&S through insurance company pro- 
tection plans. 








$150,000 Award at St. Paul 


ST.. PAUL—A verdict of $150,000 
against St. Paul-Mercury Indemnity 
has been awarded Rita Dostal, a col- 
lege student who was injured while 
riding in a car driven by one of St. 


Paul-Mercury’s insured. 
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The Great West 





The soaring mountains of the Great West tower 
above its broad, level plains. Widespread range- 
lands and fields pour their natural wealth into 
its prosperous cities. Here, in rodeos and round- 
ups, the people keep alive their traditions of 
daring and fortitude. In remote mountain areas 
sportsmen, following the promise of abundant 
game, cross trails with solitary prospectors. Visi- 
tors from the world over seek the Great West to 
enjoy its majestic, spacious beauty...its festivals 
.-.its free and friendly way of life. 


Old Republic g 


Insurance Company 


2 ewe re 


‘ 





Families, homes, industries and financial institu- 
tions are the strong heart of this area. Here, as 
in all America, Old Republic is building an 
agency plan according to the American agency 
system. Agents are provided with those facilities 
that will increase their opportunity for greater 
success—multiple line facilities, good manage- 
ment, sound underwriting, a seasoned engineer- 
ing department, prompt claim service and pro- 
gressive selling aids. 4ddress Superintendent of 
Agencies at Greensburg, Pennsylvania. 
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How to Cope With Rising Agency Costs 


Within the last year, and particular- 
ly in recent months, there have been 
several mergers of good sized agencies 
in several larger cities. Upon investi- 
gation it has been found that these 
were made for reasons of economy. In 
several cases, the agencies which de- 
cided to merge were doing a good busi- 
ness, were growing and expanding, but 
they found that their office overhead 
was way out of line. They effected 
mergers that will reduce office person- 
nel and cut down clerical expense and 
bookkeeping procedures yet permit 
them to retain their identity. 

As with every other business, the 
cost of operating a local agency is ris- 
ing constantly. The agent doing more 
business finds to his dismay that he is 
not making much more money or 
enough more money to be noticeable. 
For a period of several years his op- 
erating costs certainly have not been 
stationary. Instead some of the prin- 
cipal items of expense have been 
found to be irreducible. 

Whenever an agent realizes that he 
is doing too much office work he has 
no alternative but to get out on the 
street. When he does, he must have 
someone resembling an office manager 
or a chief clerk to do the inside office 
supervising. Such a person is able to 
command a good salary; which is a 
new and rather large expense item. 
The agent who does not have the wis- 
dom to get away from the office work 
and out on the street finds himself 
more and more engrossed in office de- 
tail. Gradually but noticeably his busi- 
ness begins to decline because of his 
lack of contact with insured and pros- 
pects. 

So in some cases agents are finding 
that mergers or working arrangements 
for bookkeeping, billing, etc., are a 
partial solution. There are many who 
believe that this is a situation that can 
be cured in all cases by a comfortable 
volume of new business. But there are 
others who do not believe it is quite 
so simple as that. For instance, every 
local agent must realize that there are, 
as in every other business, both con- 
trollable and uncontrollable expenses. 
There must be new conceptions of 
what a local agent must and must not 
have in order to conduct his business 
properly. Local agents who have been 
under the necessity of making drastic 
reductions in their operating costs 
have moved away from expensive 
downtown locations into suburban 
areas. Others have gotten away from 
ground floor locations, which are being 
regarded nowadays as pretty much of 
a luxury. Mechanized bookkeeping has 
enabled a large number of agents to 
reduce personnel. In fact, it is seen 
now that all modern office equipment 
is no more than a onetime expense, 
and once it is installed and operating 
smoothly it has the effect of reducing 
expenses permanently. 

During the past 10 years or more 
when clerical help of all kinds has 
been so difficult to get many local 
agents have come slowly to the reali- 


zation that the only kind of people to 
have in an insurance office are those 
who are going to stay. The business is 
unusually detailed and complex. Any 
new person in an office must be 
trained and coached and guided for 
weeks and months. If after six months 
or a year or so the relatively new em- 
ploye leaves and the recruiting and 
training process has to be started all 
over again, it is recognized that no 


progress is being made. Local agents 
have found that they must be willing 
to pay more for good help, for people 
who will stay and not upset the rou- 
tine of the office by leaving unexpect- 
edly and without much advance notice, 

As a consequence the trend is def- 
initely toward better paid office people 
and the equipping of the office with 
every modern device that will produce 
short cuts, save time, eliminate unnec- 
essary and duplicating procedures and 
permit the agent to be out on the 
street among his customers and pros- 
pects where he can produce new busi- 
ness and away from time consuming, 
irritating and never ending office de- 
tail. 








PERSONAL SIDE OF THE BUSINESS 





Former Gov. Henry F. Schriker of 
Indiana, president of Wabash Fire & 
Casualty, suffered a slight heart at- 
tack during a conference in his office. 
Hospital officials report that his heart 
is in good condition and that all he 
needs is “a little rest.” He helped to 
organize Wabash F.&C. in 1953. 


George V. Whitford, vice-president of 
Fire Association, and Mrs. Whitford 
are the parents of their fourth child, 
David Summers Whitford. There are 
now two boys and two girls in the 
Whitford family. 


Harry G. Thomas, special represen- 
tative in the metropolitan department 
of North British group home office in 
New York, was given a luncheon in 
celebration of his 35th year with the 
group by Secretary K. W. O’Leary and 
departmental associates. 


Mrs. Hoyt M. Hammer of the Dell 
agency of Cincinnati and wife of U.S. 
F.&G.’s state agent, suffered a broken 
arm in a fall during a winter storm. 


S. E. McKee, retiring insurance man- 
ager of Texas Co., was honored by the 
underwriting committee of American 
Hull Insurance Syndicate at a lunch- 
eon in New York. Insurance manager 
since 1939, he joined the company in 
1916. 


J. W. Middendorf III of Wood, 
Struthers & Co., members of the New 
York Stock Exchange, who is a spe- 
cialist in insurance stocks and invest- 
ments, is the proud father of a baby 
daughter, Martha. She is the Midden- 
dorfs’ second child. 


Harold L. Baird, president and di- 
rector of United Pacific, has been elect- 
ed to the board of United Pacific Corp. 


When Charles F. Gold was sworn in- 
to office for a new term along with 
other North Carolina officials elected 
last November, Associate Justice Rod- 
man of the supreme court through a 
slip of the tongue administered the 
oath to him as “commissioner of reve- 
nue.” that night at the governor’s 
reception Mr. Gold was sworn in a 
second time—as North Carolina in- 
surance commissioner and state fire 
marshal. 


Horace M. Lukens II, head of the 
Lukens & Sons agency of Evansville, 
Ind., is recovering at his home, 1311 
Bonnie View Drive, from a heart at- 
tack suffered Jan. 27. His agency busi- 
ness is being handled by his sons, H. 
M. Lukens III and Thomas M. Luk- 


ens. Mr. Lukens has been one of the 
most active members of the Indiana 
and Evansville agents’ associations. 


Charles E. Brand, loss supervisor at 
Milwaukee for Loyalty group, has 
marked his 50th year with the com- 
pany. He was honored by his asso- 
ciates in the office. 


H. E. Thomas, secretary-treasurer 
of Secured of Indianapolis, was pre- 
sented a Polaroid camera at a lunch- 
eon held in recognition of his 15 years 
with the company. 


William J. Betz, president of Uni- 
versal Insurors of St. Louis, has been 
elected chairman of German St. Vin- 
cent Orphanage Assn. of St. Louis. 


DEATHS 


JOSEPH H. HEAD, 53, senior part- 
ner of the Cincinnati law firm of Gray- 
don, Head & Ritchey and secretary and 
a director of the National Underwriter 
Co., died at Cleveland where he had 
been under treatment at Cleveland 
clinic. Mr. Head was also a director of 
Cincinnati Chamber of Commerce, 
MacGregor Sport Products, American 
Tool Works, Southern Ohio National 
Bank, Williamson Co., Stearns & Foster 
Co., Stolle Corp. and Cincinnati Fed- 
eral Savings & Loan. He had been a 
director of Cincinnati and Hamilton 
counties Red Cross chapters since 1944 
and was a former chairman of the or- 
ganization. 


LAWRENCE W. OVERMANN, 48, 
with St. Paul F.&M. for 29 years in 
the home office and field, died. More 
recently he had been with the Oecer- 
man local agency at St. Paul. 


FRANCIS L. McALEAVEY, 65, vice- 
president of General Casualty of Wis- 
consin since 1946, died at a Madison 
hospital after a brief illness. 


LAURENCE KLINGER, rate super- 
visor of the Iowa department, died at 
his home in Des Moines after an ill- 
ness of several months. Before joining 
the department some years ago, he 
was in the investment business. 


JAMES A. PARISH, 86, former lo- 
cal agent in Tonawanda, N. Y., died at 
his home there. 











HARRIS B. CARR, 59, resident mam 
ager of Fidelity & Casualty at Detroit, 
died after a long illness. 

He began his career in 1921 at the 
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home office of Aetna Casualty. In 1923 
he joined Fidelity & Deposit as as- 
sistant manager at Indianapolis. He 
went with America Fore in 1926 as 
bond superintendent in 1929. In 1931 
he was named assistant manager and 
in 1935 manager there. 

He was past president of Casualty & 
Surety Executives Assn. of Michigan 
and Surety Assn. of Michigan. 


HOWARD B. SMITH, 63, local agent 
in Mullins, S. C., died in Conway hos- 
pital there following a brief illness. 


MOSES A. RABB, 80, who had op- 
erated his own agency since 1920, died 
in his Indianapolis home. 


HUGH V. LACEY Sr., 66, head of 
the Hugh Lacey agency of Portland, 
Ore., died at Portland hospital of a 
heart attack. For some 30 years Mr. 
Lacey was with the Phil Grossmayer 
agency, of which he was formerly vice- 
president. 


GEORGE H. STOCKMAN, 50, special 
agent in New York for Assn. of Cas- 
ualty & Surety Companies, died of 
pneumonia at East Orange, N. J., gen- 
eral hospital. 


JOHN A WHOMSLEY, 62, retired 
Hartford Steam Boiler supervisor, died 
in Cooper hospital in Camden, N. J. 


PAUL H. COOKE, 57, vice-president 
and secretary of Surbaugh & Cooke 
agency in Charleston, S. C., died there 
in Welch hospital following a heart at- 
tack. 


Calvin Fentress Jr., president of All- 
state, is bereaved by the death of his 
father, CALVIN FENTRESS, 77, prom- 
inent Chicago investment banker. 


DENMAN KOUNTZE, 57, president 
of Midstates Fire Underwriters general 
agency of Omaha, died of a heart at- 
tack recently. He had been in the in- 
surance business since 1932 and found- 
ed the Midstates Fire Underwriters 
general agency in 1940. A son, Mal- 
lory, is secretary-treasurer of the gen- 
eral agency. 


LLOYD M. BURCH, 63, vice-presi- 
dent of Marsh & McLennan, New York 
insurance brokers, died in Nassau hos- 
pital at Mineola, L. I. 


MRS. VICTORIA BELL CONICK, 61 
wife of Harold C. Conick, formerly 
U. S. Manager and general attorney of 
Royal-Globe group, died in San Fran- 
cisco following a short illness. Burial 
was in Phoenix, where the Conicks 
have lived since his retirement. 


MRS. JOHN SHEEHAN, 77, mother 
of Commissioner Cyril Sheehan of 
Minnesota, died. 


PATRICK J. MANGAN, 71, former 
State agent for Royal-Globe group in 
Indiana, died at Springfield, Ill. An 
active insurance man for 40 years, he 
retired from Royal-Globe in 1947. He 
was a life member of Blue Goose, and 
PMLG of the Indiana pond. 


RAYMOND S. REDFIELD, 66, local 
agent at Springfield, Mass., died there. 
He was past president of Springfield 
Board and of the chamber of com- 
merce there. 


N. A. Accident Has 


Record Year in 1956 


North American Accident of Chi- 
cago had its biggest single year of 
growth in its history in 1956. S. R. 
Rauwolf, vice-president and agency 
director, said A&S premium income 
exceeded 1955 totals by some $2 mil- 
lion and life insurance in force topped 
jg figure by approximately $8 

illion. 








Cal. Award Against 
School Exceeds 
Value of Property 


The Associated Press gave national 
publicity this week to a jury award of 
$325,000 to an 18 year old boy who was 
injured in a high school football scrim- 
mage and was paralyzed from the hips 
down. The school, which carried $200,- 
000 liability insurance, may have to 
discontinue its athletic program. The 
school budget totals $130,000 annually. 
Its property is worth less than the 
award. 

The verdict was against Dunsmuir 
Joint Union High school of Dunsmuir, 
Cal. Attorneys for the plaintiff claimed 
the high school coach was negligent in 
having the boy moved to the side lines 
too soon after he was injured. The suit 
was for $672,000. 

The papers said citizens of Dunsmuir 
“generally expressed shock at the size 
of the award.” It is possibly the largest 
award ever given a single plaintiff in 
California. Attorneys for the high 
school are exploring the possibility of 
an appeal. 

California is one of the few, if not 
the only state, permitting such suits 
against a school. 


Tri-State Mutual Agents 


Nominate Officers 


Tri-State Mutual Agents Assn. has 
nominated Charles M. Scott of Mary- 
land for president, and Eugene M. 
Long of Pennsylvania, Charles O. 
Spang of Maryland, and Brice E. Mc- 
Cabe of Delaware, vice-presidents. 
The election will be held at Harris- 
burg, Pa., March 1-2. 





Government Employees Dividend 
Government Employees has declared 

a 414% stock dividend, payable Feb. 27. 

Totaling 28,735 shares, it will be paid 

at the rate of nine shares for every 200 

shares of common stock. 

Fire stocks 


STOCKS 


By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, Feb. 12, 1957 







































Bid Asked 
Pe COIR | Scititnstitecnrintntriiens 12042 123 
FTE Re Cae 69 70% 
TRE TE iacisnasiaresstivitennneiivasiseinanntcigecsinie 169 173 
RII cndcabticaddiccserceneunnianesoumiteni 30 3142 
American Equitable .........0........6 33 3412 
F lS ULES OEE eee 2634 2734 
American Motorists... 1034 12 
AMOTICAN SUPE  ....002:00100000s00-.000000000 1734 1834 
Vs eT PR DE PE Ee See eee 33 34 
NE TINO ccadocctiieeacin Sccccnsdmamensionsies 2634 27% 
Continental Casualty ................00 79 81 
Crum & Forster com. ...........::0+ 59 61 
Federal 3642 
Dg I eee ee 45%2 
Fireman’s Fund ....... 52% 
Firemen’s (N. J.) 37 
General Reinsurance. .................... 4642 47% 
Glens Falls 33 34 
Globe & Republic. ..............cccccccccese 18 19 
Great America Fire ...........cccscseee 36 37 
I I iiiicicinccrtthciescccitnics 141 145 
WR THUD sincicerniitiittinseeticrecistorness 3934 40% 
Home (N. Y.) ..... « a 42 
Ins. Co. of No. America 9234 94 
Maryland Casualty 34 35 
Mass. Bonding ..... < wo 31 
I, CN cor einctcteceseseecssctnes 63 Bid 
RE I Gatteetiesectciescekctcacenics 76 80 
eee a 37 3842 
New Amsterdam Cas. ..............00. 4342 4412 
New Hampshire  ..............cccccceseseseeees 37 3842 
North River 3412 3542 
CORE IE | eicecovastascentesesesensesosantnes 23% 25 
PROM Ge sececciiicsttshntocssnssccscstosbins 76 77 
Prov. Wash. 21% 22 
STO SO chicas, 50 51 
Security, Conn. ....... 3642 
Springfield F. & M. 4814 
Standard Accident ...............ccccces 53% 
Travelers 74% 
U.S.F. & G. 6542 
U. S. Fire 25% 








AIU Elects Frost 


a Vice-President 


H. Marshall Frost has been elected 
a vice-president of American Inter- 
national Underwriters. He has been 
with the group since 1950. Previously 
he was with Seaboard Surety for 
15 years. 





Amendment of the federal flood in- 
demnity act to provide earthquake 
coverage has been proposed in a bill 
introduced in the House. 


New Haven Fire Costs 
Insurers $260,000 


Fire destroyed a four-story building 
at 60-62 Franklin street in New Ha- 
ven, and seriously damaged adjoining 
structures owned by Associated Realty 
Corp. The building and contents loss 
will cost insurers approximately $250,- 
000, plus $9,000 to $10,000 in time ele- 
ment losses. Seven businesses occu- 
pied the building. 

The adjuster is Leo E. Bronson of 
New Haven. 
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~ OFFSHORE 
OlL 
INSURANCE 


An important phase of our business is to 
provide insurance agents and brokers with 
a sound, strong and experienced market 
to place offshore oil insurance coverage. 


Located at the hub of offshore oil operations 
in the Gulf of Mexico, we have had the 
opportunity of working—almost since the 
beginning—hand in hand with insurance 
agents and brokers for the oil industry 

in developing proper insurance protection 
for this unique venture. We have learned 
a lot! As a result, we can now provide 
broad coverage specially adapted for 
offshore operations, high limits required by 
new-type structures, and an effective 
engineering program to hold down losses 
(and insurance costs) and eliminate 


down time. 


For experienced and specialized handling 
of offshore oil drilling and production 
insurance in all its phases call us. 


For Agents and Brokers only 


SOUTHERN 


MARINE & AVIATION UNDERWRITERS, INC. 


NEW ORLEANS 





Telephone TU 5266 


L. K. GIFFIN, President 
FRED L. KRIEDT, LEE M. STENTZ, Vice Presidents 
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Commissioner Thurman 
of Ky. Is Receiver of 
Republic Casualty 


Commissioner Thurman of Ken- 
tucky has been appointed receiver of 
Republic Casualty of Louisville by 
Franklin circuit court and has rein- 
sured the company’s A&S writings in 
State Ins. Co. of Kentucky. 

Upon his application to the court 
last August, Commissioner Thurman 
was named rehabilitator for Republic 
Casualty. He has cancelled all auto 


policies, returning premiums to in- 
sured and has secured with the court’s 
approval a reinsurance treaty with 
State of Kentucky for all of Republic’s 
A&S business. 


State To Double Wash. Tax 


A bill in the Washington house 
would double the state premium tax 
from 2 to 4% on foreign insurers and 
from 1 to 2% on domestic companies. 
The bill stipulates that the increase 
shall not be used as a basis for a rate 
increase unless higher rates are other- 
wise warranted. The additional tax 
money would go into the schoo] fund. 
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50 Branch 
Offices 


Coast to Coast 


Unusually com- 
plete Fire, Surety, 





Competition Pretty Fierce? 
It needn't be! 


Selling some lines of insurance is like engaging in a free-for-all .. . every 
man and his brother is fighting against you. But there are other classes 
of insurance where the going is not nearly so rough. For example, 
American Casualty makes available to its agents many of the more 
unusual forms of coverage on which the alert agent has a virtual ‘‘ex- 
clusive” in his territory. Two such lines (we have many more) are 
ACCOUNTANTS PROFESSIONAL LIABILITY and LAWYER'S PROTECTIVE INSUR- 


AMERICAN CASUALTY COMPANY Dept. J 
Reading, Pennsylvania 
Please send the leaflets on Accountant's Professional Liability and 
Lawyer's Protective Insurance. [| 
items | have checked: 

Errors & Omissions Coverage for Insurance Agents [_] Accounts 
Receivable Insurance [_] 


ANCE. Both offer a good field 
for some creative selling. 
Good coverage ... attractive 
rates...a market that's wait- 
ing to be developed... and 
negligible competition. Like 
to see our mail leaflets de- 
scribing the two policies? Just 
fill in and mail the coupon. 


| am also interested in the other 


Valuable Papers Coverage [ | 








Casualty and Ac- Name 

cident and Sickness 

Facilities Address 
City 


State 
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Masters Joins FUAP 
as Manager and 


Education Director 

SAN FRANCISCO—R. B. Masters, 
former U. S. manager of New Zealand, 
has been named 
manager and edu- 
cational director 
of Fire Under- 
writers Assn. of 
the Pacific. Mr. 
Masters succeeds 
Richard E. Erick- 
son, who is leav- 
ing FUAP to be- 
come. executive 
manager of the 
University of Cal- 
ifornia Alumni 
Assn. 

The FUAP post was offered to Mr. 
Masters on a “long term basis,” and 
he has agreed to make it his life’s 
work. 


rae 





R. B. Masters 


Mr. Masters, who served as FUAP 
president in 1950, has been active is 
educational work for many years and 
has been a member of FUAP since 
1932. During that period, he has served 
on all FUAP’s important committees 
and was a director before becoming 
an officer of the organization. 

Mr. Masters has spent his entire in- 
surance career at San Francisco, be- 
ginning in 1924 with California. In 
1925 he joined Security-Connecticut 
companies as city manager of its new- 
ly established Pacific department. He 
later left the business for a short peri- 
od but returned to the Security in 
1930, becoming assistant manager of 
the Pacific department in 1940. He 
joined New Zealand as assistant U. S. 
manager in 1952 and was made U. S. 
manager in 1954, resigning from that 
post last October. 


N. M. Bill Would End 


Private WC Insurance 


A bill to eliminate private insurers 
from workmen’s compensation in New 
Mexico has been introduced in the 
legislature. The sponsor has patterned 
his bill after the Arizona law, which 
has frozen out the insurers, comment- 
ing that New Mexico employers have 
for years “been proclaiming that their 
compensation premiums are too high.” 
He says the best way is to “eliminate 
the profit-making middle man. I have 
been told that the continuance of the 
present workmen’s compensation law 
will run compensation insurance com- 
panies out of the state of New Mexico. 
If it is true that compensation insur- 
ance coverage are hurting from the 
present law, then the bill I propose 
will relieve them of all pain.” 


New Orleans Club Elects 


Insurance Club of New Orleans has 
elected James C. Kraus president; Al- 
vin Shepherd, general agent, and Mil- 
ton E. Moore, resident vice-president 
of American-Associated, vice-presi- 
dent; Parker A. Wiggins, state manager 
of Springfield F.M., secretary; and 
Jules E. Simoneaux Sr., president of 
Steckler & Co., treasurer. Directors are 
Anees Mogabgab Jr. of Dane & North- 
rop agency; Thomas P. Monahan Jr.; 
Wilfred M. Kullman; Charles L. 
O’Brien, brokerage manager of New 
England Mutual Life; and Sam G. 
Peters, state agent of London & an- 
cashire. 











Adjusters to Vote on Unionizing 
WASHINGTON—National Labor 
Relations Board has ordered election 
within 30 days among all investigating 
adjusters, including inside investiga- 
tor adjusters, employed at Employers 
Liability in its Boston field office, but 
excluding all other employes, guards 
and supervisors, to determine whether 


or not they desire to be represented, 
for purposes of collective bargaining, 
by Office Employes International Un- 
ion, local 6, AFL-CIO. 





Two New V-Ps for Atlantic 


Mutual Fire of Georgia 


Armand D. Wells and J. Wallace 
Aggett have been appointed vice-pres- 
idents of Atlantic Mutual Fire of Sa- 
vannah. 

Mr. Wells has been with the company 
since 1925, and Mr. Aggett joined At- 
lantic Mutual after the war. Before 
that he was a special agent for Home. 
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Henri G. Ibsen 
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YOUR CLIENT 
relies on YOU for 


protection and counsel 


Jo Make certain your 
client’s insurance is 
based on a factual, 

provable appraisal by 

_ an experienced, 


reliable firm. 


THE 


LLOYD-THOMAS 


RECOGNIZED APPRAISAL AUTHORITIES Cco. 


4411 Ravenswood Avenue, Chicago 40, Il. 








First for Factual appraisals 4 
since 1910— 
\ 

OFFICES IN PRINCIPAL CITIES \y 








WHERE TO PLACE 
YOUR BUSINESS 


A guide or directory of responsible and 

adequately equipped local agents. These 

offices have nation-wide facilities for han- 
dling your out-of-state business. 











ILLINOIS 





CRITCHELL-MILLER 
INSURANCE AGENCY 


Established 1868 
Insurance Exchange Building 
CHICAGO 








FRED. S. JAMES & Co. 


Since INSURANCE 1858 
One North La Salle Street 
CHICAGO 
FI 6-3000 


Offices Coast to Coast 








Moore, Case, Lyman & Hubbard 
General Agents 
175 W. JACKSON BLVD. 


CHICAGO 
WAbash 2.0400 








Rollins Burdick Hunter Co. 
231 S. LaSalle St. 
Chicago 
Telephone ANdover 3-5000 


New York Seattle 











WISCONSIN 





Chris Schroeder & Son, Inc. 


210 E. Michigan St.,. MILWAUKEE 
Engineering Services—All Lines 
The largest insurance agency in the 
State of Wisconsin 











Sees Need to Avoid 
Frills in Handling 


Small Group Business 


CHICAGO—The real challenge to 
the administration of small group 
business lies in the need to develop 
streamlined systems that will avoid 
unnecessary frills and thus keep op- 


erating expenses at the lowest prac- | 


tical level, D. E. Watts, assistant group 
executive of Confederation Life, ad- 
vised the first group forum of Health 
Insurance Assn. of America at Chicago. 

As a panelist in a discussion of the 
new look in small group business, Mr. 
Watts pointed out that companies 
which use package plans probably 
have standardized sales literature, pol- 
icies, certificates and procedures 
throughout and in most cases will use 
agents rather than group specialists 
for the selling and servicing function. 
On this basis it is easier to develop 


economical administration than if 
substantial flexibility in available 
benefits existed. However, he em- 


phasized that it is still possible to de- 
velop economical routines when flex- 
ibility is permitted. 

Regarding premium rates, Mr. 
Watts emphasized that each company 
has to establish its own actual rates 
keeping one eye on its own claims 
and expenses of operation, and the 
other eye on the intensely competi- 
tive nature of the business. As Con- 


federation Life’s small groups became | 


less and less restricted as to available 
benefits, the sharp premium differen- 
tial between over 25 and under 25 
lives disappeared. Confederation’s 
practice has recently been changed 
so that one basic premium structure 
applies to all groups of 10 or more 
lives, he said. These basic premiums 
apply without adjustment in average 
sized groups, are subject to volume 
discounts for larger than average 
groups, or are subject to surcharges 
for smaller than average groups. 


In considering renewal underwriting 
for small groups, he said, the first 
principle to establish is whether in- 
dividual experience rating will apply 
to smaller groups or whether all smal- 
ler groups will be _ pooled for 
rerating purposes. Considerable fluc- 
tuation from year to year in claims 
under small groups allows little credi- 
bility for the actual experience under 
an individual policy. This could easily 
lead to the conclusion that the ex- 
pense of individual experience rating 
could be avoided through the use of 
pooled rerating. 

“We tried this with success for a 
few years, but even the smallest em- 
ployer with very good experience over 
a period of years feels that his rates 
should be reduced more than that of 
the average group,” Mr. Watts went 
on. “Hence, we have been using in- 
dividual experience for groups of all 
sizes, although, admittedly, simplified 
methods are used for smaller groups.” 

Confederation has abandoned the 
concept of small groups versus groups 
and considers all groups within the 
same general framework with respect 
to underwriting and administration. 
On the other hand, the necessity of 
economy is essential in groups involv- 
ing relatively smal] premium income. 
The basic problem is to provide both 
an adequate service and an economi- 
cal service to the small employer. 





General Adjustment Bureau offices 
in Norton, Va., are now located at 308- 
9 First National Bank building, 700 
Park avenue. J. C. Chambers Jr. is 
resident adjuster. 
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We think our agents are among 
the best in the country. 


We think they have the qualities 
a good insurance agent should have. 


We think they offer the kind 
of service people need and want. 


We think they’re offering the finest 
in insurance protection available today. 
So—we’re saying so! 


Of course, as helpful as an ad like this 
can be, it will work better for you 
with your help. Why not tie-in your 
own local advertising with it? 
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NEWS OF FIELD MEN 





Education Topic at 
So. Cal. Field Meeting 


Southern California Fire Under- 
writers Assn. heard Richard E. Erick- 
son, retiring educational director of 
Fire Underwriters Assn. of the Pacific, 
speak on insurance education at its 
February meeting. A panel discussion 
of the subject was also presented. 

In his talk, Mr. Erickson traced the 
growth of insurance education, stating 
that since its inception four years ago, 
20 colleges and universities now have 
professorships in insurance. He urged 
his audience to maintain contact with 
schools, and said that the life insur- 
ance branch of the industry is far 
ahead of the fire branch in hiring stu- 
dents for summer vacation work. 

After his address, Mr. Erickson mod- 
erated a panel on the topic, consisting 
of Dr. Robert Schultz, University of 
Southern California, and Dr. Irving 
Pfeffer and coach Tom Doyle, Univer- 
sity of California at Los Angeles. Panel 
members agreed that a majority of 
students in both schools like insurance 
courses and that fire and casualty lines 
attract students. Approximately 100 
students at UCLA and 250 at USC are 
taking insurance courses. 

Frank C. Colridge, secretary-manag- 
writers, will discuss advertising at the 
March meeting. 


Three Are Promoted by 


Phoenix of Hartford 


Phoenix of Hartford has named Ex- 

ecutive State Agent Charles F. Kap- 
pert manager of the newly designated 
Pittsburgh district office and State 
Agent Robert F. Podvia to supervise 
at Erie, and has transferred State 
Agent John D. Hamilton to the home 
office from Erie. 
. Mr. Kappert joined the group as a 
special agent in 1925, was appointed 
special agent in 1930, state agent in 
1944, and executive state agent in 
1953. Mr. Pdovia has been with the 
group since 1946, was named special 
agent in Philadelphia in 1949 and state 
agent in 1956. Mr. Hamilton entered 
the home office in 1951, later trans- 
ferring to Pittsburgh as a_ special 
agent and subsequently to Erie as 
state agent. 








Fire Assn. Appoints 
Two and Shifts One 


Fire Association group has ap- 
pointed E. Berkley Crockett state 
agent in Maryland and two special 
agents—Frank T. Willis in Ohio, and 
William F. Grebus in Rhode Island 
and southeast Massachusetts. 

The group’s regional offices for the 
New England states and New York, 
outside the New York City area, have 
been moved to 90 State street, Albany. 
Wallace D. Williams Jr. is manager. 

Mr. Crockett formerly was a special 
agent in Maryland. He joined the 
group in 1955. Mr. Willis was an un- 
derwriter in Philadelphia. Mr. Glebus 
replaces Alexander A. Ullrich in the 
Boston office. 





‘Audubon Promotes Thomas 


George E. Thomas, special agent for 
Audubon of Baton Rouge, has been 
promoted to manager at New Orleans. 
He has been with the company since 
1953, and for two years has serviced 
the Baton Rouge area as home office 
executive special agent. 


Alamo Pond Holds Midyear Swim 


Alamo Pond of Blue Goose, San 
Antonio, held its midyear swim at 
Corpus Christi. Corpus Christi pud- 
dle was host. 

Forrest M. McPhaul, Quirk & Co., 
MLG of Alamo pond, presided. Wil- 





lard Heath, Heath Claims Service, su- 
pervisor, gave the admonition, and 
Kenneth Johnsen, Loyalty group, 
guardian, gave the charge. 


Western F. & I. Names 


Kinney in Central Texas 


Girard Kinney has been named spe- 
cial agent for Western Fire & Indem- 
nity in the central Texas territory 
with headquarters at Austin. He suc- 
ceeds Gilbert Callis. 

Mr. Kinney has been in insurance 
since 1934, for the first 12 years with 
the Texas department. He went with 
Crum & Forster as south Texas state 
agent in 1946, and in 1950 joined Tex- 
as Casualty, becoming agency vice- 
president. He joins Western Fire & 
indemnity from that position. 








Three Field Appointments 


for Traders & General 


W. Joseph Schouest has been ap- 
pointed special agent for Traders & 
General in southwest Louisiana with 
headquarters at New Orleans. 

B. E. Emerson has been named spe- 
cial agent at Dallas and will have 
headquarters at the home office. 

Harold W. Kissack has been named 
spec.al agent for Traders & General 
in Kansas and Missouri with head- 
quarters at Kansas City. 





Home Appoints Three 


Assistant Managers 


Home has appointed State Agents 
Stanley V. Ullrich and William H. 
Lehnert and Special Agent John Har- 
telius assistant managers in the north- 
ern New Jersey field office. They will 
be supervised by William F. Ohl Jr., 
local secretary and manager in East 
Orange. Mr. Ullrich, formerly in 
charge of the Paterson office, and Mr. 
Hartelius will be in East Orange. Mr. 
Lehnert will remain in Trenton. 





Boston Group Appoints 
Wheaton in South N. J. 


Robert J. Wheaton has been ap- 
pointed special agent of Boston group 
in southern New Jersey. Formerly a 
special agent in Pittsburgh and in 
Baltimore, he joined the group in 1951. 
He will make his headquarters in a 
new office at 9 Tanner street in Had- 
donfield, N. J. 





Royal Exchange Group 
Advances Two in Md. 


Royal Exchange group has named 
State Agent Leroy A. Malsbury man- 
ager at Baltimore, and appointed 
James A. Elvins special agent in 
Maryland, Delaware, and District of 
Columbia. 

Mr. Malsbury has been with the 
group for many years. Mr. Elvins for- 
merly was in the New York head of- 
fice. 





National Union Names 
State Agent in W. Va. 


National Union group has appointed 
W. W. Jennings state agent in West 
Virginia. He has been active in in- 
surance since 1936. 





Haney to San Joaquin Valley 


Hartford Fire and Citizens of New 
Jersey have named Jack L. Haney 
special agent for the San Joaquin val- 
ley territory of California. 

Mr. Haney, who will handle fire 
and inland marine lines, has been 
with Hartford Fire for 10 years. He 
will be associated with Special Agent 
John C. Muir. 


J. McG. Miller Retires; 
With Sun for 33 Years 


J. McG. Miller has retired from Sun 
after 33 years as state agent and su- 
pervisor for Virginia, North Carolina, 
Washington, and Baltimore. 

Mr. Miller entered the business in a 
local agency in Norfolk, Va. He later 
served as special agent in Virginia for 
SEUA and as special agent and super- 
visor in Virginia and North Carolina 
for Seibels, Bruce & Co. He joined 
Sun in 1923. 


Two Are Promoted by 


Phoenix of Hartford 


Phoenix of Hartford has appointed 
James S. Dissell to succeed R. J. Mar- 
tin as state agent in Kentucky, and 
named George T. Cimini Jr. special 
agent in Michigan. Mr. Martin is re- 
tiring after 34 years’ service. 

Formerly special agent for the group 
in Ohio, Mr. Dissell transferred to 
Kentucky in 1950. Mr. Cimini formerly 
was special agent in Michigan for 
American. 





Royal-Globe Transfers 


Two in Midwest Areas 


Royal-Globe has transferred State 
Agent M. J. Bergin to Chicago from 
Milwaukee, and State Agent R. J. 
Wintermute to Kansas City from 
Grand Rapids. Mr. Bergin has been 
with the group more thas 25 years 
and formerly was in Ohio. Mr. Win- 
termute joined it in 1946. 





New York Underwriters 
Names La. State Agent 


New York Underwriters has ap- 
pointed James R. Pfister to succeed 
Horace Herrin as state agent in Lou- 
isiana. Mr. Herrin has resigned to be- 
come manager of a local agency in 
Golden Meadow, La. Mr. Pfister for- 
merly was state agent of Commercial- 
Union-Ocean group. 


Fireman's Fund Names 
Knott in Ky., Tenn. 


Fireman’s Fund group has named 
George W. Knott Jr. in charge of farm 
and hail business for Kentucky and 
hail business for Tennessee. He will 
work out of Louisville. He has been 
hail special agent in North Carolina 
for two years. 





Great American Group 


Names Two in Texas 


Great American group has assigned 
Special Agent E. J. Agnew to south- 
west Texas, and Special Agent Mur- 
rel L. Thompson to west Texas. Special 
Agent Fred A. Crawford will assist 
Mr. Agnew. 


Intermountain Field Men 
Elect Davis President 


Intermountain Fire Underwriters 
Assn. has elected Neil L. Davis, North 
British group, president; Wardner B. 
Crockett, Home, vice-president, and 
William G. D’Evelyn, Aetna group, 
secretary-treasurer. 


New Title for Lemmon 


John S. Lemmon, state agent in 
Kentucky and Tennessee for Blue 
Ridge of Shelby, N. C., has been 
named territorial supervisor for that 
area. 


Traver Joins O’Brien Agency 

O’Brien Insurance Service agency 
of Columbus, O., has appointed Spen- 
cer J. Traver vice-president and man- 
ager. Mr. Traver has been a field rep- 
resentative with Hartford Accident. 
Formation of O’Brien Insurance Serv- 
ice will not change the ownership or 
management ot Robert O’Brien & Co., 
also of Columbus. 


A&$ 





Says Group A&S Has 
More Ad Leeway 


The nature of the Federal Trade 
Commission’s rules governing the ad- 
vertisement of accident and sickness 
policies should allow a broad interpre- 
tation regarding group insurance ad- 
vertising so long as the interpretation 
is reasonable and can be reconciled by 
the difference between group and in- 
dividual insurance, S.P. Hutchison, 
assistant general counsel of Washing- 
ton National, said in his talk at the 
group insurance forum of Health In- 
surance Assn. in Chicago. Mr. Hutch- 
ison said National Assn. ot Insurance 
Commissioners’ rules, when adopted 
by a state as a regulation, have the 
force of law, but FTC’s advertising 
rules are more like a guide. 

He noted that the proceedings insti- 
tuted by FTC are based on a violation 
of the Federal Trade Commission act 
and not on a violation of its advertis- 
ing rules. 

Since the NAIC interpretative guide 
to its rules establishes reasonable 
principles of interpretation for group 
advertising, said Mr. Hutchison, “it 
should follow that group advertising 
which complies with the NAIC rules 
would also be in compliance with FTC 
rules.” He recommended that the A&S 
industry make a sincere attempt to 
comply with both the FTC and NAIC 
rules until the question of FTC juris- 
diction is settled. 

Speaking of the effect of A&S ad- 
vertising regulations in general, Mr. 
Hutchison commented that tradition- 
ally advertising men in preparing ads 
have attempted to accentuate the pos- 
itive. The advertising rules, he said, 
while not requiring that the negative 
be accentuated, require that it not be 
eliminated. He said he believes adver- 
tising men and agents will come to 
recognize their fear of the negative 
element in advertising is grossly exag- 
gerated. 


Would Waive Anti-Trust 
Laws for Pooled A&S Plans 


WASHINGTON—Rep. Thompson 
has introduced a bill to waive anti- 
trust laws so that voluntary plans and 
small insurance companies. writing 
less than 1% of health insurance in 
the United States may pool certain 
assets to protect against invidual losses 
with new coverages. 

The Secretary of Department of 
Health, Education & Welfare would 
approve pooling after checking with 
the Attorney-General and Federal 
Trade Commission. 

The bill has been described as a ver- 
sion of the administration’s health in- 
surance pooling proposal. 








Insurance School Gives 
A&S and Group Courses 


New York Insurance Society’s in- 
surance school is offering an A&S 
course which meets Thursday nights 
beginning Feb. 14 and a group course 
+ meets Mondays beginning Feb. 


The A&S course provides a_ thor- 
ough study of all forms of voluntary 
and compulsory coverage. Instructor 
is Francis T. Curran, superintendent 
of the statutory disability division of 
Loyalty group. The group course cov- 
ers lines written by life and casualty 
companies. Raymond C. McCullough, 
assistant group underwriter of Equi- 
table Society, is the instructor. 


FTC Holds Against Craftsman 
WASHINGTON—Federal Trade 
Commission has adopted, with modi- 
fications, the decision given last Au- 
gust by its hearing examiner in the 
Craftsman case. The examiner ruled 
that Craftsman had been using false 
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advertising and that it should not do 
so any more. The FTC vote was three 
to one, with Chairman Gwynne dis- 
senting and Commissioner Tait not 
participating. 

The order required that coverage 
descriptions in advertising include full 
explanations of policy limitations and 
exclusions. 


Mutual of Omaha World 
Air Trip Insurance Now 
Sold in Coin Machines 


Mutual Benefit H. & A. has made 
its world-wide air trip insurance avail- 
able through coin operated validating 
machines at a majority of the major 
airports in U. S. and Canada. Travel- 
ers can now obtain coverage in the 
same single policy through the ma- 
chine or over-the-counter at booth in- 
stallations in airports. 

Sales and service of the insurance 
is under the administration of Tele- 
Trip Co. of Washington, a wholly 
owned subsidiary of Mutual of Omaha. 








National Surety to Write 
All Forms of A&S Insurance 


National Surety’s underwriting and 
service facilities have been expanded 
to permit producers to write all forms 
of A&S business in all states except 
New York, Massachusetts, North Caro- 
lina and Missouri. Formerly writing 
individual major medical and polio 
policies only, the company now has 
available facilities for the production 
of all the commerciai A&S lines. 


L. A. L&A Claim Assn. 


Names McCombs President 


Los Angeles Life & Accident Claim 
Assn. has elected John W. McCombs, 
Massachusetts Indemnity, president; 
John Tonsing, Equitable Society, vice- 
president; John S. Robinson, Occident- 
al of California, secretary, and Ben O. 
Weide, Constitution Life, treasurer. 

Aaron Stovitz, Los Angeles deputy 
district attorney, discussed ‘“Bunco 
Schemes and Frauds” at the meeting. 








May Merge Two Ohio Blue Crosses 


Merger of the Cleveland and Akron 
Blue Cross plans is under considera- 
tion. If carried through, the consolida- 
tion would produce a single Blue Cross 
plan serving about 1,725,000 subscrib- 
ers in 11 northeastern Ohio counties. 
The Cleveland plan is asking for a rate 
increase, and the Akron plan had one 
approved last November which goes 
into effect March 1. There are now 
eight Blue Cross plans in Ohio. 





Hear Costa Rican Agent in Mich. 


Central Michigan A&H Underwrit- 
ers heard Rudy Mora, a native of 
Costa Rica, discuss his experiences as 
an agent in that country for Manu- 
_—€ Life and Time of Milwauk- 
ee. 





Discusses A&S Sales Techniques 


San Antonio Assn. of A&H Under- 
writers heard A. D. Anderson, Occi- 
dental of California, discuss sales 
methods and ideas at its January 
meeting. 








Miami Firm Buys into 


Alabama General 

First Continental Mortgage Corp. of 
Miami has purchased $500,000 of the 
common stock of Alabama General of 
Montgomery, which, at 1955 year end, 
had $1 million in paid in capital. Hol- 
lis Rinehart, president of the Miami 
concern, stated that it would assume 
no management responsibilities other 
than advisory. 





Raymond H. Bialson has been made 
a partner in the Charles L. Crane agen- 
cy, St. Louis. 





Sue to Keep Insurance 
in Force as Property 


Slips Nearer to Ocean 

LOS ANGELES—Leonard F. Har- 
man and his wife’ have entered suit 
in the superior court at Los Angeles 
to prevent American Casualty from 
cancelling insurance policies on their 
homes in the earth slipping section of 
the Portuguese Bend residential area. 

The Harmans own homes at 668 
Beachcomber road and 669 Seapoint 
lane. The Beachcomber road house 
was insured for $48,000 and the Sea- 
point house for $23,000. Both were 
damaged by the earthslip that began 
last fall and still is continuing at the 
rate of about an inch per day, the land 
sliding toward the ocean. 

In their suit they aver that the 
company sent them notices of cancel- 
lation, would pay damages to the 
homes, but would not consider itself 
responsible for further damages 
caused by the sliding earth or by 
other events covered by the policies. 

They also ask $58,000 damages to 
the two homes, along with the injunc- 
tion requiring the company to keep 
the policies in force “from the incep- 
tion of the landslide until cessation of 
the hostile destructive forces.” 

The landslip, so classified officially 
by the county road engineers, began 
Aug. 20, 1956, and now covers an area 
of 186 acres. Presence of volcanic ash 
approximately 50 feet beneath the 
surface of the ground in which water 
soaked, could be causing the slide, ac- 
cording to the structural engineer of 
Los Angeles county building depart- 
ment. 


Program Ready for 
FUAP Rally March 6-7 


Two days of informative commen- 
tary on the property insurance busi- 
ness and the factors that relate to it 
are planned for the annual meeting cf 
Fire Underwriters Assn. of the Pacif- 
ic March 6-7 at the Sheraton-Palace 
hotel, San Francisco. 

FUAP members from eight western 
states will hear a welcoming address 
by F. Britton McConnell, California 
commissioner, and a speech by James 
P. Bennett, president California Assn. 
of Insurance Agents, entitled “What’s 
My Line?” 

“The Next 10 Years in Fire Insur- 
ance” will be the title of a speech by 
Dr. Irving Pfeffer, assistant professor of 
insurance at U.C.L.A. Sales and mer- 
chandising techniques will have the 
spotlight during talks by Arthur D. 
Hemphill, agency manager of Equi- 
table Society, San Francisco, and B. 
J. Daenzer, vice-president Security of 
New Haven. Mr. Hemphill will dis- 
cuss the planning and presentation of 
an effective sales meeting, while Mr. 
Daenzer will speak on current trends 
in marketing automobile insurance. 

The problem of reducing expenses 
will be discussed by Russell H. Arch- 
erd, comptroller and office manager 
of Pearl-Monarch group at San Fran- 
cisco. The part electronics will play 
in saving time and work in processing 
will be previewed by Neal J. Dean of 
Ramo-Wooldridge Corp., Los Angeles. 

Neal Davis, special agent North Brit- 
ish group at Salt Lake City, will 
give a report of industrial growth in 
Utah and the resultant problems it 
has presented to insurance. The work 
of Federal Flood Indemnity Admini- 
stration and the methods and proce- 
dures that are being used to launch 
and operate this program will form the 
basis for a talk by Frank J. Meistrell, 
Commissioner of FFIA. 


Great American Is 
Using NAIA Marker 
in Consumer “Ads” 


Great American group will help 
publicize the recently adopted insignia 
of National Assn. of Insurance Agents 
in its 1957 consumer publication ad- 
vertising. The first advertisement, in 
a series incorporating the new insig- 
nia, appears in Saturday Evening Post 
Feb. 16 and in Newsweek Feb. 18. 

Great American was among the first 
of the major insurers to devote its na- 
tional advertising to promoting the 
services of the local independent 
agent. The current campaign, now in 
its third year, has drawn much favor- 


able reaction from producers through- 
out the country. 

The campaign has also been highly 
praised by agent and broker associa- 
tions, several of which have passed 
special resolutions in recognition of 
Great American’s service to their 
members. In addition, a number of pro- 
ducers groups have asked, and re- 
ceived, permission to reproduce the 
artwork and text of Great American 
advertisements over their own signa- 
tures, in their respective areas. 





Roger F. Hepenstal of New York, 
treasurer of American Can Co., has 
been appointed a director of Commer- 
cial Union Fire and Columbia Casualty 
of Commercial Union-Ocean group. 
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Outline Program 
of Southern Agents 


The program has been outlined for 
Southern Agents Conference at New 
Orleans March 24-26. The theme will 
be “A Study of Things To Do Today 
For a Better Tomorrow.” Committee 
meetings and the annual reception will 
be held Sunday. 

On Monday, Herbert P. Stellwagen, 
executive vice-president of Indemnity 
of North America, will talk, followed 
by the luncheon at which Robert E. 


Battles of Los Angeles, president of 
NAIA, will speak. In the afternoon a 
public relations workshop will have’ as 
participants James F. White, advertis- 
ing director of Maryland Casualty, Ei- 
leen Stulb, New Orleams advertising 
executive, and Kenneffi O. Force, ex- 
ecutive editor of THE NATIONAL UN- 
DERWRITER. 

On Tuesday, R. Newell Lusby, sec- 
retary of America Fore group, will 
discuss the uninsured motorist, fol- 
lowed by a property insurance work- 
shop featuring Hunter Van Lear, sec- 
retary of Home, on the commercial 





BACK THE ATTACK 
on Traffic Accidents 





40,000 PERSONS WERE KILLED in 
traffic accidents during 1956! 
There were close to 1% million 
non-fatal traffic injuries on our 
streets and highways. The cost of 
these accidents was a full $414 
billion. 

The National Safety Council has 
again taken the lead in an all-out 
drive to reduce the accident toll; 
to strengthen traffic safety pro- 
grams at the community, state and 
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national levels. This drive, now 
under way, is the “Back the Attack 
on Traffic Accidents” Campaign. 
* e e 

Its goal is the safe operation of safe 
vehicles by responsible and competent 
drivers on streets and highways en- 
gineered for safety! You can help 
“Back the Attack” through your 
local safety organization, and 
wherever people work actively for 
traffic safety, deaths go DOWN! 








block policy. That evening at the an- 
nual banquet officers will be installed. 

Frank R. Bell Jr. of Charleston, 
W. Va., is chairman of SAC. 


Darrell Johnson 
Joins Excess and 


Reinsurance Firm 


Darrell F. Johnson, formerly U. S. 
Reinsurance manager of Guarantee of 
North America, has joined the new 
firm of reinsurance intermediaries 
and excess lines brokers, Goodale-Ma- 
honey, 68 William street, New York 
City. 

Richard A. Mahony has been in the 
reinsurance and excess lines field 
since 1950 and Percy A. Goodale Jr. 
has been with reinsurance and excess 
brokerage firms in New York and Bos- 
ton since 1946, in sales, management 
and underwriting capacities. 

The firm will specialize in the draft- 
ing of forms and placement of un- 
usual and unique risks in the surplus 
lines as well as the reinsurance field. 
It will give particular attention to re- 
insurance problems of multiple line 
insurers confronted with special un- 
derwriting problems. Both domestic 
and foreign markets will be used in 
the placement of facultative and 
treaty reinsurance. 








Security-Connecticut 


Names Two in Kentucky 


Security-Connecticut has promoted 
William A. Trayer superintendent of 
underwriting, and H. Oliver Foster as- 
sistant superintendent in Louisville. 

Mr. Trayer formerly was Kentucky 
office manager. Mr. Foster was a spe- 
cial agent for the group in Kentucky. 

The group also has added Tennes- 
see to the Kentucky territory super- 
vised by Manager John W. James Jr. 
in Louisville. 


Cleveland Board Hears 
Johnson Discuss Ohio WC 


Insurance Board of Cleveland heard 
Fred H. Johnson, president of the state 
association, discuss workmen’s compen- 
sation in Ohio Feb. 12. 

Mr. Johnson outlined the case for free 
enterprise and asked support of a bill 
now in the legislature to permit com- 
petitive WC in Ohio. 


Atlanta Mariners Club 


Hears Babaco President 


Jack Seide, president of Babaco 
Alarm System, addressed Atlanta 
Mariners Club at the February meet- 
ing. He discussed the problem of local 
pickup and delivery truck thefts, the 
mounting insurance losses that have 
resulted, and the importance of alarm 
proteclion. 


Melnichak Joins AAU 


Associated Aviation Underwriters 
has added A. Melnichak, formerly of 
Airport Sales Corp., to its air travel 
department. 
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Ready Program for 
Eastern Agents 


The tentative program of Eastern 
Agents Conference at Hotel Statler, 
Washington, D. C., March 17-19, has 
been issued by John J. Maquire of 
Philadelphia, chairman. 

Speakers include Frederick W. Dor- 
emus, general manager of Eastern 
Underwriters Assn.; John H. Keenan, 
assistant general manager of Factory 
Insurance Association, on the func- 
tion and availability of the FIA to 
the agent; Maurice J. Herndon, Wash- 
ington representative of NAIA, and 
Frank J. Meistrell, federal flood in- 
demnity administrator. 

One panel will feature the presi- 
dents of the 12 state associations, in- 
cluding District of Columbia, or their 
representatives, in the EAC. William 
N. Woodland, editor of The Standard, 
will act as moderator, whip and time- 
keeper. 

A panel on compulsory automobile 
insurance will be moderated by Jo- 
seph A. Neumann of Jamaica, N. Y,, 
past president of NAIA. The banquet 
will be Tuesday night. 





Tennessee Casualty & 
Surety Assn. Elects 


Casualty & Surety Assn. of Ten- 
nessee elected R. L. Auriault of 
Great American Indemnity president 
at the annual meeting in Nashville. 
H. C. Kopp of Pacific Employers is 
vice-president, . ce . Serr. Ge 
U.S.F.&G. secretary. and Thomas Gai- 
ther of Manufacturers Casualty treas- 
urer. 

O. L. Hogue of Loyalty group, J. A. 
Dokmo of St. Paul Mercury Indemnity, 
J. L. Caldwell of Crum & Forster 
group, and Kenneth Roberdeau of 
Glens Falls group were named to the 
executive committee. 


Hartford A.&I. Executes 


Air Force Contract Bond 


Hartford Accident has executed a 
$5,780,900 contract bond for the con- 
struction of an air reserve flying cen- 
ter at U. S. air station in Willow 
Grove, Pa. 

The contractor is Wark & Co. of 
Philadelphia. The bond was written 
through Boardman-Hamilton Col, Phil- 
adelphia brokers, and covers 100% 
performance and 40% payment. Total 
liability is about $8 million. 





Two Neb. Insurance Bills 


The Nebraska legislature has passed 
a bill to allow the insurance depart- 
ment to reimburse insurers for income 
paid to the state on securities owned 
by the companies deposited with the 
state, and a bill to allow the depart- 
ment to grant a 30-day time extension 
in the filing of company annual re- 
ports 





Claim $90,000 Taken From Emmco 


The Pittsburgh manager of Emmco, 
the company adjuster there and two 
garage operators have been charged 
with defrauding Emmco of nearly $90,- 
000 in fake auto PHD claims. Hubert 
Teitelbaum, assissant U. S. attorney, 
said that from February, 1953 to No- 
vember, 1956, Emmco paid Mason’s 
Garage $272,617, an estimated one- 
third of which was for allegedly false 
or inflated claims. Postal inspectors 
have charged the four men with us- 
ing the mails to defraud. 





McArdle-Sullivan agency, formerly known as 
Leahy-Sullivan, has been formed at South 
Bend, Ind. It includes the business of the for- 
mer A. Harold Weber agency. Officers of the 
new firm are Joseph A. McArdle, president, 
and Frank E. Sullivan, secretary-treasurer. Mr. 
McArdle will manage the general insurance de- 
partment at 322 West Washington avenue, and 
Mr. Sullivan will manage the life and group 
insurance in the Sherland building. 
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Five Are Promoted 
by Northern of N. Y. 


Northern of New York has elected 
Fred W. Bausback vice-president in 
charge of casualty and William L. 
Thrall vice-president in charge of 
western and Pacific coast fire. The 
company appointed Herbert G. Guem- 
pel assistant vice-president of the 
central department and Robert N. 
Hughs assistant vice-president of the 
southern department. Richard H. 
Greene was named secretary in charge 
of fire, inland marine, and physical 
damage auto losses. 





Md. Casualty Executes 
$23 Million in Bonds 


Maryland Casualty has executed an 
$8,371,365 performance bond and a 
$2,500,000 payment bond on a $16,742,- 
731 contract for construction at Griffis 
air force base, Rome, N. Y., let by 
U. S. army engineers to Geo. M. Brew- 
ster & Son of Bogota, N. J. 

Fidelity & Deposit, American Sure- 
ty, Aetna Casualty, and Standard Ac- 
cident participated as co-sureties. 

Maryland Casualty, with Fidelity & 
Deposit, Aetna Casualty, and Standard 
Accident participating as co-sureties, 
also executed a $9,969,321 perform- 
ance bond and $2,500,000 payment 
bond covering the construction of fa- 
cilities at U. S. naval base at New- 
port, R. I. 


Ohio County, W. Va. 


Agents Elect Officers 


Ohio County (W. Va.) Assn. of In- 
surance Agents has elected Edward S. 
Bippus Jr. president, George W. Berry 
vice-president, George K. Wheat 
treasurer, and Farrell D. Moore and 
Roy P. Herold directors. 

Harry F. Brooks, director of field 
service for the American Institute, 
discussed its educational programs. 
The association is considering the 
sponsorship of such a program. 

The association voted unanimously 
to urge repeal in the current legisla- 
ture of the commission statuté with 
respect to commissions payable to 
non-resident brokers. 


Wash. Legislature Gets 
3 Compulsory Auto Bills 


Three measures have been intro- 
duced in the Washington legislature 
proposing compulsory auto insurance. 

One bill would require applicants 
for operators’ licenses to provide evi- 
dence of insurance for limits of 
10/20/5. A second would require lim- 
its of 5/10/2 for vehicle registration. 
The third measure asks limits of 
10/20/5. 


Slate WC Hearings in Cal. 


Commissioner McConnell of Califor- 
nia has called for public hearings in 
San Francisco March 5 and Los An- 
geles March 11 to consider proposed 
changes in the workmen’s compensa- 
tion manual rules, regulations, classi- 
fications and basic rates. Among the 
changes suggested is one to amend 
title 10 of the administrative code to 
provide: 

(a) That the policyholder partici- 
pating provisions be consistent with 
and affirmatively state the principles 
of the statutes regulating such mat- 
ters, and provide in substance that the 
Msurer cannot lawfully guarantee or 
promise to pay or allow any policy- 
holder’s dividend and that action with 
respect thereto is reserved by and re- 
Mains continuously within the dis- 
cretion of the board of directors or 
other governing body of the insurer. 

(b) For the explicit prohibition of 
the use or publication of representa- 
tions, plans, schedules, letters or ad- 
vertising material of any kind, stating 
or implying any variation by an in- 
surer from the above. 





Probe of Fla. County 


Insurance Is Ordered 


Dade county (Fla.) commission has 
appointed four local agents to a five- 
man board to investigate the county 
insurance program. 

David Swartz, William Couley, Rich- 
ard Starr, and Frank Buchanan were 
named to probe the operations of the 
former commission adviser, H. S. 
Brannen, local agent and consultant, 
in Miami, who currently handles 72% 
of the county’s coverage. The fifth 
member of the board will be selected 
later. 

Mr. Brannen contends he has saved 
the county thousands of _ dollars 
in premiums. However, competing 
agents, 67 of which divide 28% of the 
county’s coverage, say that this can- 
not be determined until his policies 
and insurance allocations are studied 
in detail by the new board. 





Yates Is President 
of N. Y. Reins Club 


William M. Yates of Great Ameri- 
can has been elected president of 
Reins Club. He _ succeeds Charles 
Marschner of Home. 

Other officers are Albert J. Shabe 
of Blume-Universal agency, vice- 
president; William W. Dixon of Com- 
mercial Union-Ocean group, treasur- 
er; and Leroy W. Beers of North 
British group, secretary. Arthur L. 
Greeley of Yorkshire group was ap- 
pointed chairman of the welfare com- 
mittee. 


Mariners Elect Moloney 


William H. Moloney, Hartford Fire, 
has been elected skipper of Chicago 
Mariners. Frank J. Fischer Jr., New 
Hampshire Fire, was named first mate, 
and Alexander L. Bell, Great Ameri- 
can, master-at-arms. Yeoman is Har- 
old Bredberg of Bredberg Reports, and 
Louis J. Feibel Jr. was elected purser. 


Camlin Co. Marks 50th Year 

John H. Camlin Co., agency at Rock- 
ford, Ill., celebrated its 50th anniver- 
sary as a representative of Fireman’s 
Fund. Attending the dinner celebra- 
tion were members of the agency and 
Fireman’s Fund representatives. 





Anderson Elected by 
Chicago Casualty Assn. 


William A. Anderson, of American 
Casualty has been elected president of 
Chicago Casualty Underwriters Assn. 
Vice-presidents are: George Snelten, 
London & Lancashire, program; Clyde 
F. DeWitt Jr., Employers Re, arrange- 
ment; and Robert K. Peterson, Ameri- 
can Ins. Co., membership. Harold 
Bredberg of Bredberg Reports was 
elected secretary, and Ronald K. Black, 
Massachusetts Bonding, was named 
treasurer. 


Travelers Buys Aetna 
Fire’s Property 


Aetna Fire group has sold its real 
estate holdings on Main street in Hart- 
ford to Travelers group, whose home 
office is nearby. 

The property includes a 10-story 
building, a five-story building, and a 
large residence which formerly housed 
Hartford Technical Library. Aetna Fire 
has purchased the home office of Con- 
necticut General Life, which is build- 
ing a new home office. 
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Mutual Casualty Companies Hold Fire Conference 


(CONTINUED FROM PAGE 13) 





of the underwriter. Integration also 
permits cross-training of employes. 
But one of the most important points 
in favor of integration, he said, is effi- 
cient use of personnel. In using a com- 
bined facility, the need for a separate 
set of typists, file clerks, supervisors 
is obviated and those who perform 
those functions are trained in both 
areas of work, not just one. 


Finally, Mr. Benson appraised the 
future of combined facilities by view- 
ing the prospect of electronic under- 
writing. To make efficient use of ma- 
chines in underwriting, integrated op- 
erations are advisable. 

Frank Fowler, Federated Mutual 
Implement & Hardware, gave the con- 
ference an outline of the fire under- 
writing practices utilized by his com- 
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pany, a direct writer. “First,” Mr. Fow- 
ler said, ‘“‘we provide an underwriting 
manual which is intended to establish 
company underwriting policy. It con- 
tains specific rules, reinsurance in- 
structions, and a considerable amount 
of miscellaneous information.” Also 
included is the company’s prohibited 
list. He pointed out that some insurers 
use an acceptable list rather than a 
prohibited list, a procedure which has 
the advantage of giving closer control 
of written business and avoids con- 
troversy over irregular occupancies 
which, though definitely not wanted 
by the insurer, would not appear on 
a prohibited list merely because the 
company had never envisioned them. 
In Mr. Fowler’s opinion, however, ac- 
ceptable lists are too restrictive and 
prevent companies from getting good 
business. 

The single most important thing an 
insurer can do, according to Mr. Fow- 
ler, is to require high insurance to val- 
ue. In Federated Mutual, the basic 
rules for minimum insurance to value 
are 6624 % on dwellings (new business) 
and 50% on mercantile occupancies. 

While these rules are important, un- 
derwriting consists of the exercise of 
judgment within the bounds dictated 
by manual rules.’ Underwriters must 
therefore be trained in selectivity and 
guided in their judgment for profit- 
able operation. 

On the subject of credit reporting, 
Mr. Fowler stated that in handling 
mercantile business, Federated Mutual 
requires that the credit rating be shown 
on each application. Credit reports are 
required on those risks the rating of 
which does not meet an acceptable 
standard set up by underwriting judg- 
ment. Each renewal and each annual 
billing on an annual pay policy on 
mercantile contents is also credit rat- 
ed. If any such rating is lower than 
the next previous one, the risk is re- 
ferred to underwriting for review. 


James P. Maltman, secretary of 
American Mutual Re, cited the ad- 
vantages and disadvantages of both 
pro-rata and excess of loss reinsurance, 
and explained the purposes for which 
reinsurance generally is designed. Re- 
insurance can protect an insurer from 
the full effects of a catastrophe, it can 
pay part of a large loss a or part of 
losses on large risks, and it can act as 
a banking facility for an insurer by 
accumulating funds in years of plenty 
upon which to borrow in adverse years. 


Pro-rata reinsurance, said Mr. Malt- 
man, has two specific advantages over 
excess of loss reinsurance. When a re- 
insurer assumes part of an insurer’s 
liability, he also assumes part of re- 
insured’s unearned premium expenses 
reserves and he reimburses reinsured 
for his prepaid expenses on the busi- 
ness. Therefore, Mr. Maltman conclud- 
ed, an insurance company can finance 
growth by ceeding heavy pro-rata re- 
insurance. Also, pro-rata reinsurance 
can provide reinsured with substan- 
tially greater capacity than would oth- 
erwise be possible. 

Excess of loss reinsurance, on the 
other hand, permits a company to keep 
larger net lines, and eliminates the 
more costly pro-rata reinsurance. Ex- 
cess of loss does have disadvantages in 
that reinsured keeps his unearned pre- 
mium reserves and this can be a strain 
on surplus. Also, the cost of excess of 
loss on a one-way basis can be pro- 
hibitive. 

Robert R. Nelson, underwriting man- 
ager of Rural Mutual Casualty of Mad- 
ison, Wis., recounted problems and pos- 
sibilities in use of a continuous form 
fire policy. 


The purpose of a continuous policy 
is primarily to save money and labor in 
the preparation of renewal contracts, 
Therefore, a renewal notice is devel- 
oped by the company similar to that 
used for auto policies. Development of 
such a notice by some insurers has 
eliminated detail work to such an ex- 
tent, said Mr. Nelson, that they feel 
justified in paying a lower renewal 
commission. Theoretically, the savings 
and reduced commission is passed on 
to the policyholder in a reduced pre- 
mium. In Rural Mutual Casualty, the 
first year of a three year term is 
charged at the full annual rate, while 
80% of the annual rate is charged each 
succeeding year. This process tends to 
increase the amount of insurance in 
force, since a prospect is more likely 
to take out higher insurance when he 
does not have to pay the total premi- 
um all at once, but spreads out his 
payments over a period. 

Using the continuous form plan, a 
standard policy is prepared for the 
first year and is renewed each year 
thereafter by attachment of a renewal 
certificate. This process contemplates 
regular appraisal by the agent when 
the policy is first written and only 
minor service in policy changes during 
renewal terms, justifying in theory 
payment of normal commission for the 
initial term and lower commissions on 
renewals. Billing is done directly by 
the company, relieving the agent of 
this detail and also justifying lower 
commission. 


One problem which insurers may 
encounter is presented by rating bu- 
reaus and insurance departments. Use 
of a continuous form may require de- 
viation filings specifying bureau rates 
for the first year and lesser rates for 
succeeding terms and arbitration with 
bureaus and departments for auditing 
of policies in force. 

To overcome agents objections to the 
continuous form-direct billing plan, 
agents must be educated to maintain 
a good prospect and expiration file, 
Mr. Nelson contended. While admit- 
ting that direct writers such as Rural 
Mutual Casualty find the continuous 
form easier to adapt than a company 
using the agency system, he felt that 
the unlevel commission schedule en- 
courages agents to develop new busi- 
ness. 


George W. Hare, State Auto Mutual 
of Columbus, reviewed the history of 
graduated dwelling rate filings in Tex- 
as, Oklahoma and Florida. Citing the 
report of the Chatfield committee in 
Texas, he pointed out that lower val- 
ued dwelling produce higher loss ra- 
tios and stated that the graduated rat- 
ing plan would tend to alleviate this 
situation. 

“I think it must be obvious to ev- 
eryone that the filings made by the 
companies so far simply are going to 
result in decreased rates,’ Mr. Hare 
said. “The proponents of the gradu- 
ated rating plan go to great lengths to 
justify this rating principle by show- 
ing how unprofitable the lower valued 
dwelling risk is in comparison to the 
higher valued dwelling. When it comes 
to implementing this principle, the 
rates are reduced for the higher valued 
risk while the risk that was proven 
unprofitable retains the same rate that 
it had. The result will be to make the 
good risk less desirable and to afford 
no relief for the poor risk.” 

Donald T. Hawkins, assistant man- 
ager of Mutual Loss Research Bureau, 
presented a review of the history, de- 
velopment and functions of his organ- 
ization. 
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When you check in mani you'll be joining 
most of Baltimore’s famous visitors, 
Teletype: BA263. 


Smith Is Elected 
V-P of Airkem 


Gerard E. Smith has been elected 
vice-president of Airkem, Inc. He 
joined Airkem in 1946, served in the 
sales department in New York and 
transferred to Detroit and later to Chi- 
cago as branch manager. In 1950 he 
returned to New York and was ap- 
pointed national manager of the com- 
pany’s smoke odor service division. In 
this capacity, he made many friends 
among insurer loss executives, com- 
pany-owned adjustment bureau per- 
sonnel and independent adjusters 
across the country. In January, 1956, 
he advanced to manager of all domes- 
tic sales. 

As an officer, he will have general 
supervision of the smoke odor service 
division. The present manager, Richard 
C. Bliss, continues to report to him. 





Pa. Gets Insurance Bills 

A bill has been introduced in the 
Pennsylvania senate authorizing the 
state police commissioner to waive fire 
reports required of insurers if the fire 
is of minor consequence. 

A house bill would require casualty 
insurers to investigate, appraise dam- 
ages and deny liability or offer settle- 
ment for damages within 20 days after 
accidents involving their insured. It 
provides a $25 mandatory fine or 30 
days in jail for non-performance. 





Fights Unauthorized 


Reinsurance Tax 

(CONTINUED FROM PAGE 6) 
authorized foreign insurer. Thus the 
act of 1917 is discriminatory as ap- 
plied to domestic insurers dealing with 
unauthorized foreign insurers. 

The act has not been uniformly en- 
forced according to its terms, the brief 
charges. This produces inequality of 
taxation and unlawful discrimination. 
Little effort has been made by the de- 
partment of revenue to enforce the act 
and to collect the tax from all persons 
making contracts of insurance with 
foreign corporations. It has been con- 
sistently enforced only against domes- 
tic insurers making contracts of rein- 
surance with unauthorized insurers. 
This is because this class of taxpayers 
is relatively small and the names of 
such insurers readily are obtainable 
from the insurance department. 

In 1954 the department of revenue 
sent out returns under the act to 48 
banks and trust companies, 42 insur- 
ers, and 108 persons, corporations and 
other associations. These figures show 
a startling difference in the enforce- 
ment efforts directed against the in- 
surers and banks as compared with 
all other classes of tax paying entities. 
Whereas the department sent out 90 
returns to insurance companies and 
banks, they sent out only 108 returns 
to all other taxpayers in a state hav- 
ing a potential tax paying population 
of more than 10 million persons, cor- 
porations, partnerships and associa- 
tions. 

The state’s brief in the case argues 
that the act does not deprive Millers 
Mutual of its right to enter into con- 
tracts nor is it an extension of the 
state’s taxing power beyond territorial 
limits. Anyway, the brief argues, the 
persuasiveness of these authorities has 
been diminished by the McCarran act. 

The brief further argues that foreign 
insurers may be placed in a class by 
themselves for taxation purposes. 

Nicholas S. Kiefer of Chicago and 
Frank A. Sinon and Howell C. Mette 
of Rhoades, Sinon & Reader of Harris- 
burg appeared for Millers Mutual Fire. 
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Says Agency System Producing ‘Creeping Rigor Mortis’ 


(CONTINUED FROM PAGE 1) 





pirations only serve to push commis- 
sions even higher, Mr. Morrill claimed. 

“When competing companies offer 
an identical product at identical prices, 
what way is left but to bid bigger and 
higher for an increased share of busi- 
ness in the control of agents?” he 
asked, noting that in spite of a century 


of pacts and agreements to put a ceil- 
ing on commissions, payment to the 
agent has climbed from 10% of the pre- 
mium to as much as 50% on preferred 
fire business in some areas today. 
“Every upward turn creates new 
opportunities for those companies will- 
ing to compete through price reduc- 
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tions to the customer,” he said. 

Mr. Morrill cited statements by uni- 
form rate advocates that rate agree- 
ments are in the public interest. “How 
should we interpret these tremendous 
campaigns by which the uniform rate 
operators attempt to prevent price 
competition? One answer is the law of 
self-preservation,” he said, “and in 
that respect, these campaigns are fully 
understandable. But when the net re- 
sult is to perpetuate a system in which 
commissions creep ever upward, and 
in which in some situations as much as 
half of the customer’s dollar goes 
to the agent, then self-preservation 
should not hide behind a mask of pub- 
lic interest.” 

He said fixed rate companies are the 
captives of their own system and “they 
fight back with every legal resource at 
their command to impede those who 
have escaped this creeping rigor mor- 
a 

Mr. Morrill credited the independent 
companies with providing the checks 
and balances that have kept rates from 
becoming excessive. He denied the as- 
sertion by bureau sources that inde- 
pendents lack adequate data to estab- 
lish a complete set of rates. 

“When the three top independents 
rank first, second and fourth among 
all automobile companies as they do 
today, and when these three compa- 
nies collectively insure more than 10 
million cars and earn over $600 million 
of automobile premiums a year, it is 
hard to accept the idea that they lack 
enough data to make rates,” he said. 

. . e 

Highlights of Mr. Morrill’s address 
follow: 

Competiton is our way of life and 
good for everybody, but attempts to 
limit and control competition when it 
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begins to pinch is the way of human 
nature. The fact that this is just as 
true of insurance as it is of industry 
in general—and in fact true of human 
beings everywhere—must not be taken 
as a criticism, but simply as evidence 
that insurance people, after all, do be- 
long to the human race. We all love 
to provide competition, but we fight 
back when we receive it. 

“Competition in insurance has two 
major manifestations: The cutting of 
established rates and the payment to 
agents of commissions in excess of the 
current standard.” 

That intriguing statement is the 
opening sentence in a significant study 
published in 1935 by Dr. William H. 
Wandel, and entitled “The Control of 
Competition in Fire Insurance.” 

Dr. Wandel points out, as have many 
other writers, that the true cost of in- 
surance is an unknown and always 
deferred quantity. This may lead ag- 
gressive and optimistic competitors to 
cut rates below the level needed to 
sustain solvency and fulfill the obliga- 
tions of the insurance contract. For 
more than 100 years the fire insurance 
business has attempted to meet this 
problem by private agreements of 
groups of companies and agents to fix 
uniform prices. 

Many important present day lines 
of insurance, such as workmen’s com- 
pensation and automobile, do not have 
a 100-year history, but almost all 
workmen’s compensation and most 
automobile business has also long been 
written at uniform rates set by com- 
panies acting in concert. 

In the last quarter of 1955 auto- 
mobile insurance experience took a 
sudden and dramatic turn for the 
worse. For nine months of that year 
results were quite satisfactory, but in 
the last three months automobile ex- 
perience took a sharp about face. 

Then came 1956, and despite some 
rate relief for most companies things 
did not improve, but settled down into 
a monotonous rut of underwriting 
losses. As a business, we knew that we 
were in the grip of one more up-swing 
of the underwriting cycle. How far it 
will go or how long it will last, no one 
can foretell. 

Here are the two contradictory forces 
that we are all up against: 

(1) All the people who make or reg- 
ulate rates—bureaus, independents, 
and state authorities—are tied to the 
“probabilities,” which means looking 
at rates in relation to our data on past 
results, by coverage, by classification 
and by territory. 

(2) The current hazards in the use 
of automobiles are without precedent 
in human history, and no one can be 
sure how wide is the margin by which 
these present hazards differ from those 
on which we have statistics. 

Dr. Irving Pfeffer, in his new book 
“Insurance and Economic Theory” 
states as the classical view that prob- 
ability measures our ignorance. As he 
makes clear, the idea of making rates 
for the future on the basis of what 








Introduce Annual Store 


Contents Cover Report 


A new contents reporting form for 
department stores, which needs to be 
fiked only once a year, has been intro- 
duced by Associated Reciprocal Ex- 
changes. Approved by the New York 
department, it is being filed for use 
in other jurisdictions. 

The form, which replaces the cur- 
rent monthly report, is a result of a 
study which revealed that peak de- 
partment store inventory usually oc- 
curs in November and that the aver- 
— inventory is 85% of the November 
value. 
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Largest Floater 
Policy Claimed 
by North America 


North America group claims that 
one of the largest floater policies ever 
written is its $668,877 schedule of cov- 
erage on the photographic equipment 
used world-wide by Cinerama, Inc. 

Placed through Knox, Weaver & Co. 
of New York, the cover went into ef- 
fect in 1951, while the three-dimen- 
sional, stereophonic sound motion pic- 
ture process was still being developed. 
Cinerama was not introduced to the 
public until a year later. 

A rigid program of safety has made 
Cinerama a favorable risk, although 
spectacularly hazardous methods are 
followed when its productions are be- 
ing filmed, according to North Amer- 
ica. Only one major loss has been suf- 
fered by the company. In 1956, while 
shooting a sequence on the upper In- 
dus river in Pakistan for the fifth 
Cinerama picture, “Search for Shan- 
gri-La,” a camera boat capsized in 
the rapids. Among the unique pieces 
of Cinerama equipment lost was a spe- 
cial No. 5 triple-lens camera for which 
North America paid a claim of $45,000. 








happened in the past assumes that the 
future will be like the past, and this 
no one can know. 

In life insurance. the actuaries get 
along rather well with mortality tables 
because so far the only difference be- 
tween what happened before and what 
happens now is that people live longer. 
This is good for life contracts and bad 
for annuities, but since there are many 
more life contracts than annuities, ev- 
erything has worked out fine on bal- 
ance. 

But in automobile insurance things 
are quite different. The present bears 
no relation to the past, and it is prob- 
able that both the rate makers and the 
rate regulators must be somewhat 
troubled about the situation. 

Just to enumerate the myriad fac- 
tors which can affect automobile ex- 
perience is to cast serious doubt on 
the practicality of using past data as 
the principal support for current rates. 

Take the automobile itself, for ex- 
ample. This year’s cars cost more to 
build, more to buy and more to repair. 
It follows that they must cost more to 
insure. But how will the new cars 
sell? What part of total vehicles ex- 
posed to accidents will they represent? 
What proportion of all cars will have 
$100 to $150 wrap-around windshields 
by the end of 1957? 

We know that long holiday week- 
ends bring an avalanche of serious 
accidents. In 1957 Memorial Day and 
the 4th of July come on Thursdays. 
How many workers will turn these 
into four-day week-ends? How far will 
they drive and how many will they 
kill? What kind of weather will we 
have on Thanksgiving, Christmas and 
New Year’s? Will the roads be clear, 
slick with ice, or deep with snow? To- 
day, if automobile underwriters dream 
of a White Christmas, they want one 
that is at least three feet thick. 

Changing frequency of automobile 
accidents is affected by the growing 
density of cars in relation to highways, 
the more miles the average car is driv- 
en yearly, the greater speeds, the 
shortage of parking facilities; by grow- 
ing claim and coverage consciousness, 
by the greater susceptibility of cars to 
damage. 

Territorial lines are often obsolete 
almost before the ink is dry on the 
manual page. Shifting populations 
moving into greater suburbia create 


almost overnight driving conditions 
that compare with those in metropoli- 
tan areas. Suddenly, a cornfield be- 
comes a city, and people are paying 
rural rates for urban hazards. 

The current adverse automobile ex- 
perience trend began about Labor Day, 
1955. Nine months later, in June, 1956, 
the principal bureau for automobile 
bodily injury and property damage li- 
ability rates made a filing for increased 
rates with the New York department, 
and now has made similar filings in 
almost all states. That filing was based 
on experience data for the incomplete 
policy year 1954 developed to Dec. 31, 
1954. This is not said in criticism of 
anybody, but simply to report a fact 
of our business and to demonstrate the 
inevitable lag that is built into any 
rate making process that is dependent 
on past data. 

Sometime this late spring or sum- 
mer, 1957, one may anticipate that this 
principle bureau will again be filing 
new rates. This time it will have avail- 
able the incomplete 1955 policy year 
data developed to Dec. 31, 1955. It will 
give partial effect to the three bad last 
months of that year, for use in setting 
rate levels that will apply to policies 
to be written in 1957 and part of 1958, 
running well into 1959. If the tendency 
of any rating authorities is to whittle 
down and give less than required by 
the full indications of the past, the 
problem is compounded. 

Think of the problem of the rate 
regulator. How can he or anyone else 
have any confidence that automobile 
rates are sufficiently adequate to pre- 
serve the solvency of companies and 
permit the fulfillment of contracts? 
How can he have any confidence that 
rates are not excessive? 

His resources, as I see it, can only 
be these: 

(1) The unimpeded use of under- 
writing judgment fortified by the lat- 
est indices of trends, and the required 
maintenance of high standards for re- 
serves and surplus to protect policy- 
holders against loss. These are the 
prime defenses against rate inade- 
quacy. 

(2) The full play of competition in 
rates, coverages, classification plans, 
territorial definitions and systems of 
doing business. This is the prime de- 
fense against rate excessiveness. 

The role of competition in this area 
is not accepted by all segments of the 
business. In fairness to that point of 
view, let me quote from a recent ad- 
dress by the chairman of the board of 
a prominent group of bureau member 
companies: 

“It is only by pooling statistical data 
from many sources that an adequate 
and reliable actuarial basis can be 
found for determining insurance rates 
for all lines, all classes, all risks and 
all territories. This is a hard fact. It is 
the essential element which creates the 
needed stability without which no one 
could survive. 

“The bald fact is that no insurer, no 
matter how large, has enough data of 


its own to establish a complete set of 
rates for all the kinds of insurance it 
writes and that every insurer no mat- 
ter how much its exesutives may pro- 
test, is depemdient, in whole or in part, 
upon the cooperative rate-making ma- 
chinery which has been organized and 
supported by the so-called ‘conference’ 
insurers. The latter in sponsoring this 
elaborate rate-making machinery 
have, in a sense, created an anomaly 
because by committing themselves to 
a pattern of rates in the public interest, 
they have made it possible for a few 
insurers to benefit themselves by snip- 


ing around the edges of a stable rating 
system without which no one in the 
insurance business could possibly ex- 
ist for any length of time.” 

When the three top independents 
rank first, second and fourth among 
all automobile insurance companies as 
they do today, and when these three 
companies collectively insure more 
than 10 million cars and earn over $600 
millions of automobile premiums a 
year, it is hard to accept the idea that 
they lack enough data to make rates. 
It is doubly hard to accept the bureau 

(CONTINUED ON FOLLOWING PAGE) 
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of direct physical loss in one simple policy. 


Here is an insurance plan that will interest every 
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The NORTHERN ASSURANCE has provided 
reliable insurance protection for over 120 years. 
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THE WA. DOING BUSINESS 


as expressed through 
American craftsmanship 


“STETSON” 

is a trade-name which immediately 
signifies a sustained standard of 
excellence. It is a quality that 
inspires staunch, loyal support be it 
in hat-making or insurance. In our 
industry, where service is such a 
vital element, we build recognition 
yap by performance. By this 
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rate thesis when we remember that 
the data pooling system which the bu- 
reau companies use results in their 
using in this year 1957 rates predicat- 
ed on the incomplete policy year 1954, 
despite the explosion in automobile 
experience that occurred in late 1955 
and continues today. 

It is an anomaly that the independ- 
ent companies should, under these cir- 
cumstances, be in the forefront of 
seeking realistic rates and exerting 
pressure upwards instead of fulfilling 
their accustomed competitive role of 
exerting pressure downwards. But the 
independent is in control of its own 
data, its own rates, classifications and 
territorial definitions. It knows its 
trends monthly by state and coverage, 
and often two to four times yearly by 
class and territory. In automobile in- 
surance today the role of competition 
is not only as a check and balance 
against excessive rates, but also as 
the most accurate indication available 
as to the level which rates must attain 
to be within a range of adequacy. 

In the realm of competition on meth- 
ods of distribution, there is a growing 
distinction in insurance distribution 
between the commercial market and 
the personal market. The so-called 
American agency system remains pre- 
dominant in serving business and in- 
dustry but has proved vulnerable to 
competitive systems in meeting indi- 
vidual and family needs. 

A quicker description of exclusive 
representation would be to adopt the 
phrase “captive agents” invented by 
competition to put us in our place. But 
the logical alternative to this label is 
to describe as “captive companies” 
those that are tied to the ownership of 
expirations approach, and this “cap- 
tive company” description is heard on 
both sides of the bureau fence. 

Ownership of expirations has often 
been called the cornerstone of the 
American agency system. Basically, it 
means that the accounts of an agent 
are his property, and he is free at re- 
newal time to transfer the business 
from one company to another at will 
and without hindrance by the com- 
pany. 

In a brief on the subject, National 
Assn. of Insurance Agents has said 
that: “Expirations are the chief asset 
in any agency.” Further, it said: 

“Any discussion of this subject 
should be based on the absolute un- 
derstanding that it is confined only to 
the relationship existing between 
agent and company. The insured, who 
is not a party to any understanding or 
agreement between company and 














Chicago Burglary Men na 
Elect R. H. Todhunter 


Chicago Burglary Underwriters 
Assn. has elected Richard A. Tod- 
hunter, North America, president. 
Vice-presidents who were elected are: 
Robert A. Enberg, American Casualty, 
program; Jack Enter, Manufacturers 
Casualty, arrangements; and Reginald 
Jones, Home, membership. Harold 
Bredberg, Bredberg Reports, was 
named secretary, and George Zage, 
Aetna Casualty, was elected treasurer. 





Pacific Fire Group 


Increases Dividends 


Pacific Fire, Bankers & Shippers, 
and Jersey have increased dividends 
payable in February. The Pacific Fire 
and Bankers & Shippers quarterly div- 
idends have been raised from 55 to 60 
cents a share, and the semi-annual 
Jersey dividend from 70 to 77 cents a 
share. 


Harper Piece Suggests 
UL Type Testing of 


Automobiles for Safety 


Automobile insurers and the auto- 
mobile industry should finance an 
impartial laboratory for testing safety 
features in automobile design, Har- 
per’s Magazine states in its February 
issue. 

The work of Liberty Mutual in auto 
safety research also is featured in the 
article, which is entitled, “How Safe 
Are the New Cars?” Vice-president 
Ralph Meigs of Liberty Mutual is 
quoted as saying that an approved 
safety belt can eliminate at least 30% 
of the fatalities and minimize upwards 
of 60% of the injuries. 

The article recommends a testing 
organization similar to Underwriters’ 
Laboratories, where “many different 
industries participate in paying the 
costs of brutal, impartial testing by an 
organization of hard-boiled experts, 
sponsored by the one group with the 
most to gain from safety: the insur- 
ance companies.” 

“Isn’t this the real answer for the 
automotive industry? Why shouldn’t it 
and the automobile insurance compa- 
nies finance an impartial testing lab- 
oratory of their own—logically under 
the auspices of the Society of Auto- 
motive Engineers—and make an SAE 
seal of approval as valuable as the UL 
label, and just as impervious to out- 
side influence?” the article asks. 








agent, remains unaffected by any con- 
troversy which may arise over the 
matter of the ownership of expirations. 
The insured is always king and may 
place his insurance where and through 
whom he chooses. It is interesting and 
necessary to note that many experi- 
enced agents sometimes forget this 
cardinal principle. 

“There is no question that the prin- 
ciple of the agent’s owxership of his 
expiration information, under proper 
circumstances, has been recognized 
and firmly established by the compa- 
nies and the courts.” 

Dr. Wandel described the workings 
of the ownership principle as follows: 

“When business is on a short-term 
basis—and that is true of every field 
save life—the agent controls the busi- 
ness almost completely, being able to 
shift it easily from one company to 
another. This power of the agent re- 
quires that the companies in effect buy 
their business from agents ... The 
agent has no great direct financial in- 
centive to place his business with a 
company on any other grounds than 
its willingness to pay him as well or 
better than other companies.” 


In the same section, he concludes: 

“One further unhappy result of the 
payment of excessive commissions is 
the obvious increase in the cost of do- 
ing business. This increased cost is 
presumably borne for the most part by 
the insured who pay the premium, 
but it is also shared by the stockhold- 
ers who suffer decreased dividends 
and the loss of the company’s business 
to non-agency carriers.” 

A. F. Dean, an honored name in the 
fire insurance business, said in 1925 
that, as a result of the agency system, 
“the companies own the capital, while 
the agents and brokers own the busi- 
ness.” Dr. Wandel added “The most 
serious threat to the agency system 
does not lie in the action of any stock 
company but in the existence of mu- 
tual insurance. This threat makes it 
absolutely mandatory for the stock fire 
insurance companies to reduce their 
expenses. And it is upon the agents 
that the chief burden of the cut must 
fall.” 

Attempts to control rates began as 
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Misrepresentation 
Charged in House 
Fire Alarm Sales 


Federal Trade Commission has is- 
sued a complaint against two firms 
in the New York area charging mis- 
representation and deception in the 
sale of home fire alarm systems. 

Dictograph Products of Jamaica, 
N. Y., and Fire Detective of Newark, 
are the companies named in the com- 
plaint. 

Unlike most FTC complaints against 
alleged misrepresentation, the action 
does not involve any printed advertis- 
ing, only the statements of door-to- 
door salesmen. 

Since December, 1955, Fire Detec- 
tive has purchased the entire produc- 
tion of Dictograph Products for sale 
to the public through franchise deal- 
ers. According to the FTC complaint, 
salesmen for the fire alarm system 
misrepresent themselves in order to 
be invited into homes to give demon- 
strations and fire prevention talks; 
switch to selling, use scare tactics by 
exhibiting news clippings and horror 
pictures, and misrepresent the price 
of the alarm systems. Once the sale 
is made, they misrepresent the terms 
in order to persuade the customer to 
sign blank contracts and purchase 
notes which later are filled in with the 
total cost plus carrying charges. 

The FTC will hold a hearing on the 
charges in New York, April 3. 








early as 1819, when the Salamander 
Society was formed in New York City. 
The control of commissions has been 
marked by a long procession of asso- 
ciations since the middle of the 19th 
century. One of the stated purposes 
for the formation of the National 
Board in 1866 was “to establish and 
maintain a uniform rate of compensa- 
tion to agents and brokers.” Yet the 
typical course of these associations 
ran something like this—the adoption 
of a pact placing a ceiling on commis- 
sions that members would pay, the 
gradual erosion of the pact through 
violations and subterfuges, followed by 
its dissolution. Then, after a period of 
further up-creep in commission levels, 
a new association would be formed 
with a new pact, and the process 
would begin all over again. 

It would appear that the more effec- 
tive fire insurance rate control be- 
came, the greater the upward pressure 
on commissions became. When com- 
peting companies offer an _ identical 
product at identical prices, what way 
is left but to bid bigger and higher 
for an increased share of business in 
the control of agents? 

Dr. Wandel traces the ratio of net 
commissions to fire insurance premi- 
ums from 1860 to 1930. For the years 
1860 to 1870, the ratio was 11%, by 
1880 it was touching 15%, by 1890, 


18% and by 1900, 19%%. In 1901, the 
rate was over 20%. by 1924 it hit 25% 
and in 1930, 26.75%. 

Then followed a span of years in 
which more effective controls, the in- 
fluence of various classes of fire busi- 
ness written on low rate competitive 
plans, and other factors worked to- 
gether to pull the average commission 
down to 25.4% in 1951. 


About this time a new factor ap- 
peared—the industry reaction to the 
U. S. Supreme Court decision in the 
Southeastern Underwriters Assn. case. 
Oversimplified, it can be stated as a 
recognition by the insurance business 
that cooperative actions affecting pri- 
ces would be in violation of the federal 
commerce acts unless regulated by the 
states. Since there is no direct state 
regulation of commissions, or of com- 
pacts attempting to limit commissions, 
cooperative action in this field would 
be illegal. In any event, the commis- 
sion control machinery that existed as 
of 1949 was abandoned. The old rules 
undoubtedly had a persuasive effect 
for a time after 1949, since it must be 
true that no company ever deliberately 
sought to raise its costs, but only to 
attract more and better business. 

Now we can look at some current 
history. The creep of commissions 
since 1951 is as follows: 


Fire EC 

Comms. Und. Comms. Und. 
incurred Profit Incurred Profit 

% % % 
1951 By 4 5.9 26.5 -18.3 
1952 25.9 8.2 26.3 4.0 
1953 26.1 6.8 27.4 -18.6 
1954 26.2 8.5 27.4 -45.3 
1955 26.8 5.6 27.8 -17.8 


Note that commissions on extended 
coverage increased from 27.4% to 
27.8% in 1955, after a year that pro- 
duced an underwriting loss for the 
companies of 45.8%, which added up 
to a loss of $167 millions. For the five 
years 1951-55, stock fire insurance 
companies lost $348° millions on ex- 
tended coverage, yet the average com- 
mission cost moved from 26.5% to 
27.8%. 


One of the special problems for the 
companies over the years has been 
the so-called “excepted cities.” These 
are some of the great metropolises 
where commission agreements did not 
apply. It is common knowledge today 
that in these cities the going rate of 
commission for preferred fire insur- 
ance business ranges from 30% to 45%, 
and that several companies today are 
bidding 45% plus 742% contingent for 
dwelling business. So we have drifted 
from paying the agent 10% of the pre- 
mium a century ago to as much as 
50% or even more today. These com- 
missions are coming not only out of the 
coffers of the companies, but also out 
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\ responsibilities to clients with 
multiple line coverage and 


fast, efficient claims service. 


COMMERCIAL 
STANDARD 


INSURANCE COMPANY 
FORT WORTH, TEXAS 


eS 


Our Complete Markets 
Both Domestic and Foreign 
Plus 
Direct Excess Facilities 





and 











Surplus Lines Facilities 

Enable the Producer to Answer 

His Needs Completely 
and at One Stop 





Bim 


CHICAGO, ILLINOIS — 309 WEST JACKSON BLVD. - WAbash 2-7515 
ANDREW J. HELMICK, President - CHARLES B. CRAM, Vice President 
CHARLES A. POLLOCK, Secretary 











~ REINSURANCE 








| KENNETH B. S. ROBERTSON LTD. 


PRIVATE, COMMERCIAL, INDUSTRIAL INSURANCES 
REINSURANCES 
SAFETY ENGINEERING 
1510 Drummond St. 


Montreal 25, P.Q. 
CORRESPONDENTS OF BROKERS AT LLOYD'S 


Plateau 9881 


























(CONTINUED FROM PRECEDING PAGE) 
of the pockets of the customers, to 
most of whom fire insurance is a ne- 
cessity and almost a tax. 

At the time of the crisis produced 
by the SEUA decision, Robert E. Di- 
neen was superintendent of insurance 
for New York. Since that state was a 
focal point both of the fire insurance 
business and of commission controls, 
the burden fell on him of exploring the 
legality of existing controls, and trac- 
ing the pattern for all to see. In a pa- 
per on this subject in 1949, he said: 

“There have been notable improve- 
ments in fire insurance rate making 
and rate regulation in recent years, 
but regulation of rates for that struc- 
ture, from the standpoint of effective- 
ness, lies on middle ground, some- 
where between workmen’s compensa- 
tion at the one extreme and fidelity 
and surety at the other. Any objective 
student of rate regulation would have 
to concede that, if our past progress is 
any criterion, many years will elapse 
before truly effective regulation can 
be obtained countrywide over these 
and other rate structures. In the mean- 
time ample opportunity will exist for 
commission wars in the less effectively 
regulated lines. 

“Human nature being what it is, I 
think we will have to have another 
cataclysm in the commission field be- 
fore the industry will face the problem 
resolutely with a will to find a solu- 
tion.” 

Since 1949 the fire and casualty in- 
surance business of this country has 
been subject to the most elaborate and 
effective system of rate control in its 
history. Those who believed that con- 
trol on the level of rates would provide 
an effective restraint on elements of 
the rate such as commissions must 
now be changing their minds. 

What, then, is the role of competi- 
tion? It is clear enough that the effect 
of competition for business among 
companies charging identical rates is 
to push commissions ever higher, and 
every upward turn creates new op- 
portunities for those companies will- 
ing to compete through price reduc- 
tions to the customer—whether by div- 
idends, deviations or independent fil- 
ings. 

No one will assume that the fixed 
rate adherents are happy with this 
drift of their costs. They are simply 
the captives of their own system. They 
fight back with every legal resource 
at their command to impede those who 
have escaped this creeping rigor mor- 
tis by the deviation route. 

The chief officer of one of these 
leading independents outlined his dif- 
ficulties in pioneering the homeown- 
ers’ form and deviated rates in these 
words: 

“Unless one took the hours and days 
necessary to review the administra- 
tive and. judicial records of our hear- 
ings, trials and tribulations, one would 


Miss Alice Chellberg Heads 
Chicago Chapter of CPCU 


Miss Alice M. Chellberg, secretary 
of American Mutual Alliance, was 
elected the first woman president of 
Chicago chapter of CPCU at the an- 
nual meeting recently. Miss Chell- 
berg is a practicing attorney and is 
prominent in committee work of Chi- 
cago Bar Assn. in addition to her dut- 
ies with the alliance. 

Frank M. Miley, W. A. Alexander & 
Co., was elected vice-president; Wil- 
liam T. McElveen was named secre- 
tary, and Robert E. O’Meara, Stewart, 
Keator, Kessberger & Lederer agency, 
treasurer. 

New directors are Frank A. Hohen- 
adel Jr., and Albert M. Devroye. 
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find it hard to believe the extent of 
concerted opposition we have met from 
our competitors to our placing these 
improvements before the public. 

“With respect to our general right of 
total or partial independence from rat- 
ing bureaus, as we might choose, our 
competitors obliged us to take this 
question all the way to the Supreme 
Court of the United States, even though 
the New York superintendent, all the 
courts of that state, and the United 
States Supreme Court concluded that 
our right was clear. Even now these 
same competitors are obliging us to 
conduct that same struggle on the west 
coast. 

“One must wonder how these things 
are possible in the light of the SEUA 
case, Public Law 15 and the state leg- 
islation which followed. Can it be that 
it is still possible for insurance com- 
panies acting in concert, and through 
their organizations, to stifle competi- 
tion and throttle initiative? Can they 
slow the rate of progress to the pace 
of the majority?” 

How should we interpret these tre- 
mendous campaigns by which the uni- 
form rate operators attempt to prevent 
price competition? One answer is the 
law of self-preservation, and in that 
respect these campaigns are fully un- 
derstandable. But when the net result 
is to perpetuate a system in which 
commissions creep ever upward, and 
in which in some situations as 
much as half of the customer’s dollar 
goes to the agent, then self-preserva- 
tion should not hide behind a mask of 
public interest. 

It should not be overlooked that the 
focal point of the struggle now in 
process lies not in the great commer- 
cial and industrial insurance market 
where the American agency system 
seems most secure but in the dwelling 
business where it is least secure, where 
the highest rates of commission are 
paid and where the largest margins 
therefore exist to tempt low-price 
competition. 

These matters of history are not 
presented in any sense of criticism. 
Everyone in our business is struggling 
for success and survival in his own 
way and in the light of the particular 
problems that confront him. But these 
problems and the merit of solutions 
that are offered can best be under- 
stood against the backdrop of perspec- 
tive. 

An essential part of that perspective 
is to see our business in relation to our 
whole economy. We cannot long per- 
petuate any system that does not best 
serve the customer, nor can we long 
maintain an operating concept that is 
at odds with our traditional national 
philosophy of competition under a pri- 
vate enterprise system. 












EMBLEMS OF INTEGRITY AND SERVICE 


MacFarlane a Director, 
Hershe to A&S Post 


Robert S. MacFarlane, president of 
Northern Pacific Railway Co., has 
been elected a director of St. Paul F. 
& M. succeeding T. A. Phillips who 
died Jan. 3. 

Willard B. Hershe, agency superin- 
tendent at the home office since 1954, 
has been elected assistant secretary of 
St. Paul F. & M. and St. Paul Mercury 
in charge of the accident and sickness 
department. 

Mr. Hershe joined the St. Paul F. & 
M. in 1947 as a state agent at Kansas 
City, and in 1952 became manager for 
Indiana with headquarters at Indian- 
apolis. 


N.C. Agents Will Oppose 
Compulsory, Support 


H. S. Driver Education 


North Carolina Assn. of Insurance 
Agents will oppose compulsory insur- 
ance and will support an agency qual- 
ification law when the general as- 
sembly convenes. 

This was determined at a meeting 
in Raleigh of the association’s execu- 
tive committee, which adopted a reso- 
lution reaffirming the association’s 
opposition to compulsory. Rep. Jones 
of Pitt had announced plans to intro- 
duce a compulsory measure. 

The proposed agency qualification 
law would reduce the number of li- 
cense classifications from 19 to 11 and 
would provide for examinations cov- 
ering a broader field than at present. 

The legislative committee endorsed 
a proposal for legislation calling for 
driver training programs in every 
high school, with the driving course re- 
quired of all students old enough to 
drive. It also endorsed a _ proposed 
change in the state’s financial respon- 
sibility law, which now permits a 
driver to retain his driving permit 
while a case is on appeal to higher 
courts. This provision, which the as- 
sociation said should be eliminated, 
has caused thousands of appeals to 
clutter the court dockets, in some 
counties to such an extent that the 
courts make no effort to hear them. 








Brooklyn Agencies Merge 


Tuttle, Eckels & Gelston of 161 
Remsen street, Brooklyn, N. Y., has 
acquired the agency business of Pen- 
dleton & Pendleton, 81 year old 
Brooklyn firm. The combined under- 
writing operation will continue under 
the name of Tuttle, Pendleton & Gels- 
ton from the Remsen street address. 

Albert R. Menard and John H. 
North of the Pendleton organization 
will be with the enlarged firm in ex- 
ecutive capacities. Personnel of Pen- 
dleton & Pendleton will be retained 
in the merger. 
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Business Opposes UJF Proposal in N. Y. 


(CONTINUED FROM PAGE 1) 





uninsured cars, uninsured New York 
automobiles, stolen cars or cars op- 
erated without the permission of the 
owner, hit and run automobiles, and 
automobiles uninsured because insur- 
er disclaims liability. 

The bill embodying this legislation 
already has been introduced in the 
legislature. Mr. Holz admitted that 


there is likely to be considerable op- 
position. 


Each automobile registrant 


would pay a fee of $1 into the fund, 
and this requirement would apply to 
self insurers as well as those insured 
in private insurance companies. A 
fund would be created up to $5 mil- 
lion. It would be administered by sev- 
en members—four representing insur- 
ers and one the public, plus the su- 
perintendent and the MV commission- 
er. The superintendent would be ad- 
ministrative head of the fund. 
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Claims against uninsured operators 
and owners would be apportioned 
among insurers doing auto business 
in the state, for the purpose of in- 
vestigating and defending. Insurers 
would get back expenses and reason- 
able compensation for handling the 
cases. The limits the fund would pay 
would be the limits of compulsory, 
10/20/2, the property damage liabil- 
ity with a $500 deductible. 

The measure also provides for im- 
poundment of the uninsured automo- 
bile. The owner of the uninsured ve- 
hicle remains liable to the fund and 
the superintendent is subrogated to 
the rights of the claimant. Until the 
fund is reimbursed, the motorist’s 
right to drive is revoked and his reg- 
istration cancelled. 

Mr. Holz testified that he did not be- 
lieve the fund would put the state in 
the insurance business. He said no one 
is more determined to keep the state 
out of the business than he is. Actu- 
ally, this is the only way of keeping 
the state out of the insurance busi- 
ness, he declared. The fund could set- 
tle cases up to $2,000, though court 
approval is required in cases involving 
more than that amount. 

Under questioning, Mr. Holz said 
that any plan, uninsured motorist en- 
dorsement, indemnification fund, etc., 
has to be paid for by policyholders. 
All that is being sought in this mea- 
sure is an equitable distribution of 
the costs. 


Mr. Horgan asked him if he thought 
the hit and run and out of state dri- 
vers create a social problem. If it is a 
social problem, everyone in the state 
should pay, not just the motorists 
alone. Mr. Holz said he didn’t care 
how it is paid if the cost is equitably 
distributed. 

He was asked if he contemplated 
using schedules of compensation for 
automobile injuries. Mr. Holz an- 
swered an emphatic no. He believes 
this to be a rank injustice, and he is 
very much opposed to it. 

Mr. Horgan said that under UJF 
in New Jersey in the first 22 months 
the fund closed only two hit-run cases 
for $5,600. He said he did not think 
this represented a social problem. Mr. 
Holz said that if New York is going 
to have 100% protection, then it should 
have it. People completely mis-com- 
prehend compulsory, he said; they 
think they are covered if they are 
hit by an uninsured car. This is not 
necessarily so. 

Mr. Holz also noted that the as- 
signed case type of plan has many de- 
fects. His main objection to it is that 
self insurers are not included. Another 
objection is that the cost of an as- 
signed case plan is related to the lim- 
its so that the insured with high limits 
is penalized. Also, the assigned case 
plan is not supervised. 

Mr. Horgan suggested that if mo- 
torists in New York State have to 
pay $1 into an indemnification fund, 
why would they pay $2 for unin- 
sured motorist cover? Mr. Holz re- 
sponded by asking why anybody car- 
ries insurance—it is because of risks 
to themselves, in this case the risk of 
a large judgment. He doesn’t believe 
that New Yorkers will not buy the 
$2 UM when they get the indemni- 
fication plan. 

So far the motor vehicle bureau has 
had quite satisfactory results in the 
administration of the compulsory au- 
tomobile law, Mr. Donnelly testified. 
He said there had been no substantial 
complaints from motorists that they 
could not get their insurance certi- 
ficates, though a substantial percent- 
age of FS-ls were returned to insur- 


ers for correction. The public seems 
well informed on the program. The 
preliminary operations of compulsory 
have gone well. But, he pointed out, 
the principal operations under the 
measure are still to come. 

In response to questions sent him 
before the hearing by the committee, 
Mr. Donnelly said that there were in 
1955 3,895,839 motor vehicles regis- 
tered in the state and in 1956 an es- 
timated 3,999,704. Commercial regis- 
trations were 489,140 in 1955 and 500,- 
936 in 1956. 

In 1955 there were 11,773 out of 
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state motor vehicles involved in New 
York property damage type accidents; 
in 1956, 12,620. These figues for acci- 
dents involving bodily injury were 7,- 
629 in 1955 and 7,856 in 1956. In 1956 
there were 37,420 stolen cars in the 
state. 

Under questioning, he said he had 
heard about forged FS-1s, but that 
these so far have consisted only of 
rumors which the MV bureau has 
peen unable to confirm. He said the 
pureau expects to adopt measures for 
checking for fraud. 

State Farm did not seek or oppose 
compulsory, Mr. Morrill pointed out, 
put it did ask to be heard on the issue 
and urged that the law contain safe- 
guards to permit the company to con- 
tinue to make its own rates. State 
Farm wanted to be sure that the legis- 
lature preserved price competition un- 
der compulsory, and this was done. 

In connection with the indemnifica- 
tion fund, the company is not seeking 
it. Mr. Morrill sees many dangers to 
private enterprise in it. However, if 
the legislature enacts such a measure, 
State Farm wants to be heard in oppo- 
sition to several features of the bill. 


Under the Holz bill, the cost of pro- 
tection is set by the legislature. This 
puts the legislature into rate making, 
put experience has shown that rate 
making has to be flexible. The kind of 
flexibility needed can be delivered ad- 
ministratively a good deal more suc- 
cessfully than legislatively. There is 
no precedent in New York for the 
state to set rates, he said. 

In its present form, the Holz meas- 
ure wisely imposes heavy safeguards 
on the payment of claims. But these 
safeguards in turn impose a consider- 
able procedural burden on the super- 
intendent’s office. The claimant ap- 
plies to the insurance department for 
a leave to make claim. He then goes 
into court to get a judgment. He then 
applies to the department for the mon- 
ey, but has to return to court to 
have the payment approved. Then he 
returns to the superintendent to get 
the money. All this is necessary under 
a statutory fund, but is unnecessary if 
administered by the insurance busi- 
ness, Mr. Morrill pointed out. The 
courts are already overcrowded, and 
this would be a substantial further 
burden. 

Promptness in claim handling is al- 
most as important in the delivery of 
equity as the amount of the settle- 
ment, Mr. Morrill pointed out. Built 
in controls are essential in a state 
fund, but they are bound to inflict 
very substantial delays in settlement. 

7 . . 

He referred to a New York Times 
news story about legislative proposal 
of a private plan to do the same thing 
as the indemnification fund. This has 
not yet been reduced to a bill, he un- 
derstands. 

He said a year of grace with com- 
pulsory has a lot of merit. However, 
if the legislature goes ahead, he rec- 
ommended consideration of a private 
plan along the lines of the Times 
story. As to the fear of Mr. Holz that 
self insurers will escape, the legisla- 
ture can put an appropriate charge 
on self insurers in any bill. 

Assn. of Casualty & Surety Com- 
panies is opposed to proposals for an 
unsatisfied judgment fund or an as- 
signed case plan, Richard C. Wagner 
testified. Neither is necessary, he said. 

For many years advocates of com- 
pulsory have contended, and public 
generally has been led to believe, that 
compulsory is the answer to the fi- 
Nancial problems created by the so- 
called financially irresponsible motor- 


ists involved in automobile accidents, 
he noted. The association consistently 
and vigorously has disagreed with this 
contention. To those who have so long 
pointed out the evils and deficiencies 
of any compulsory law, it seems 
anomalous that those who have so 
long advocated such a law should now, 
and even before that law became ef- 
fective, admit that something more 
must be added to make up for defi- 
ciencies in the new statute. 

Enactment of neither assigned case 
nor indemnification fund proposal is 
unnecessary in view of affirmative 
steps already taken and to be taken 
by rating bureaus and casualty com- 
panies doing business in New York, 
he said. With UM any gap now is 
very sutstantially narrowed and will 
be further reduced by the coverage 
being developed which will make 
this protection available to non-car- 
owners. 

Thus there is no necessity, and it 
would be uneconomical and unwise, 
for the state to superimpose either an 
unsatisfied judgment fund or an as- 
signed case plan on the existing New 
York compulsory law. Both involve 
operations necessarily somewhat com- 
plex. One or the other may be justi- 
fied by a legislature as a measure 
necessary to a complete solution of the 
problem of the financially irrespon- 
sible motorist (which compulsory in- 
surance cannot be) in a state where 
there is a strong and effective finan- 
cial responsibility law and where there 
is no compulsory Jaw, and where the 
legislature nevertheless has resolved 
that the problem must be solved inso- 
far as legislation can solve it. New 
York has compulsory and UM, he said. 


The business was urged and en- 
couraged to develop and offer UM, 
he said. Enactment of either the UJF 
or the assigned case plan would prob- 
ably eliminate the necessity for UM, 
and bring to naught the not incon- 
siderable efforts of companies and 
producers in making the coverage 
available. 

Either measure to supplement the 
compulsory law would be a major fac- 
tor in removing the incentive to strict 
enforcement of compulsory and pun- 
ishment of violators, he declared. If 
either of these measures is enacted it 
will be much easier to let down on 
the enforcement of the law because 
of the feeling that no harm is being 
done to injured persons by reason of 
the violation. 

Both proposals require the imposi- 
tion of costs on insured New York mo- 
torists, Mr. Wagner said. It is inequi- 
table to do this when the proposed 
benefits go not to motorists alone but 
to the public at large as well. 

He urged that action be deferred 
until there is enough experience un- 
der compulsory to develop sound con- 
clusions. 


Mr. Schwab said that family pro- 
tection coverage gives more coverage 
than would the fund. In the depart- 
ment’s own words, gaps are already 
being filled by UM. Agents are con- 
vinced that this is the answer to the 
problem of the uninsured motorist. No 
legislation could provide the broad 
protection offered by this new en- 
dorsement. 

Agents throughout New York, he 
observed, reported practically 100% 
public acceptance of the former lim- 
ited UM endorsement and accordingly 
are confident that with the new 
broadened family protection endorse- 
ment, at reduced rates, all motorists 

(CONTINUED ON FOLLOWING PAGE) 
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JOHN H. HUNT & CO. 


330 So. Wells St. Chicago 6, Ill. 
Investigators and Adjusters 
ALL CASUALTY LINES 

aa Chicago a vicinity, herent 

l., Gary, nd Nor In 
Elmhu tt Branch: W aukegan Branch: G ary Beene’: 

1 0 215 W. Water St. 1228 W. 5th St. 
Tel. TE 4-9480 Tel. DElta 6-8822 Tel. TUrner 2-9338 
24 Hour Service 


Phone HArrison 7-0153 Night: TErrace 4-7840 





THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 - Res. Fa. 1-9442 














R. L. LYNCH AND COMPANY 

: Home Office 
Springfield, Illinois 
Illinois Branch Offices 

Alton - Belleville - Decatur 
Jacksonville - Peoria 








R. S. LANDEN ADJUSTMENT CO. 


83 So. High Street - Suite 410 
Phones: Capital 8-2447 
Night: Hudson 8-6578 - Franklin 2-8376 
Columbus 15, Ohio 


ALL LINES 





OKLAHOMA 














LIVINGSTONE 
ADJUSTMENT SERVICE 


619 E Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur - Mattoon 
Mt. Vernon - Belleville - Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 


C. R. WACKENHUTH AND SON 


C. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 


ALL LINES 


301 Mid- op Bidg., Tulsa, Oklahoma 
Phones LU 2-54 GI 7-3850 





UTAH-IDAHO 





INDIANA 


JOHN H. HUNT & CO. 


330 So. Wells St. Chicago 6, Ill. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Stevieing Chicago and vicinity, Waukegan, 
1.. Gary, Hammond and Northwestern Ind. 
Elmbhisrst Branch: Waukegan Branch: Re ay 
1188S. York 215 W. Water St. 1228 W. 5th St. 
Tel. TE 4-9480 Tel. DElta6-8822 Tel. TUrner2-9338 
24 Hour Service 
Phone HArrison 17-0153 Night: TErrace 4-7840 






UTAH-IDANO 
IHSURANCE ADJUSTERS 


428 So. Main - Salt Lake City, Utah 
Tandy & Wood Bidg. - Idaho Falls, idaho 
Sonnenkalb Bldg. - Pocatello, idaho 








MICHIGAN 


WISCONSIN 














A. H. DINNING COMPANY 


ROBERT G. THOMAS, President 


INSURANCE ADJUSTERS 
Free Press Building 
Telephone Woodward 2 
Detroit 26, Michigan 





MINNESOTA 


ROY H. SCHALLER & CO., INC. 


Investigators & Adjusters 
Milwaukee Office 
Bankers Bidg., 208 E. Wisconsin Ave. 
Telephone Broadway 1-4048 
Chicago Office 
460 Ins. Exchange Bidg., 175 W. Jackson Blvd. 
Telephone WAbash 2-3541-2 





TORONTO-CANADA 








the OLOFSON CO. 
claim adjusters 
Serving Minnesota since 1940 
Plymouth Bldg fr 
24 hour a oo tol 4-0066 


112 East Sinth y= Paul 











1st Natl. Bank Bldg.—Rochester 


ADAMSONS, LTD. 


Established 1894 
Fire- Inland Marine- Casualty 
& Auto- eT 
10 Lines to Serve y 
Our cars are equipped with cate 
for fast efficient service 
hone: EMpire 3-6223 


P 
9 Wellington St., East Toronto 1 
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SALES TRAINING ASSISTANT 


A leading insurance company in suburban Chicago 
needs a man 27 to 35 to assist in developing sales train- 
ing aids and visuals. No classroom activities. Oppor- 


tunity for progress. 


General insurance experience—sales or underwriting 
helpful. Some technical knowledge valuable but not 
essential. Actual experience or aptitude for writing 


with a sales slant important. 


In reply please list experience, education, age and de- 
sired starting ag 5 Address Box S-53, c/o The Na- 


tional Underwriter 


4, Ill. 


o., 175 W. Jackson Blvd., Chicago 








ST, LOUIS-FIELD SUPERVISOR 
IMMEDIATE OPENING 


Stymied or blocked in your present posi- 
tion? Got your tummy full of so-called 
challenges and opportunities? Got the am- 
bition, knowledge, health, drive, aggres- 
siveness, and intestinal fortitude to tackle 
a real tough job? 


Midwest independent multiple-line casualty 
and fire Stock Agency Company has im- 
mediate opening for an experienced, qual- 
ified Field Supervisor to build his own 
organization, select, train, motivate and 
supervise his own special agents with the 
objective of establishing a full Branch 
Operation in the near future. Must be ex- 
perienced in the St. Louis Metro area and 
capable of dealing with top flight agen- 
cies. Knowledge and experience with Spe- 
cial Risks, Excess and Surplus lines will be 
additionally helpful but is not required. 
Company car and field expenses furnished. 
Attractive salary and other financial in- 
sentives. Phone or write in detail to 
Robert L. Sias, Vice-President-Sales, Hol- 
land-America Insurance Company, 1013 
Central, Kansas City 5, Missouri. Phone 
BA 1-3216. Replies strictly confidential. 


MANAGER—GENERAL AGENCY 
PITTSBURGH, PA. AREA 


Expansion program requires the serv- 
ices of a manager to operate our 
general agency specializing in cas- 
ualty lines at present but expanding 
into fire and allied lines. 


The man we want must be licensed 
Pennsylvania agent and have knowl- 
edge of Pittsburgh area. Previous 
experience required. This man may 
at present own his own agency and 
we would consider purchase of such 
agency. 


Salary and overriding commission 
arrangement on production basis. 
Salary dependent on experience and 
knowledge of this market. 


All replies and interviews will be 
strictly confidential. Address Box 
S-80, c/o The National Underwriter 
Company, 175 W. Jackson Blvd., 
Chicago 4, Illinois. 


CLAIMS STAFF 
EXECUTIVE 


An attractive new career position 
as Director of Claims Reports and 
Controls has been created by this 
progressive and rapidly expanding 
company. 
The incumbent will function as a 
staff assistant to the Vice-President- 
Claims; he will evaluate claims ex- 
perience through statistical tech- 
niques, forecast company and indus- 
try trends, and function extensively 
in the field of loss ratios and re- 
serves. 
We seek a man of 28 to 40 years, 
of college level education, strong 
academic background in mathe- 
matics and statistics, and with 
working knowledge of casualty in- 
surance claims. Specific experience 
in the functions listed above, or in 
actuarial work, is particularly ad- 
vantageous. Salary commensurate 
with experience. Permanent location 
—Washington, D. C. 
Reply by letter to: 

Director of Employment 

Government Employees 

Insurance Companies 

14th and L Streets, NW 

Washington 5, D. C. 








CAREER OPPORTUNITY 


IMMEDIATE OPENINGS 
MULTIPLE LINE FIELDMEN 
ILLINOIS - MISSOURI-KANSAS 


Midwest multiple line independent Stock 
Agency Company needs five (5) ambi- 
tious, aggressive, under 40, self-starting 
"stem-winders." These are 'ground-floor" 
positions in a competitive development 
program with more than the usual oppor- 
tunities to move rapidly to State Agent 
and Branch Office managerships. Com- 
pany car and field expenses. Salary open. 
Phone or write giving details regarding 
experience, education, etc. Robert L. Sias, 
Vice-President-Sales, Holland-America In- 
surance Co., 1013 Central, Kansas City 
5, Missouri. Phone BA 1-3216. Replies 
strictly confidential. 














TRAINEES 
Casualty Field Men 
Ohio 


A rapidly expanding Ohio-owned Casualty com- 
pany has openings in Toledo and Akron for 
young, aggressive men to train as special agents 
to service and develop independent agents. 
Must have an adequate knowledge of casualty 
insurance and proven sales or production abili- 
ties. We offer above average starting salary 
and advancement possibilities. Give age, edu- 
cation and experience. Reply and interview will 
be treated strictly confidential. Our employees 
know of. this ad. Write to Box S$-35, c/o The 
Nationa! Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 





OHIO FIELD MAN 


Special agent needed by multiple line 
stock company, covering the Central Ohio 
territory out of Columbus Branch Office. 
Opportunity for aggressive salesman with 
emphasis on new agency development. 
Age group 27 to 37, with experience in 
fire, casualty or both. Salary open, de- 
pending on qualification, with favorable 
employee benefits. Call or write in strict 
confidence to: E. B. Yates, Branch Man- 
ager, Trinity Universal Insurance Co., 150 
E. Broad St., Columbus, Ohio. 
Telephone: CApital 4-4100 


UNUSUAL OPPORTUNITY 
CASUALTY FIELDMAN 


Experienced Casualty Fieldman needed— 
Expanding Multiple Line Company has 


unusually attractive opportunity in Ohio - 


Field. Salary open depending upon age, 
experience and work record. Please include 
résumé of education and experience. Our 
employees know of this ad. Address Box 
$-42, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 


(CONTINUED FROM PRECEDING PAGE) 
will take advantage of the benefits 
provided. 

The insurers deserve commendation 
for providing the coverage at lower 
cost, he declared. 

Mr. Geer said the business in New 
York just now is beginning to emerge 
from the most voluminous clerical op- 
eration in its history, certification of 
more than four million vehicles under 
compulsory. He conceded that the law 
was intelligently constructed, certi- 
fication was necessary and the local 
agency was the logical entity to issue 
it. That job is done and done well 
even though at considerable individua] 
financial outlay. Now agents would 
like to get back to the business of sell- 
ing insurance and tending to the prob- 
lems common to it, but here they are 
faced with legislative proposals to 
which they are opposed as totally un- 
necessary. 

The UM endorsement, he declared, 
offers more protection than the as- 
signed case or UJF proposals. 

No one can predict what gaps in 
compulsory will pose a problem by 
next year. His group, he said, feels 
there will be no glaring defects in the 
present law, and certainly UM should 
figure importantly in legislative think- 
ing. 

. . . 

Mr. Craugh strenuously objected to 
any bill that proposes to close the gap 
under compulsory. He said American 
Mutual Alliance is not an obstruction- 
ist. Its member companies have de- 
vised a constructive solution to this 
problem, the UM endorsement. He re- 
minded legislators that in the “pur- 
pose” section of the compulsory law 
the legislators made clear that they 
were leaving the matter in the hands 
of the private insurance companies 
and are not putting the state into the 
insurance business, directly or indi- 
rectly. He said his organization relied 
on thes? assurances when it lent its 
support to the compulsory bill last 
year. 

The demand for such corrective leg- 
islation as represented by the indem- 
nification fund has been “artifically” 
created, he declared. The problem of 
the financially irresponsible motorist 
has been whittled down to so minimal 
a point that it is beneath the notice of 
a legislative body, he said. He won- 
dered why there is this demand for 

















SPECIAL AGENT 


Leading Agency Mutual Casualty and Fire 
Company requires Special Agent with expe- 
rience. Prefer man located in Virginia for work 
in that State. Attractive retirement plan. Excel- 
lent opportunity. Write to Box S-62, c/o The 
National Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ili. 








WANTED 

FIRE AND CASUALTY SPECIAL AGENT 
in Texas—established, promising territory—for 
outstanding Mutual Company operating nation 
wide. Fine opportunity for qualified individual 
with good background and experience. Age 
group 30 to 40 preferred. Write in confidence 
to Box S-83, c/o The National Underwriter Co., 
175 W. Jackson Blivd., Chicago 4, Ill. 


Home Office 
CLAIMS ATTORNEY 


Rapidly expanding domestic casualty insurance 
company has opening for claims attorney. Fu- 
ture assured, location Springfield, Illinois. State 
age, experience, qualifications and salary de- 
sired in first letter. All replies will be held con- 
fidential. 


LINCOLN CASUALTY COMPANY 
500 E. Capitol St. Springfield, Il. 





AN “IN ON THE GROUND FLOOR” OPPORTUNITY 


The newly organized subsidiary of large 
Eastern Casualty Company seeks experi- 
enced casualty man, familiar with reduced 
acquisition cost operation, for administra- 
tive and production duties. Salary 
commensurate with experience and respon- 
sibilities. 

ur employees know of this ad. Write 
Box S-67, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 





























AVAILABLE 


25 years experience Casualty, Surety Marine and 
Fire with Company background as Underwriter 
and Branch Office Administration, also Agency 
work. Presently Account Executive large General 
Agency. Address Box S-81, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chicago 
4,10. 











CASUALTY SPECIAL 


Wanted: Young Casualty Man with some knowl- 
edge of Fire to call on Agencies in large cities 
in Midwest. Travel about 50% of time. Telephone: 
HArrison 7-9848 
Chicago, Illinois 








CLAIMS INVESTIGATOR 


Want to contact young college graduate with 
some legal training or experience to investigate 
Bodily Injury, Property Damage, and Cargo 
losses. Must be alert with initiative and appre- 
ciate opportunities for rapid advancement to 
executive position. Salary dependent upon indi- 
vidual ability. Location—Cincinnati, Ohio, or 
East (New York or New Jersey). Address Box 
S-58, c/o The National Underwriter, 175 W. 
Jackson Blvd., Chicago 4, Illinois. 


CENTRAL MUTUAL 

INSURANCE COMPANY 
is in the process of dividing territories to 
better serve their agents. Needed are 
young men, with multiple line experience, 
for Georgia, Indiana, Michigan, Ohio, 
South Carolina, Virginia and Metropoli- 
tan Boston. 

If you are looking for opportunities for 
advancement and security with a progres- 
sive company, contact S$. M. Waugaman, 
Agency Secretary, Van Wert, Ohio. 














CATASTROPHE ADJUSTERS WANTED 
NATIONWIDE OPERATION 


Only experienced, mature, and sober adjusters 
need apply. Send detailed resume of back- 
ground including age. Replies confidential. Ad- 
dress Box S-85, c/o The National Underwriter 
Co., 175 W. Jackson Bivd., Chicago 4, Ill. 
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100% perfecton-protection in the auto- 
mobile field. No one expects it in so- 
cial security, in disability, in work- 
men’s compensation or anywhere else. 
Why here? 

This committee and the legislature 
should disdain consideration of any 
effort to put the state in the business. 
He urged the committee to let com- 
pulsory operate for a year in connec- 
tion with the UM endorsement. If at 
the end of the year, the committee 
finds that the gap is not closed, his 
organization will join the committee 
in finding a solution. He said the al- 
liance is willing to stand or fall with 
UM. 

Under questioning, Mr. Craugh in- 
dicated that the proposal is to charge 
$5 for UM cover of the non-automo- 
bile owner. 

Sen. Soran asked him why, if this is 
so trivial a matter, insurers don’t take 
it over and solve the problem. The 
Holz plan would build up a fund of 
$5 million. That does not look trivial, 
the senators said. The insurers esti- 
mate that there are three million per- 
sons in New York state who are not 
owners or operators of motor vehicles 
or who do not belong to a family in 
which there is a motor car. At $5 this 
‘would be a fund of $15 million, which 
is not trivial, the senator commented. 

Mr. Craugh corrected him. The cov- 
erage is $5 per family, which is a good 
deal less than $15 million. 

Charles E. Cheever, president of 
United Services Automobile and of 
National Assn. of Independent Insur- 
ers, members of which write almost 
one-fourth of all automobile business 
in New York, took no position on the 
indemnification plan. However, NAII 
did propose a negative certification 
procedure to replace the present FS-1 
for certifying that the driver or owner 
has insurance. 


The present procedure calls for a 
certificate issued by the insurer, the 
FS-1, which certifies that the com- 
pany has issued a policy to the ap- 
plicant for registration. The applicant 
for registration must have this certi- 
ficate in hand before he can obtain 
his license plates. 

This is an extremely burdensome 
and unreliable method of certification, 
Mr. Cheever said. It is a tremendous 
clerical task to match certificates of 
insurance with the registration appli- 
cations. The system is quite expensive. 
There are reports FS-ls are being 
forged. 

NAII’s negative certification calls 
for the applicant to certify on his ap- 
plication for car registration, on two 
stubs provided for that purpose, that 
he is insured and will maintain in- 
surance as required by compulsory. 
One stub is mailed by the MV bureau 
to the insurer, which has 30 days in 
which to deny that the applicant for 
registration has insurance. In the ab- 
sence of such denial, it is assumed 
that the insurance is in force. 
_From this point on, the responsibil- 
ity rests entirely with the insurer to 
report cancellations and non-renewals. 
This procedure is similar to the pro- 
cedure followed for years under the 
safety responsibility law. 

It has been found to be extremely 
effective, Mr. Cheeves said. The citi- 
zen knows from experience that the 





*| NOSKER EMPLOYMENT AGENCY 
Insurance Specialists 34 years 
Operating in California exclusively 
Claims Mgr.—$10-12,000 

Los Angeles—Mult. Line 
($10 So. Broadway Los Angeles 14 
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certificate will be promptly verified 
by the insurer, and for that reason 
there have been practically no viola- 
tions of the law in this respect. 

Mr. Reidy said that the bar associa- 
tion is unalterably opposed to the as- 
signed case plan as clearly unconsti- 
tutional. It should be put to rest in the 
potter’s field of American ideology, he 
believes. 

The bar association did support a 
UJF last year in lieu of compulsory. 

The lawyers favor impoundment, 
and they approve the: UM endorse- 
ment. Mr. Reidy declared, however, 
that if the state exercised its police 
effort on the 20% of motorists who 
cause the difficulties, the committee 
and witnesses would not be on hand to 
try to solve a problem. 

Greater New York Insurance Bro- 
kers Assn., through Mortimer L. Na- 
thanson, president, opposed the Holz 
UJF legislation. He described it as the 
first step to state operation of the 
business. Instead, he recommended re- 
liance on UM. 

Indemnification of victims of finan- 
cially irresponsible motorists can only 
be made by dollars, he said, whether 
the state creates a fund or private in- 
surance provides the money. It is 
therefore inaccurate and unfair to 
criticize the premium for this addi- 
tional coverage as a burden on citi- 
zens, only to saddle them with in- 
demnification funds which must be 
paid out of tax dollars or other assess- 
ments. Private insurance is the most 
effective, soundest and economical 
way to solve the problem. 

If the legislature wants to enact 
additional control measures, however, 
the brokers favor an impoundment act, 
he said, 





Insurer License Bill in S. D. 
PIERRE, S. D.—The South Dakota 
senate has approved unanimously a 
bill giving the insurance commissioner 
authority to “exercise sound discre- 
tion” in granting licenses to foreign 
and alien insurers. The measure is a 
direct result of a suit filed against the 
state for $14 million by Professional 
& Business Men’s Life of Denver which 
has not been able to get a license since 
applying for it in the 1940s. ; 





Flanery Heads New Horton Office 


J. E. Flanery, who has been Ken- 
tucky claims manager of Bituminous 
Casualty for the past 20 years, has be- 
come manager of the new branch of- 
fice of Horton Adjustment Co. at 4016 
Frankfort Ave., St. Matthews, Ky. This 
makes the ninth office of the Horton 
organization in Kentucky, southern In- 
diana and southern Ohio. The home of- 
fice is in Louisville. 





St. Paul Insurer Reports 

Casualty Underwriters of St. Paul 
had an underwriting gain before fed- 
eral taxes in 1956 of $46,207 and an 
investment gain of $97,359. The total 
operating gain of $146,853 compares 
with $148,643 in 1955. Premiums in- 
creased $470,000 to $3,523,000, prin- 
cipally in fire and allied lines. Assets 
are now $4 million. A cash dividend of 
80 cents was paid Feb. 1 to stock of 
record Dec. 31. 





A bill has been filed in the Con- 
necticut legislature which would 
change the name of Hartford County 
Mutual Fire to Mutual Insurance Co. 
of Hartford. The request for the name 
change was brought about by the in- 
crease of company business outside 
the state. 





American Institute of Marine Under- 
writers and Board of Underwriters 
(Marine) of New York have moved 
their offices from room 1001 to room 
1600, 99 John street, New York. 





Kelly Graham Joins III. 
Agents as Field Secretary 


Kelly C. Graham has joined Illinois 
Assn. of Insurance Agents as field sec- 
retary with head- 
quarters at 
Springfield. 

Mr. Graham, a 
graduate of the 
University of Illi- 
nois, for six years 
has been with 
Graybar’ Electric 
Co. He is secretary 
of S prin g- 
field Junior 
Chamber of Com- 
merce. With the 
Illinois as- 
sociation,. Mr. 
Graham will de- 
vote his attention to public relations, 
education and membership activities. 


K. C. Graham 





Eight Contracts Awarded in Cal. 

Los Angeles metropolitan water dis- 
trict has awarded a contract to Macco 
Corp., Paramount, Cal., for construc- 
tion of two circulating water pipe 
lines and two terminal risers at Scat- 
tergood steam plant, El Segundo, at a 
price of $3,026.046. Fidelity & Deposit 
is surety. 

U. S. navy board of public works 
has awarded a contract to M.&K. 
Corp. and Stolte Inc., for construc- 
tion of sewage facilities and related 
work at Mare Island navy yard at a 
price of $5,428,000. Fidelity & Deposit 
is surety. 

Los Angeles city board of education 
has awarded a contract to Steed Bros., 
Alhambra, for construction of a li- 
brary and classroom building at a 
price of $1,639,900. Federal is surety. 

Peter Kiewitt Sons Co. and Judson 
Pacific-Murphy Corp. have received 
contract from U. S. bureau of reclam- 
ation for construction of Colorado riv- 
er bridge, Glen Ganyon dam, Colorado 
river storage project, at price of $4,- 
138,277. Aetna Casualty is surety. 

California department of public 
works has awarded four contracts for 
construction in the state. Recipients of 
contracts are: Cox Bros. Construction 
Co. and J. E. Haddock Ltd., Stanton, 
for construction of 6.6 miles of free- 
way including bridges at a price of 
$2,254,719. Great American Indemnity 
is surety. Frederick & Watson Con- 
struction Co., Oakland, for 9.4 miles 
of highway improvement near Santa 
Barbara at a price of $3,144,444. Pacif- 
ic Indemnity is surety. Baldwin Con- 
tracting Co. and H. Earl Parker, Inc., 
Marysville, for 3.6 miles of highway 
improvement in Placer county at a 
price of $2,400,697. Glens Falls Indem- 
nity is surety for Parker. John Delphia 
and Fred J. Early Co., Patterson, for 
highway improvements in Mariposa 
county at a price of $1,077,777. Fidel- 
ity & Casualty is surety for Early. 





Bill tor U. S. Cover of Autos 

WASHINGTON—Rep. Garmatz of 
Maryland has introduced a bill under 
which the government would purchase 
insurance -on automobiles which it 
owns and operates. General Services 
Administration reports that as of last 
June 30 that the government owned 
and operated more than 195,000 auto- 
mobiles. 

Under the Garmatz bill, the govern- 
ment would take over the responsibil- 
ity, through commercial insurance, 
now borne by government employes 
driving government cars and carrying 
their own insurance. 





Jackson Mutual Agents Elect 
Jackson (Miss.) Assn. of Mutual 
Insurance Underwriters elected E. W. 
Wells president, J. C. Sledge vice-pres- 
ident and J. O. Shuford secretary. 





C. W. Schrock, manager of Schrock Claim 
Service at Green Bay, discussed claim adjust- 
ing at the February meeting of Insurance 
Women of Green Bay, Wis. 
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Holds New Orleans Board 
Guilty of Group Boycott 


(CONTINUED FROM PAGE 1) 





proof to clear themselves of the preda- 
tory intent required for violation of 
section 2 of the Sherman act. Here 
such proof is wholly lacking. This rec- 
ord depicts a nascent, if not an ac- 
complished, monopoly, nurtured by 
group boycott, Judge Wright said. 
The Exchange contends that its 
group boycott of non-members and 
uncooperative insurers does not deny 
them the right to sell insurance to the 
public outside the Exchange, Judge 
Wright observed. That is true. “But 
it is the agency who controls the in- 
surance buyer and the placement of 


his insurance,” he added. “That in- 
surance is placed with companies 
chosen by the agencies and not by 


the assureds.” 

The Exchange, Judge Wright ob- 
served, also states that it boycotts 
mutuals because they are socialistic 
and its membership is dedicated to 
the American way of life. The judge 
states that that argument sounds high 
and lofty, but the truth is that not 
only are mutuals boycotted but any 
company, stock, mutual or otherwise, 
which does not plant exclusively with 
Exchange members is likewise dis- 
criminated against. 

. . 

The Exchange also argues that the 
reason for the restrictive by-laws is 
to protect the American agency sys- 
tem. But, the judge states, good intent 
is no defense under section 1 of the 
Sherman act. Also non-direct writing 
mutuals use the American agency sys- 
tem, and an Exchange by-law applied 
the boycott to partcipating stock com- 
panies. The by-law was repealed in 
1950, but, the court states, evidence 
shows that the boycott continues. It 
would seem, therefore, that the reason 
for the boycott of mutuals and par- 
ticipating stock companies is not pro- 
tection of the agency system but pre- 
vention of a possible reduction in 
agency commissions from a reduction 
in insurance cost to the public. 

Judge Wright quickly disposed of 
the McCarran act defense by pointing 
out that the act does not in any way 
relieve the insurance business from 
application of the Sherman act as to 
boycott, coercion, or intimidation. 


New R. I. Casualty Assn. 

The newly organized Casualty Un- 
derwriters Assn. of Providence has 
elected Paul F. McLaughlin of Rhode 
Island Mutual president; Wilbur J. 
Messier of Springfield F.&M. vice- 
president, and John Tobin of Phoenix 
of Hartford secretary. 














Among the more than 450 who turned 
out for HIA group insurance forum at 
Chicago: Joseph F. Follmann Jr., left, 
of the HIA, and Travis T. Wallace, 
president of Great American of Dallas. 
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Mutual of Omaha 
Set Records in 1956 


Thomas F. O’Neil, chairman of the 
board of Mutual Broadcasting System, 
has been elected to the board of Mu- 
tual Benefit H.&A. He has been chair- 
man of Mutual Broadcasting since 1951 
and has served in the same capacity 
for RKO Pictures Corp. since 1955. He 
is president of General Teleradio Inc., 
which owns the Don Lee network and 
Yankee network as well as other in- 
terests in the United States and Eu- 
rope. He is also vice-president and di- 
rector of General Tire & Rubber Co. 
of Akron, which was founded and de- 
veloped by Mr. O’Neil and his father. 

In his year-end report, President V. 
J. Skutt of Mutual of Omaha an- 
nounced that the company exceeded 
its previous records in benefits paid 
and premium income. 

Benefit payments during 1956 to- 
taled $103,478,297, an increase of more 
than 13% over the previous year’s rec- 
ord of $91,492,710. Total benefits paid 
to policyowners since the company was 
founded in 1909 now exceed $702 mil- 
lion. 

Premium income in 1956, increased 
more.than 11% over 1955. 

Mr. Skutt reported that Mutual of 
Omaha is negotiating for licenses in 
several additional foreign countries. 
The company already is operating in 
48 states, District of Columbia, all 
provinces of Canada, Alaska, Hawaii, 
Puerto Rico, Canal Zone and a portion 
of the West Indies. 





N. C. Commissioner 
Drops Proposal for 
Hiking Surpluses 


Commissioner Gold of North Caro- 
lina has abandoned his proposal ask- 
ing the legislature to raise the surplus 
required of new insurers being or- 
ganized in the state. He said that ex- 
amination has revealed present capl- 
tal requirements rate at the top in 
the country, and provisions in the 
present law requiring all money to 
be paid in before a company begins 
operating and permitting him to re- 
quire more capital if he judges it 
necessary, were factors influencing 
his decision. a 

At present, new life companies in 
North Carolina must have $200,000 
capital and $100,000 paid-in surplus; 
new fire and casualty insurers, $300,- 
000 capital and $150,000 paid-in sur- 
plus. 


S. L. Mitchell Resigns 
From S. Cal. Auto Club 


Standish L. Mitchell has resigned as 
secretary and general manager of 
Automobile Club of Southern Califor- 
nia. He has been on leave of absence 
due to illness for 19 months. 

Mr. Mitchell joined the club as 
assistant secretary in 1911, became 
secretary in 1914, and was appointed 
secretary and general manager in 1936. 





Mowry Opens Adjusting Oftice 


R. C. Mowry has established Mowry 
Adjustments at Lansing, Mich. Mr. 
Mowry has been in the loss field for 
20 years. He started with Western 
Adjustment in Ohio, and later was in 
Michigan, going to Lansing in 1948 as 
branch manager. More recently he has 
been with Michigan Claim Service. 
His new office is at 2231 Delta River 
drive and will service central Michi- 


gan. 





The Kemper companies have opened 
a new regional office at Charlotte, N.C. 
with Carl Schueler as manager. He 
joined the Kemper group last year 
after having been production manager 
for American Mutual Liability. 
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Fire in Pittsburgh 
Will Run $320,000 


Fire originating in a building at 815 
Liberty avenue in Pittsburgh, and 
spreading to two others—a_ sporting 
goods store and a branch of Baldwin 
Piano Co.—resulted in a $320,000 in- 
surance loss. The building at 815 Lib- 
erty, insured for $125,000, suffered 
$100,000 damage. Fire, water and 
smoke did $100,000 damage to the 
piano company stock, and_ $35,- 
000 damage to the contents of the 
sporting goods store. The loss on the 
building housing Baldwin Piano Co. 
was $35,000 and on the sporting goods 
building was $50,000. 





Holland-America Names 


R. L. Sias to Sales Post 

Robert L. Sias has joined Hol- 
land-America of 
Kansas City as 
vice-president in 
charge of sales, 
sales promotion 
and advertising for 
that company and 
for Oppenheimer 
Associated Under- 
writers. 

Mr. Sias has 
been superintend- 
ent of sales for 
National Casualty, 
and has been in 
insurance for 21 
years with Nation- 
al Casualty, American Casualty, Zurich 
and American Automobile. 


$500,000 N. H. Armory 
Destroyed, No Cover 


The state armory in Nashua, N. H., 
destroyed by fire believed to have 
been caused by faulty wiring in a sub- 
cellar, was not insured. An unofficial 
estimate placed the amount of loss at 
more than $500,000. There was $1 mil- 
lion worth of clothes and equipment 
in the armory, mostly federal property. 

New Hampshire does not insure its 
property against fire. Only coverage is 
carried on state automobiles, several 
of its tramways and the buildings used 
in connection with their operation. 
The only building contents insured is 
that of the liquor warehouse in Con- 
cord. 

The state plans to ask the federal 
government for funds with which to 
construct a new armory. 





Robert L. Sias 








Schedule Cal. Hearings 


on Auto AR Plan Changes 


LOS ANGELES—California depart- 
ment will hold hearings March 18 at 
San Francisco and March 22 at Los 
Angeles to consider 13 changes in the 
rules and regulations of the automo- 
bile assigned risk plan. The first 10 
changes have the unanimous approval 
of the governing committee, and the 
last three, dealing with changes in the 
assignment of risks, is approved by a 
3 to 2 vote and follows the recommen- 
dation of National Advisory Committee 
of Assigned Risk Plans. 





Safeco Files Auto Rate 
Increases in Washington 


Safeco has filed rate increases in 
Washington for private passenger 
automobile coverages coincident with 
the filings of the National Bureau and 
NADA. The percentage increase is ap- 
proximately the same as that of the 
bureau for the various classifications. 





25 Cent Extra for Employers Re 

Directors of Employers Reinsurance 
voted the regular quarterly dividend of 
25 cents and an extra 25 cents payable 
Feb. 25 on the 600,000 shares of $5 
par stock. 


February 14, 1957 





Ind. Legislature May 
Set Up Committee 
to Look into A&S 


A resolution authorizing a bi-par- 
tisan special joint legislative commit- 
tee to investigate the operations of 
hospitalization carriers has been in- 
troduced in the Indiana senate by Sens. 
J. Russell Townsend (R-Indianapolis) 
and W. W. Martin (D-Clarksville). 

Contacted by THE NATIONAL UN- 
DERWRITER, Sen. Townsend said that 
the resolution contemplates a study of 
not only Blue practices but also those 
of all companies. He referred to the 
wording of the resolution, which calls 
for the special committee “to conduct 
a study and investigation of the opera- 
tions of all companies or associations 
or others engaged in the business of 
providing hospitalization or pre-paid 
hospital expense plans.” 

Mr. Townsend stated that the in- 
vestigation would include, but not be 
limited to, rates, management, policy 
or certificate forms, sales activities, 
claim settlements, and cooperation 
with hospitals and clinics. He would 
neither confirm nor deny that high on 
the list of probe items might be the 
refusal of Indiana Blues to pay gross 
income tax, as do all other domestic 
companies, despite an attorney-gen- 
eral’s ruling that they are subject to 
it. In Indiana, the Blue carriers (Mu- 
tual Hospital Insurance and Mutual 
Medical Insurance) have no special 
enabling legislation but are organized 
under the 1935 code as mutual insur- 
ance companies. 

Observers consider it likely that any 
investigation will seek to find whether 
there is a relationship between the 
Blue organizations’ million-dollar-plus 
purchase of a downtown Indianapolis 
office building last year and the rate 
increase. Blue spokesmen have denied 
any connection. 

Sponsors of the bill say that the In- 
diana department has indicated it will 
not oppose any such investigation. 

The probe committee would be made 
up of one senator and one legislator 
from both parties and would be re- 
quired to submit a report before Sept. 
15, 1958. Mr. Townsend said he thought 
the investigation would include hear- 
ing complaints from policyholders. 





Zurich Promotes T. ]. Maloney 
Thomas J. Maloney has been pro- 
moted from senior underwriter to su- 
pervising underwriter in the midwest 
department of the Zurich at Chicago. 





New York CPCU chapter heard Pat- 
rick J. De Turo, investment counselor 
and Insurance Society of New York 
schol faculty member, discuss the na- 
tional economy at its January meeting. 


Assistant Secretary 


Vincent T. Schuster has been ap- 
pointed an assistant secretary of Gen- 
eral Re. He will assist Vice-president 
John P. Madigan in fidelity and sur- 
ety administration. 

Formerly with Travelers, he began 
his insurance career with General of 
Seattle in 1949 and joined Travelers 
in 1951. 





Russell to Montana Hail 


Post for National Fire 


N. F. Russell has been appointed 
crop-hail supervisor in Montana for 
National Fire. Mr. Russell has been 
superintendent of schools at Alexan- 
der, N. D., and Glasgow, Mont. For 11 
years he has been actively engaged in 
hail production work and adjustment 
of hail losses. He will have headquar- 
ters at Great Falls. 


Agents Meet With Legislators 


GRAND RAPIDS—Members of 
Grand Rapids Insurance Board, for- 
merly Grand Rapids Assn. of Insur- « 
ance Agents, have arranged for a 
meeting Feb. 18 of their executive 
committee with Kent county legisla- 
tors to discuss the agents’ opposition 
to compulsory auto insurance. Name of 
the local board was officially changed 
at their regular monthly session dur- 
ing the past week. 


Lloyds Talk at Oakland 


“How to Get the Best Out of Your 
Lloyd’s Market” will be described to 
members of Oakland (Cal.) Assn. of 
Insurance Agents by E. L. Bartholo- 
mew, manager of the excess and all 
risks department of Swett & Craw- 
ford at a luncheon meeting Feb. 21. 

The association is planning an “all- 
industry” luncheon for March 25 when 
Dr. S. S. Huebner, chairman of Amer- 
ican Institute will be the speaker. 











Cincinnati Agents to Hear Vorys 

Ohio Superintendent A. I. Vorys will 
make his first appearance before an 
insurance agents group Feb. 25 when 
will speak before a meeting of Cin- 
cinnati Underwriters Assn. 





A bill to amend Washington, D. C., 
fire, casualty and life laws by tighten- 
ing agent licensing requirements has 
been introduced in the Senate. during 
the last Congress a similar measure 
was killed in committee. 





Insurance Women of Columbus held their 
“Bosses Night” Feb. 11. Among the guests 
were Superintendent Vorys of Ohio, David 
Zeiser, Great American, president of Ohio 
Fire Underwriters Assn.; Allen Guy, regional 
manager of Western Adjustment, and Frank 
Middaugh, assistant manager of Ohio Inspec- 
tion Bureau. Master of ceremonies was Robert 
Weiler, president of Archer-Meek-Weiler 
agency of Columbus. About 200 attended. Miss 
Katherine Smith was chairman of arrange- 
ments. 











At the HIA group insurance forum in Chicago: Left to right, Irving G. Wes- 
sman, Loyalty group; P. D. Cross, Phoenix of London: and John H. Kistler and 
John G. Brosius of Indemnity of North America. 
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How would you answer these 4 questions 





1 Am I keeping pace with progress ? 


Since 1940 there are 24% more people, 42% more homes, 37% 
more families with more money to spend. Companies’ and 
agents’ volume should be about 270% greater. Is yours? 


3 Have I got an edge over my competition ? 


You have if you represent North America. North America gives 
what it takes to win—packaged policies, specialized protec- 
tion programs, broader coverage pioneered by North America. 


about your Agency’s future? 








2 Am I ready for stiffer competition ? 


You are stronger with North America’s ‘extra values’ in- 
cluding—vast capacity and experience, unexcelled safety 
and technical staff and well-trained, helpful field men. 





4 How can I offer North America’s ‘extra value’ ? 


If you’re not a North America agent you should be. Ask 
our nearest Service Office Manager for complete details 
on how to get started with this strong, progressive group. 


INSURANCE COMPANY OF NORTH AMERICA COMPANIES Philadelphia— Insurance Company of North America 
Indemnity Insurance Company of North America « Philadelphia Fire & Marine Insurance Company « Life Insurance Company of North America 

















The Aetna Fieldman 
ls a Good Man to Know 


The Aetna was one of the first insurance companies to appoint agents outside its home state, 
and Aetna fieldmen always have worked in close cooperation with agents and brokers. 
Today, a high proportion of Aetna fieldmen are graduates of the Multiple Line Training 
School for Fieldmen—which covers all phases of property and casualty insurance, with special 
emphasis on the problems and viewpoint of the agent. 
The Aetna fieldman is especially qualified to help you with unusual problems—to give you 
practical suggestions on building a more profitable business. He is a good man to know. 














Meet R. H. Helvenston—Fieldman in Texas. Asa Texan, 
Reg likes to see things grow—and grow big. That refers both 
to his garden and the business of Aetna agents. As a horti- 
culturist, Reg has achieved spectacular results with organic 
gardening, and is a member of the Dallas Rose Society and 
First Men’s Garden Club. As an insurance man, he has 
been Pres. of Texas Ins. Fieldmen’s Assoc., No. Texas Div. ; 
Chairman of Fire Prevention and Engineering Bureau of 
Texas; and currently is Chairman, Underwriters Salvage 
Co., Southwestern Dept. During World War II he was a 
Major in the U. S. Marine Corps. 








Meet W. H. Witherspoon—State Agent, Columbus, 
Ohio. Bill’s ability to see insurance problems from the 
standpoint of agents is well founded. In his earlier years he 
operated his own agency. Equally well founded is the 
ability he has demonstrated in serving the insurance busi- 
ness on legislative matters, for he studied law at the Uni- 
versity of Cincinnati. He is Past President of the Ohio Fire 
Underwriters Assoc.; Past President of the Ohio Fire Pre- 
vention Assoc. His hobbies are golf, fishing and gardening. 
With the Aetna since 1924, Bill has earned wide respect 
for his sound judgment on insurance problems. 


AETNA INSURANCE GROUP 


AETNA INSURANCE COMPANY + 


THE WORLD FIRE AND MARINE INSURANCE CO. 


THE CENTURY INDEMNITY COMPANY + STANDARD INSURANCE CO. OF N. Y. 
HARTFORD, CONNECTICUT 


Clinton £. Allen, President 





